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Yes, jobs do depend on votes 


OT, as some Committees would have you 
believe, on your vote for the politicians 
they sponsor. Politicians create no jobs. 


Jobs depend on the votes Americans are cast- 
ing every minute of every day for or against 
products. They vote for this one because it is a 
good product at a fair price; there are jobs in 


that factory. 


They vote against another product because the 


workmen who make it are inefficient which 
sults in a poor product at a high price. So 
there are no jobs in that factory. 


The cruelest lie ever told the American wot 
man was that he could be assured of a job; 
a living by voting for this or that politician. 
truth is that in the long run only the workm 
himself and his efficiency can decide whet 
or not he has a job and what it will pay hi 
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I you ever expect to be on an oper- 
ating table, you want your sur- 
geon’s gloves to be as thin and uniform 
as another skin on his sensitive hands. 
ey didn’t used to be. Gloves were 
made by repeatedly dipping a rubber 
form in liquid rubber. After each dip, 
the rubber ran as it dried, resulting in 
thick and thin spots that were no help 
to a surgeon’s skill. 

B. F. Goodrich, which makes a large 
part of the fine rubber gloves in use, 
developed a turntable that swings and 
sways the glove forms the second they 
Acie come out of the bath. By experiments 
they determined the exact number of 








throws to distribute the drying rubber 
evenly over the entire surface of the 
glove. The method is so accurate that 
gloves can be made as thin as tissue 
paper yet with almost unbelievable 
strength and uniformity. 

Surgeons say this B. F. Goodrich 
glove is so thin, strong and uniform 
that they scarcely know they're wear- 
ing it, yet it protects perfectly and can 
be sterilized repeatedly. 

This is typical B. F. Goodrich re- 
search which is at work constantly to 
improve the usefulness of a// rubber 
products. It has resulted in cord con- 
veyor belts which in many places last 


Shaken well before using 


A typical example of B. F. Goodrich development in rubber 


10 times as long as former belts. It has 
resulted in air hose, fire hose, garden 
hose that is lighter yet stronger than 
former constructions. It has resulted 
in rubber linings which outlast steel 
in many applications. Because B. F. 
Goodrich research brings a continuous 
improvement in rubber, it pays to find 
out the latest BFG improvements be- 
fore you buy tires or anything else 
made of rubber. The B. F. Goodrich 
Company, Industrial Products Division, 
Akron, Ohio. 


B.E Goodrich 
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Whaens turn with greater ease .. . with less noise .. . 
and for a longer period of time when equipped with Sleeve 
Bearings. The diameter of the wheel . . : or the load that it carries 

. makes little difference. There is one right type bearing . . . 
and one correct size for each application. 

Selecting the proper bearing is an easy matter when you con- 
‘ sult with Johnson Bronze. You simply tell us where you want to 
use it . . . the duty you expect it to perform . . . the load it must 
carry . . . the speed at which it will operate . . . and all other 
pertinent data. Then we will give you our decision, based on 
facts . . . free from prejudice . . . supported by more than 40 
years of bearing manufacturing experience. There is no obliga- 
tion connected with this service. Why not use it . . . TODAY? 


JOHNSON BRONZE CO. 
720 South Mill Street e@ New Castle, Pa. 
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U. S. PUBLIC OPINION is the 
target of today’s bombardment on for- 
eign policy. It’s being built up for an- 
big—but still vague—American aid program 
onstruct Europe (page 95). 

4 <oecial session of Congress next fall is now 
That’s when the issue will come to a head. 
Thot issue involves both Europe’s desperate 
¢ American. goods and America’s need of 
exports to keep its own internal health. 
Shipments could be maintained through more 
credits and grants. You may see, instead, 
val of lend-lease techniques—government 
asing for an American reconstruction abroad. 













lack of a final plan doesn’t hamper the 
tic debate among the statesmen—and the 







cians. 

All through the summer you can expect a 
nued series Of calculated public statements 
such figures as: Marshall, Hoover, Vanden- 
Stassen, and others—including Wallace. 


These statements have two purposes: (1) to 
e public awareness—and acceptance—of the 
ng issue, and (2) to thrash out the limits to 


bipartisan solution. 














In U.S. partisan terms, big question is: Can 
problem be worked out on a bipartisan basis? 
Hoover’s warning that the U.S. is exporting 
uch for its own—and the world’s—economic 
y is the tipoff. 

It points up what Taft has been saying: that 
an's foreign policy causes inflation at home. 
Vandenberg also has many of these same 
s. His proposal for a bipartisan council is a 
e designed to set up a balance sheet both par- 
can agree on—how much does Europe need 
ow much wil! the U.S. agree it can afford. 

lf that doesn’t work, Truman may elect to 
e a showdown with the G.O.P. Congress on 
d affairs. 

Then the voters would decide in the ‘48 elec- 
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THE TAX VETO finds Republicans proclaim- 
publicly that the President has handed them a 
derful issue. Privately, many of them scout its 
ortance. 

Congressmen interpreted a light mail as mean- 
that small taxpayers weren’t much interested. 
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That’s the reason so many Democrais felt safe in 
voting to kill the bill. Another: Taxes will be cut 
months before next year’s election anyway—and 
with Administration support. 

Republicans would have had more Democratic 
help this time if they had been able to live up to 
their budget-cut pledges. 


LABOR DEPT. AND NLRB officials worked 
both sides of the street this week. 

First they sent to Truman their briefs urging 
a veto of the Taft-Hartley labor-curbs bill 

Then they sat down to the job of working out 
procedures for administering such a law. New 
chores that it would create include. 

For NLRB—conducting union shop, craft, and 
professional workers’ elections, special polls in 
national emergency strikes; determination of 
when union fees are excessive, when unions are 
discriminating against workers; procedures for 
enjoining boycotts and jurisdictional disputes. 

For Labor Dept.—collecting detailed annual 
financial statements from unions; assembling a 
file of union constitutions and wage contracts. 


TREASURY PRICE OF GOLD is not going to 
be increased. 

Wildfire rumors of an impending hike in the 
$35-an-oz. price for gold have driven gold-mine 
securities crazy. Washington suspects that may 
have been their purpose. 

Gold juggling would take legislation, would 
drive price of imported goods up and—key fact— 
would wreck Bretton Woods. Besides which, after 
all its talk of inflation, the Administration would 
find itself in a hot political spot if it started pley- 
ing around with currency depreciation. 


You also can disregard parallel rumors that 
Britain plans to raise the dollar price of the pound. 


ARMY-NAVY MERGER now appears likely to 
be voted by Congress this year. 

It’s the one major addition to the Republican 
legislative program which both House and Senate 
leaders are scheduling for a vote before the late 
July recess. 

Senate will act first. Debate may get started 
next week. 

What's important to business in the measure 
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WASHINGTON OUTLOOK continued) 








is its creation of a peacetime civilian WPB to blue- 
print America’s industrial organization. Ernest 
Kanzler, one-time priorities chief for WPB, is being 
mentioned as a prospect to head this agency. 


G.0.P. leaders also talk about a number of 
other important proposals they would like to put 
through Congress this year. 

But Senate and House leaders don’t list many 
of the same bills. 

Speaker Martin’s list of added starters in- 
cludes: poll-tax or antilynch law, permissive cash- 
ing of terminal leave bonds, increased veterans 
allowances, postal rates, presidential succession. 

Tentatively listed also are: Bulwinkle-Reed rail- 
rate agreements. These have all passed the Senate. 

Taft has no fixed list; the Senate still has a 
mountain of appropriation work to finish. 

But he’s suggesting these bills: federal aid to 
education, increase in minimum wages, the long- 
range W-E-T housing bill. Succession bill already is 
on the Senate schedule. 


WHAT MAKES INDUSTRIAL PEACE? Na- 
tional Planning Assn. is launching a study to find 
out. 

Nominations are being collected from which 
to pick about a dozen firms as guinea pigs. If yours 
is a large concern, in an important industry, and if 
your labor relations have been smooth, N.P.A. 
wants to hear from you. 


LOOMING POWER SHORTAGES spark a drive 
by electric utilities to talk Congress into modifying 
federal regulation of their operations. 

Industry wants freedom from Federal Power 
Commission jurisdiction over all power operations 
except wholesale rates across state lines. 

It’s more than just their long-standing feud 
with FPC. Utilities argue that they could relieve— 
but not cure—power shortages by restoring war- 
time interconnections, adding new ones 

Such_ tie-lines, however—except in emer- 
gencies like war—make companies subject to far 
more federal regulation than just energy-inter- 
change rates. 


td 
Most likely potential power trouble spots next 
winter are the industrial Midwest, upper New York 
State, Georgia. Midwest situation appears to be the 
most critical. 


6 


Utilities have large orders on th boo, 
additional capacity. But deliveries ce 4, 
schedule; tie-lines could be built quicker 


: AX 
BARELY A HANDFUL of war-leftc cr 9) 


tion programs will survive the June 30 cead 
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Export control authority is due to be cont 
through next January in its present form. 

So, also, will import and distribution auth 
for tin, antimony, and quinine. House plons to 
similar controls for fats and oils; but Taft js 
convinced that this is needed. 

You can expect some action to continue } 
time Commission authority to operate ships 
ODT’s power to allocate rail cars probably wi) 
allowed to lapse. Interstate Commerce Commis 
and the Assn. of American Railroads wil! do 
job with their regular powers. 











EUROPE’S REFUGEES can expect no have 
the U. S. 

Congress is under terrific pressure to + 
immigration quotas. A total of 26 lobbyists 
registered on behalf of the Citizens Committee 
Displaced Persons. 

They favor the Stratton bill to permit 400 
refugees to come over in the next four years. 
there are even more lobbyists against. 

The House will go along with the Senate 
approving U.S. membership in the U.N. refu 
organization. But it will spike the Stratton bil 


@ Army is recruiting power engineers and sup 
visory workers who'll sign up for a year in Kot 
helping build up utilities and other industrial op 
ations in the American occupation zone. ... 

@ An increasing number of Army and Navy do 
ments and projects are being — reclassif 
“‘secret.”’. . . 

® There’s nothing to the talk you hear that C 
Clifford will resign soon as Truman’s No. 1 advis 
He is as solid as ever with “’the boss” and he inte 
to Stey. .... 

e@ U. S. Journal, the slick-paper Washington tabi 
started by Edward Maher, formerly of Liberty mag 
zine, with backing from Walter Winchell, has s 
pended publication. It lasted only a month. .. . 

@ Government officials are flirting with the idea 
setting up a permanent surplus-disposal agen¢ 
possibly an extension of War Assets. Its job: hand 
the obsolete, worn, or excess goods constantly 5 
ing shed piecemeal by all agencies. HEA’ 
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Engineers. Penn Electric Switch Co., Goshen, Indiana. 
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5 equals 1! Well, it does with dairy cattle. For, it is 
estimated that it takes approximately 5 pounds of 
water—liquid and moisture content of feed—for each 


pound of milk produced by the average dairy cow. 





This means plenty of water must be constantly available. Think 





of the time and labor if the farmer had to rely on old-fashioned hand pumps! 


It is much easier and faster, of course, with modern power pumps. 


Operated automatically by PENN’s efficient and dependable pump controls, 


they furnish the necessary water not only for the dairy herds... but the vast 


quantities needed for beef cattle and hogs to take on weight quickly and 


properly ... for hens to give greater egg production... as well 


as for domestic consumption. 


Electric pumping units and PENN Controls have made a lot of difference on 


— 


farm after farm. And farm families are enjoying increased production efficiency, 


greater comfort, convenience and sanitation ... thanks to the cooperation 


between manufacturers of automatic water systems and PENN Control 
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AUTOMATIC CONTROLS 


HEATING, REFRIGERATION, AIR CONDITIONING, ENGINES, PUMPS AND AIR COMPRESSORS 
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© FARM @ AUTOMOTIVE 
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THE COVER 


Since 1886, the name Sun Oil Co. 
has been synonymous with that of the 
family dynasty which founded it and 
built it-the Pews. Now a new name 
must be reckoned with—that of 37-year- 
old Robert G. Dunlop. For Dunlop was 
hand-picked by J. Howard Pew to take 
over the presidential reins Pew himself 
had held for 35 years. 

Dunlop’s rise from an accounting 
clerk to president of Sun took just 14 
years. Graduate of the Wharton School 
of Finance & Commerce, University 
of Pennsylvania, he was valedictorian 
of his class. That was in June, 1931. 
He worked two years for a firm of pub- 
lic accountants, then switched to Sun. 
e Industry Service—Almost his first as- 
signment was a complete survey of the 
company’s producing, refining, and 
marketing operations, made necessary 
by the NRA Petroleum Code. In 1939 
he was chosen to help prepare the oil 
industry’s testimony before the Tem- 
porary National Economic Committee. 
He spent weeks in Washington actively 
participating in the hearings. 

In 1941 Dunlop was appointed as- 
sistant comptroller of Sun; in 1944 he 
was named comptroller and elected to 
the board of directors. In the interim 
he had a considerable hand in revising 
the Uniform System of Accounts for 
the Oil Industry, the American Petro- 
leum Institute’s recommended system 
for oil accounting. 

A lean, long-striding six-footer, Dun- 

lop is known as a man with a photo- 
graphic memory. He is conservative and 
meticulous in his dress, has a reputa- 
tion for thoroughness in any job he 
tackles. Married and the father of two 
children, he is active in Boy Scout 
work. He also is an elder in his Pres- 
byterian church. 
e Independent—What effect his leader- 
ship will have on Sun’s operations re- 
mains to be seen. Certainly he will re- 
main as fiercely independent as any 
Pew could wish. For he has seen how 
Pew policies *ave paid off: Sales in 
1933, when he joined the company, 
were $66 million; last year they were 
$307 million. And he has seen how a 
closely knit organization like Sun can 
act quickly to meet an opportunity. 
For it took Sun executives just an 
hour to decide to back development of 
the now-famous Houdry catalytic crack- 
ing process for making higher octane 
gasoline—after other companies had 
dilly -dallied or turned Houdry down. 


The Pictures——Charles Phelps Cushing—15; 
Acme—16, 18, 40, 69, 70, 74, 76; Harris & 
Ewing—17, 18, 97; Press Assn.—18, 35, 45, 63, 
80, 82; Cornelius—50; Al Hauser—66, 67; Chi- 
cag> Sun—92; European—97, 98. 











‘all For over 40 years Sly engin. 
have been solving all kinds of 
problems. They have been do 
this\longer than anyone else. 


This long experience is reflected 
superlative engineering resu|; 
in\dust control equipment which 
operate most efficiently and moste 
nomically. Over 5,000 installatio 


A Sly engineer will be pleased 
discuss your conditions with you 

cooperate with your staff in a sty 

of all \\vital factors — plant lays 
operating conditions, hoods, pip 
ventilation, filter, etc.—and to + 
ommend the proper installa} 

Sly Dust ‘Collectors are not expens 
to install or maintain. They are 
paying\investment, saving thousar 
of dollars yearly. 


Ask for Bulletin 98, 20 pages of useful inf 
on Dust Control, and tell us your problem 
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A typicol Sly Dust Filter — heart of 
the complete dust control system. 


THE W. W. SLY MEG. CO 
4749 TRAIN AVE. * CLEVELAND 2, OHI 


Siy Engineers located in New York * Chicog 

Philadelphia * Detroit © St. Louis * Milwovle 

Toronto * Minneapolis * Cincinnati * San Fro 

cisco * Rochester * Los Angeles * Hovsi 
Birmingham 
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Killing the tax bill doesn’t change anybody's immediate income, but it 
nevertheless has a deflationary effect (page 104). 

Government revenues will not be cut. The surpius will continue to pile 
up. Excess intake will go to retire federal debt. And, to the extent that 
banks’ bond holdings are redeemed, credit will be curtailed. 


Conversely, people who were thinking about having more money to spend 
after July 1 have another think coming. 
Happening right now, all this is precarious. Freer consumer spending, 
aided by a tax cut, would have helped to sustain business. 
a 








Federal fiscal policy will play an increasingly important role in the over- 





all economy in the months ahead. 

Up to now, government spending in the neighborhood of $40 billion a 
year has contributed very nearly 20% to the gross national product. Con- 
gress has still to decide how much this will be cut. 

Suppose appropriations were to be cut $5 billion (and that the funds were 
not later restored by deficiency appropriations). 

Then assume, as is likely, that inventory accumulation soon will taper off. 
That, in recent months, has been nearly a $5-billion item. 

Business outlays on plant and equipment are due to turn down. 

These things, all coming together, could take quite a chunk out of a 
gross national product running $208 billion a year. 

4 

Activity at home more and more depends on our foreign policy. 

Domestic steps—such as budget cuts—may be deflationary. But the 
money saved can readily be turned into an inflationary force by loans or 
grants to foreign nations. This may be felt in either of two ways: 

(1) Funds made available for European “‘rehabilitation’”’ could be a sort 
of pump-primer, taking up slack as demand falls off here; 

Or, (2) the money could compete for things our own people still want to 
buy. That, indeed, would complicate price problems. 

We probably are near enough to a recession so that the first is the more 
realistic. And a slump would be a persuasive argument for spending. 

Thus the budget surplus for fiscal 1947-48 is an uncertain thing. 

9 
Washington is running farm prices up for all its price-cut urgings. 











The average of spot farm prices compiled daily by the Bureau of Labor 
Statistics started to climb over a month ago. The gain now is 11% and it 
carries the index higher even than the post-OPA peak last November. 

Exports are responsible. This is both cash and relief business. 

At times, it has been a matter of paying the farmer support prices guar- 
anteed him (as in eggs). Mostly, though, it’s just feeding the hungry. 

Nobody quarrels with the principle of the thing. There are many, how- 
ever, who criticize the timing of government purchases. 

a 

Washington hasn't yet explained the rise in meat prices; it has concen- 
trated on the things which haven't caused it (page 44). 

The meat trade places the blame for soaring beef prices on exports. 
Washington pooh-poohs this, citing seasonal shrinkage in supply along with 
undiminished consumer demand in this country. 

Nevertheless, prices started up at a time when federally inspected 
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slaughter was the largest ever for this period of the year. It’s true that 
exports are averaging small—but the price rise is a complete mystery unless 
shipments abroad have taken a temporary spurt. 

Feeding our zone in Germany probably will prove the right answer. 





e 
Wheat is a commodity almost completely dominated by the government. 
Heretofore, we have waited for Europe to eat through its own crop before 
starting exports. But not this season. 








Federal authorities are buying hand over fist right now. They took 
11,237,000 bu. of wheat from the 1947 harvest (which is only beginning to 
move to markets) in the week ended June 13. 

Export quotas for grain, mostly wheat, have been set at 58,500,000 for 
July and 53,000,000 for August (and supplementary allocations, frequently 
granted, can raise the totals even higher). 

& 


Wheat exports are intensifying the freight car shortage (page 15). 





Cars bound for Gulf ports had to be stopped at way stations this week. 
The maritime strike was immobilizing the ships to carry the grain. 


Frequently Washington has pointed out that it isn’t buying to support 
wheat prices. That’s true. The support price is $1.80 a bu. (national aver- 
age). And spot quotations now are around $2.30. 


But government buying of a few hundred million bushels at $2.30 now 
may avert supports at $1.80 for the whole crop later. 
a 
Prices in general present a rather confusing picture at the moment. 


Refrigerators go up and tires go down. Index numbers show farm and 
food prices up at wholesale while industrial groups are little changed. 


Over-all, though, it would appear that the orderly decline which marked 
late March and all of April has given place to a creeping rise. And a rise 


now is likely to be followed by a sharper decline later. 





e 
Two significant price cuts in plastics have just been posted. 


Lucite is down about 12% to 65¢ and 70¢ a Ib. This plastic has come 
into wide use in consumer articles since the war and is probably best known 
for its crystal clarity and virtual unbreakability. 

Polythene molding powder, with no coloring, is down from 53¢ to 50¢ 
a lb.; with color, the drop is from 63¢ to 56¢. This product is finding an 
expanding market, particularly in electrical insulation. 

These two are regarded as expensive among plastics. The cuts are not 
attributed to the slump in plastics generally but rather to a calculated policy 
of broadening markets as rapidly as custs can be cut. 

# 





There is little sign of reviving activity in cotton; mills’ daily average use 
of the staple has declined for three months in a row. 


Consumption in May totaled 827,234 bales. That’s below a year ago 
and down from 882,880 in April. 








In all the talk about new model autos, remember: Tooling for them costs 
2 to 3 times as much as prewar. But jigs and dies wear out; one day it may 
be nearly as cheap to start off fresh as to replace old ones. 
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IGURES OF THE WEEK 


§ Lotes? Preceding Month Yeor 1941 
Week Veen Ago Ago Average 


HE INDEX (see chart below), . . . . «© . *1914 f1915 1908 169.0 162.2 


DUCTION 
ween operations (9% of capacity). .......cccsecccecccsoccccccccecscs 95.8 96.9 96.1 84.2 97.3 
production of automobiles and trucks............ 0.0 cece eee ee cee eeeeeeee 93,341 +93,485 77,890 46,141 98,236 
Engineering const. awards (Eng. News-Rec. 4-week daily av. in thousands).... $19,388 $20,200 $18,422 $21,683 $19,433 
flectric power output (million kilowatt-hours). ............66. 602 ee eee eees 4,702 4,635 4,616 4,030 3,130 
Mme. BID OID. ois occ s ceeds sepeuceccessneseeses 5,113 5,064 5,008 4,961 3,842 
fituminous coal (daily average, 1,000 toms). ............cceeecceeeeeeccees # # 2,193 2,130 1,685 


























RADE 






Miscellaneous and L.C.L. carloadings (daily average, 1,000 cars)............++ 84 85 84 81 86 
\ll other carloadings (daily average, 1,000 cars)... .. 2.2... 0.2 cece eee eeeees 66 64 63 58 52 
Money in circulation (Wednesday series, millions). ...............2.2.ee008 $28,253 $28,261 $28,134 $28,128 $9,613 
Department store sales (change from same week of preceding year)............ +7% 412% 413% 439% 417% 





Business failures (Dun & Bradstreet, number)....... Wide u awe hese cay dake 66 66 88 12 228 










ICES (Average for the week) 
Spot commodity index (Moody’s, Dec. 31, 1931=100)...............0 0000s 401.9 $399.0 399.9 286.4 198.1 












Industrial raw materials (U. S. Bureau of Labor Statistics, Aug., 1939=100). .. 262.3 261.4 262.9 178.5 138.5 
Domestic farm products (U. S. Bureau of Labor Statistics, Aug., 1939=100)... 356.6 349.0 339.8 254.6 146.6 
nnes Gmemmemien COORG, GON)... oc cece cvseececseencdsescescccccs $69.82 $69.82 $69.82 $64.45 $56.73 
Sasp steel composite (Irom Age, tom)..........20ccecseccecssccscccccecs $33.25 $32.00 $29.50 $19.17 $19.48 
Copper (electrolytic, Connecticut Valley, Ib.)........ccccccccccccccccccces 21.500¢ 21.740¢ 22.413¢ 14.375¢ 12.022¢ 
ES EGE OCTET RT ET TLR ETT Po TET TEC TESTE TT $2.41 $2.56 $2.64 $1.87 $0.99 
I, GORI DONUT WOM, BRD... 5 oc ccs esc cescvncseescaccsseccewes 6.19¢ 6.19¢ 6.19¢ 4.20¢ 3.38¢ 
Cotton (middling, ten designated markets, Ib.).................00eceeeeee 37.45¢ 37.1l¢ 36.00¢ 29.19% 13.94¢ 
DL CPT CETTE CT OTEET CCE T CTT e TTT Tee $1.500 $1.448 $1.389  $1.330 $1.281 
Rubber (ribbed smoked sheets, New York, Ib.)............. cc ccccccccccces 16.65¢ 7.53¢ 20.90¢ 22.50¢ 22.16¢ 











NANCE 






% stocks, price index (Standard & Poor’s Corp.)..........200eeeeeececeees 118.7 115.5 110.7 148.4 78.0 
Medium grade corporate bond yield (30 Baa issues, Moody’s)................ 3.22% 3.21% 3.18% 3.03% 4.33% 
High grade corporate bond yield (30 Aaa issues, Moody’s).................4. 2.55% 2.54% 2.53% 2.48% 2.77% 
Call loans renewal rate, N. Y. Stock Exchange (daily average)................ 13-14% 13-13% 14-14% 1.00% 1.00% 
Prime commercial paper, 4-to-6 months, N. Y. City (prevailing rate)........... 1% 1% 1% 3% 4-3% 







NKING (Millions of dollars) 


















































Demand deposits adjusted, reporting member banks................--00005 40,302 40,139 39,403 39,505 23,876 

Total loans and investments, reporting member banks...................06% 54,698 54,606 54,953 62,864 28,191 
Commercial and agricultural loans, reporting member banks................. 10,636 10,630 10,859 7,507 6,296 

Securities loans, reporting member banks................... 00 cee eee ee eee 2,050 2,183 1,799 4,033 940 

U. §. gov’t and gov't guaranteed obligations held, reporting member banks... .. 34,171 33,843 34506 44,716 14,085 
Other securities held, reporting member banks................-00000200008 3,510 3,525 3,479 3,362 3,710 
Excess reserves, all member banks (Wednesday series).............000200005 770 670 810 833 5,290 
Total federal reserve credit outstanding (Wednesday series).............+.-. 22,040 22,234 22,233 23,896 2,265 
‘Preliminary, week ended June 14th Ceiling fixed by government. SDate for “Latest Week’ on each series on request. 

“Series temporarily discontinued (BW—June 14, ’47, pS) +Revised. 
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a More than 2900 Supply Pointsf: 
A FOR QUALITY LUBRICANTS AND FUELS 
-to serve all your plants wherever located! 





TEXACO OFFERS YOU through its nation-wide network of Wholesale 
Supply Points: 

GREATER ECONOMY through centralized purchasing control and One 
Sales Agreement. 


INCREASED OUTPUT and reduced costs — through uniform quality prod- 
ucts and the cooperation and services of skilled 
Texaco Lubrication Engineers. 

FOR QUICK ACTION call the nearest of Texaco’s more than 2500 Whole- 
sale Supply Points or write The Texas Company, 
135 E. 42nd St., New York 17, N. Y. 





iets 
48 States 





The Texas Company 
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P ope in Freight Car Pinch 


Huge winter wheat harvest starts strain that will reach its 


In Texas and Oklahoma, the winter 
heat harvest—first instalment of a rec- 
smashing 1,093,000,000-bu. crop— 
pouring into the grain elevators. 
uthwestern railroads are working 
antically to move this flood. ‘hey must 
key long lines of boxcars and decked- 
ef open- ‘tops onto sidings, load them, 
nd hustle them away. 
In Washington, a group of western 
ngressmen is holding a marathon in- 
tigation into freight car supply and 
tribution. They protest loudly that 
he West is being shortchanged, that 







he eastern roads are hogging all the 
Also in Washington, the Dept. of 


tice Antitrust Division is starting an 
n vestige ition of the big carbuilding com- 
mies. It hints broadly that it is on the 
nil of monopolistic practices which 
ve tied up new car production, 
lighter and ‘Tighter—By all these 
kens, shippers can be sure that the 
pilway freight car situation is tightening 
» again. And they can take it for 
anted that things will get tighter as 
ime goes on. 

From now until late in the year all 
and manufacturers 
ike—will feel the pinch more or less 
infully. Few, if any, will be hit so 
ad that they will lose their crops or 


nve to close down their plants. But, 


in previous squeezes, no shipper or 


wceiver of freight can be sure of getting 
¢ kind of cars he wants when he wants 
hem. Deliveries often will be late. Once 


1a while, manufacturers will have to 
ld up production while they wait for 
vy materials. 


Blacker—And Brighter—On paper, the 


at situation looks blacker than it has 
tany time since the disorganized days 


st after World War I. But old rail- 
iders say—with their fingers crossed— 


hat they hope to get through the year 


th less trouble than they had in 1946. 
[he roads will have to haul more 


tight this year. The total wheat crop, 


Tinstance, promises to run about 21% 
And they will have to 
it with some 20,000 fewer cars than 


ney had a year ago. New production has 


t come along fast enough to make up 
the scrapping of equipment that 


ak in October, and will affect all industries. But railroads feel that 
ey are in better shape to handle the load this year than last. 


was worn out during wartime service. 
e Better Shape—But the roads maintain 
that they are now in better shape to 
handle the peak loads. ‘Vhey have had 
time to catch up on the track mainte- 
nance and improvement work they were 
forced to postpone during the war. And 
they have acquired a lot of experience 
in making the most of the equipment 
they do have. 

Also, the shippers are responding to 
the steady pressure for faster loading and 
unloading. Average turnaround time for 
a freight car is now down to 13.4 days. 
This is the best score since last October, 
when the roads were trying desperately 
to get over the autumn ‘hump. Railroad 
men figure that every day knocked off 
the average turnaround is the equivalent 
of 100,000 cars added to rolling stock. 
e Pool Built Up—The big squeeze at the 
moment is in the Southwest. Anticipat- 
ing the winter wheat movement, the 
roads built up a reserve of about 20,000 
cars along their lines in the area. This 
pool will last about a week more. After 





EMBARGO TO SEAPORTS 


This week's maritime | strike 
page SO) provided another he wl 
iche for railroad officials wh 
job is to keep all freight cars ci 
culating. The shipping tie-up did 
tree some cars that 
would have been used for 
ports. But it also immobilized the 
cars that waited at dockside for 
unloading. ‘lo keep cars from pil- 
ing up at ports, the Assn. of 
Americ: in Railroads this week 
slapped an embargo on all freight 
shipments intended for loading on 
American flag ships. 

With the ‘strike’s end, the rail- 
roads must face another problem— 
handling the sudden rush of ship- 
ments held up during the embargo. 


otherwise 


hauls to 











that, the rate of loading will depend on 
how fast the roads can get the cars back 


and ready for another trip. 

Ihe trouble zone will move north 
with the harvest. All through the sum- 
mer, carloadings will stay around 900,- 
000 a week—a killing pace for the rail- 
roads to maintain week-in-week-out. 

Uhe peak will come toward the end of 
October. The roads think that at that 
time they may be able to top 1946's ree- 























A big job for the railroads: 20,000 fewer cars to haul 21% more wheat. 














ord of 942,000 cars loaded in a week. 
But even if they do, there probably will 
be a shortage of 75,000 to 100,000 cars 
in comparison with the demand for 
transportation. 

Meanwhile, industrial shippers all 
over the country will be feeling the 
effects of the strain on the car supply. 
e Easterners Cut—To keep the farm belt 
supplied, the Car Service Division of the 
Assn. of American Railroads has ordered 
eastern lines to rush 1,500 cars a day 
back to the West without waiting to 
load them. This means that eastern 
shippers have to get along with fewer 
cars. Ordinarily, the eastern roads do a 
considerable part of their hauling in 
western boxcars that are on their way 
back from ports or manufacturing cen- 
ters. 

The 1,500-a-day rate isn’t fast enough 
to suit the western congressmen. For 
several months, they have been hammer- 
ing the Car Service Division with charges 
of eastern domination. As evidence, 
they cite the fact that eastern roads 
have more than 100% of their boxcar 
ownership on their lines, while western 
roads have less than their*full ownership 
on home lines. 

Car Service Division officials retort 
that as long as the majority of boxcar 





trafic moves from West to East the 
western roads will have to accept the 
fact that some of their cars will always 
be off their lines. 

e Higher Charges—The western roads 
themselves are inclined to write off the 
congressional protests as a_ political 
maneuver. They support the Car Service 
Division—at least officially. But they are 
plumping for a hefty boost in the per 
diem charge that a road using a car pays 
to the owning road. The per diem used 
to be $1.15. The roads recently agreed 
to hike it to $1.25. But the western 
carriers are pushing the Interstate Com- 
merce Commission to make it at least 
$2. Col. J. Monroe Johnson, head of the 
Office of Defense Transportation and 
never a man to do things by halves, de- 
clares that it should be $3.50. 

The western roads and ODT argue 
that a stiff rental rate would make all 
roads return cars more quickly. It would 
also force the roads that customarily 
have more than 100% of ownership 
on their lines to return a sizable amount 
of cash to the owning roads. 

e Production Low—In all their plans, 
railroad men take it more or less for 
granted that new freight car production 
won’t be big enough to make much dif- 
ference in the transportation picture 





and planting, 








SWING SHIFT TO BEAT PLANTING DEADLINE 


This Ohio farmer has lost a lot of rounds to the weather man. But, he’s 
still counting on winning a decision this fall. In the race to finish tilling 
he has hitched lights to his tractor to plow through the 
night. Grueling rains, which put him as much as three weeks behind 
schedule, have already hit oat and corn crops (BW —Jun.7’47,p17), and 


continue to beset Corn Belt and Ohio River Valley states. 
90 million acres of planting held up, there'll be plenty ot worry 
about soft corm—poor in quantity and feed: value—until Jate autumn. 


With roughly 








this year. The contract car bu: ler 
the railroad shops together } aye 4 
capacity for about 16,000 new ca; 
month. But so far they havc 

able to get enough steel for any: 
small-scale operations. ‘ 

In the first three months of ]\ 47, 4, ‘ 
roads installed a total of only 7 
freight cars. In April, deliveries 
to 4,100, but they slipped ba 
in May. 

The carbuilders are not saying apy 
thing publicly about the Justice [ept. 
charges of monopolistic restraint & 
trade. Privately they accuse the An: 
trust Division of cutting itself 
of publicity at their expense. ‘The onli 
answer to the car production problem 
they say, is steel. 

e 7,000 Cars a Month—The Office of 
Defense Transportation thinks it has 
deal with the steel industry that wi] 
supply carbuilders with material fogipld | 
10,000 cars a month, beginning in Ju 
Previously it had made a deal for stelll Ove 
to make 7,000 cars a month, beg: 
with April rollings. June output p pr ! 
ises to be better than May, but it \ 
fall a long way short of 7,000. XE 

Even if the 10,000-a- month prog 
does get going in July, it will take al C 
60 days to make cars after the stec! | . 





comes available. That means it will |] nste 
some time in September before 
roads see the first of the cars made un lorgmgpe rl 


the program. By that time, they wi 
close to the autumn peak of car dema 


Plant-Wide Vacations 
Gain Popularity 


Plant-wide shutdowns for summer v2. 
cations are growing in popularity. 

In numerous factories and shops over 
the nation, operations will be halted or 
reduced to a minimum for one or ty 
weeks this summer while employees 
enjoy their annual holidays. 

Typical of the trend is a report from 
Cleveland. There Associated Industri: 
polled 286 firms, found 152 were shut jte 
ting down for a general vacation peri 
e Reasons—More and more firms at 
granting paid vacations to plant en 
ployees. The problem then becomes on¢ 
of working out the most satisfactory s 
tem for handling the holidays. ‘Thos 
who favor the plant-wide shutdown cit 
these advantages: 








e It leads to greater efficiency; gives alu, 

departments full crews; eliminates thegi. O' 
problem of using or training substitutes; Mj \WVol 
simplifies record-keeping. Dor; J 
e It provides time for inventory check,@for t 
repairs, maintenance work. rers: 

e Employee arguments over who takesfir un 
his vacation when are eliminated. gill 
e For some plants, it offers an oppor gRcord 
tunity to build up stockpiles of scarce [group 
materials. eon 
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or ste.lll™ Overridden, G.O.P. leaders in the House study the tax future. 





xes Now 1948’s Riddle 


Ceci { 
TC 


Will De 
mand ™dent Truman may or may not 
t his own politic al throat with 
ck’s tax reduction veto (page 104). 
S bviously has achieved his imme- 
bjective—to keep taxes frozen at 
trates throughout 1947 (BW— 
47,p21). 
er yfidied Outlook—In the process, he 
nddied the outlook for tax legis- 


s over 0 thoroughly that taxpayers now 
ed orfifwen make a good guess as to how 
r twowill stand in 1948. 
loyeesfiieress will not try to put another 
duction bill through at this ses- 
fromfiifor the rest of the year, the House 
stries if & Means Committee—which must 
shut-Mite all revenue  legislation—will 
rl nt itself with broad studies and 
s arcing for the future. 
en-{isers—Chairman Harold Knutson 
; One #Mst announced the appointment of 
’ sv-fi-man advisory group to hold the 
hosefiMfittee’s hand in tax planning. The 
cite of the group will be Roswell 


_f@. former under secretary of the 
 allMury, now a bigtime corporation 
thei. Other members include: Mat- 
utes; MI \Woll, of the American Federation 
nor; J. Cheever Cowdin, tax spokes- 


eck, for the National Assn. of Manu- 
ers: and John W. Hanes, also a 
ikesir under secretary. 
gill already has put his tax ideas 
por ford in a plan drawn up by a pri- 


soup which he headed—the Com- 
eon Postwar Tax Policy. In gen- 
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(ff Congress won't try to put another bill through this year, will 
‘| baffinstead for the future. “Quickie bill” similar to that just vetoed 
undedape rushed through early next year, broad revision left till later. 


cral, he favors a wide-bottomed income 
tax. It should be supplemented by a 
fairly extensive system of excises to give 
stability to the yield in bad times. "He 
wants the federal budget balanced re- 
gardless of whether the business cycle is 
going up or down. 

Corporate income, he _ believes, 
“should be taxed as far as possible like 
other income.” ‘This means a flat corpo- 
rate tax rate about equal to the starting 
rate on individual incomes. Stockhold- 
ers would get a tax credit to offset the 
corporate levy already paid on their divi- 
dend income. 
e Pattern—It is a fair bet that the ma- 
jority of the Ways & Means Committee 
will follow pretty closely along Magill’s 
line of thinking. How much of it they 
will be able to tianslate into legislation 
any time soon is another question. 

Chairman Knutson hopes to have a 
bill ready for action as soon as Congress 
comes back next January. But by then 
the Republicans will be facing a nice 
problem in timing. 

‘To make individual income tax cuts 
effective from the start of 1948, Con- 
gress will have to change the payroll 
oo rates within a few weeks 
after Jan. Otherwise, so many tax- 
payers will ‘ entitled to refunds that 
the Bureau of Internal Revenue won't be 
able to handle them. This is the same 
problem that Knutson bumped into this 
year when he tried to work out a way to 


make cuts effective on all 1947 income 
e@ Months of Work—A general tax re- 
vision bill almost certainly will take sev- 
eral months to struggle through the leg- 
islative machine—even if the Democrats 
are willing to play along. And although 
Truman’s veto message gave a_back- 
handed sort of blessing to general re- 
vision, the Democrats undoubtedly will 
have their own ideas of the lines it 
should follow. 

Some Republican leaders think the 
best strategy will be to go ahead with 
broad-scale_ revision and Jet Truman 
take the blame if it comes too late to 
be effective on all of 1948 income. But 
the odds are that by next January the 
party’s general staff will have decided 
that this. policy is too risky. Instead, they 
are likely to try hustling through another 
quick reduction bill for individual in- 
comes, leave the general overhaul for 
later debate. 
¢ Same Bill?—If things work out that 
way, the “quickie bill” will be about 
the same thing as the ill-fated H.R-1 
that ‘Truman just vetoed. Unless the 
whole picture has changed, it will pro- 
vide for across-the-board cuts ranging 
from 30% in the bottom brackets to 
about 10% on the biggest incomes. 

The broad revision that comes later 
seems likely to shape up this way: 

Individual income taxes—All hus- 
bands and wives will be allowed to di- 
vide their incomes equally for tax pur- 
poses, thus removing the advantage 
that taxpayers in the community prop- 
erty states now enjoy. As a concession 
to the lower bracket groups, Congress 
may revive the earned income credit, 
or perhaps make small increase in 
personal exemptions. It will allow some 
credit for taxes already paid by corpora- 
tions on dividend income. 

Corporation taxes—Possibly there will 
be a small reduction across the board, 
liberalization of the rules on deprecia- 
tion. Revision will establish more spe- 
cific standards for section 102, which 
levies a penalty tax on unreasonable 
accumulation of undistributed earnings. 
It will tighten up the rules covering tax- 
exempt organizations such as coopera- 
tives. 

Excises—W ill get some reductions in 
present rates but an extensive system 
of excises will be kept. Knutson has 
even suggested that the list of taxable 
items may be expanded rather than cut. 

In all of this planning, there is one 
big question mark—next year’s national 
income. Most of the government's 
revenue comes from income taxes, par- 
ticularly the individual income tax. Even 
a mild recession next year could wipe 
out the federal surplus. In that case, the 
Republicans might have the unhappy 
job of choosing between the tax reduc- 
tion they have promised and the bal- 
anced budget they have championed so 
long. 
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Chairman ]. M. Landis 


T. P. Wright 





H. B. Cox 


]. C. Hunsaker 


Members of President Truman’s board to investigate air safety represent various phases of the broad fic!\! of 
nautics. From left to right, they come from CAB, CAA, air pilots, government research, and the «airline 
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Air Crashes Hit Finances 


Rise of 1947 airline death toll to 164—nearly twice 1946 total— 
brings summer traffic slump, more investigations. But 50% fund 
slash precludes much federal action. CAA is chief target of blame. 


Domestic airlines gathered momen- 

tum last week down a slippery financial 
toboggan slide. The third major crash 
in 15 days had squashed the summer 
trafic bonanza, stirred new congres- 
sional blasts against operating policies, 
and boosted the 1947 airline death toll 
to 164—nearly twice the total of last 
year’s fatalities. 
e No Obvious Solution—Worst feature 
of the late spring crashes was that they 
followed no pattern and suggested no 
obvious solution. Last winter's series 
of bad-weather crashes indicated a pos- 
sible solution in electronic landing aids. 
But only one of last fortnight’s accidents 
offered hope that a “gadget’’ might avert 
a recurrence. 

That gadget is Howard Hughes’ $150, 
15-Ib. terrain-clearance warning indi- 
cator, a modification of Army Air Forces 
radar. Experts who have seen it dem- 
onstrated agree that it would have kept 
the C apital Airlines (Pennsylvania- 
Central) converted C-54 off the last 
spine of the Blue Ridge. 

e Available Evide noo~L, ast week, Civil 
Aeronautics Board Chairman James M. 
Landis in Washington offered all avail- 
able evidence on the Capital crash. Pilot 
Horace Stark chose his course with 
ATC approval. ‘To avoid a 90-minute 
delay in the instrument stack over 
Washington, he wanted to break out 
of the overcast for an immediate con- 
tact approach. Stark was cleared by ATC 
to approach over the new Arcla (Va.) 
range, 10 miles south ofthe Washington 
range. Stark was making a 500-ft.-per- 
minute descent from his 3,000-ft. alti- 
tude when last heard from at 7:13 p.m. 

Time of the crash was fixed at ap- 
proximately three minutes later, 1,500 ft. 





up on the 1,640-ft. tip of the Blue 
Ridge. Best hypothesis: The pilot under- 
estimated head winds, had no way of 
checking that his ground speed was only 
124 m.p.h., and imagined he was over 
the Potomac Valley when he still had 
the final ridge ahead. 

e Other Crashes—Preliminary investiga- 
tion of the United Airlines La Guardia 
Field crash, which killed 43, showed 
CAA failure to check the gross allow- 
able weight for a take-off on short run- 
way 18. And a difference in CAB and 
airline interpretation of civil air regu- 
lations showed that the plane was 3,000 
lb. overweighteby federal standards. 

Search for missing parts of the East- 

ern Ailines DC-4 that crashed at Port 
Deposit, Md., killing 53, yielded a de- 
fective bolt from the tail assembly. 
Preliminary verdict: structural failure 
due to improper maintenance. 
e Finances Shaky—Financial repercus- 
sions are critical: Capital Airlines is in 
the midst of an extensive refinancing 
program; recently it had to have a 
$4,000,000 bank loan extended. It is 
also seeking an RFC loan for $5,262,- 
000. Other lines are in shaky condition. 
While most could truthfully say that 
there was no falling off in business after 
the crashes, the load factor curve that 
rose rapidly in April has leveled off. 
Lines counting on the summer boom to 
balance dismal deficits of last winter 
see chances of recouping growing dim- 
mer. 

This week President Truman, “deeply 
concerned” over the series of crashes, 
appointed a five-man air safety investi- 
gating committee (picture, above). It 
will replough ground covered by two 
congressional investigations last fall. 
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During these all interests rep 
the committee made s)« 
recommendations that wi 
ignored. 






Airline management has litt\ her 
for presidential action since 184 
has been made in air safety fun lick 0 
the new committee can be expimm)mes 
to extend its broad mandate to inj Deal 
gating airline management and fin, wag 


policies. 
© Chief Target—Nobody is happy 
the current safety situation. C.\\ 
chief target. Investigation ot 
every major crash in the last 
revealed CAA negligence in ent 
civil air regulations—not alway, 
major factors in the crash. | 
airline management gripe in uw 
over CAB’s attempts to legislat 
safety. By piling rule upon rule, 
say, CAB makes pilots and aii 
patchers more concerned over wh 
a flight is legal than if it is safe. 
Congressional probes of last win 
crashes have fizzled in the face of 
Republican economy drive in the Hj 
that slashed funds for air safety by 5 
Rep. Carl Hinshaw (R., Calif.), vet 
of the airline accident investigating 
mittee, is currently leading a driv 
get safety funds reinstated by 
Senate. He is also plugging for a 
to prevent CAA from spending 
money on the VHF (very high 
quency) radio beam and _ the Tn 
ment Landing System. He wants 't 
concentrate on radar traffic contro! 





















ows a 
g is | 
tic p 
provid 
oply a 








fore t 


! nding aids, including GCA (grou 
controlled approach). f 
e Severe Criticism—Airline criticism 
the CAA development program i: 
vere. Through the Air Transport \WjIp ¢] 


the lines spent more than $1 miMMiultce 


last year putting radar devices in mir tw 
commercial airports. And they Renn 
plugged for high intensity appf:rtim 
lights. Yet CAA continues to pour SM Mar 


million down the drain installing 4)? m 
neon approach lights that = Ar pro 
Navy, Air Line Pilots Assn., and the ut by 
Transport Assn. have all condemn 










BUSINESS WEEK @ June 2!, |3 





ESS V 












Wrangle 


oversy over possible 
x more ingot capacity 
Congress. It may be 
campaign issue. 


gument over capacity of the 
ystry broke into the political 
ol For months now it has 
bited in government and indus- 
her the country’s 90-million 
| capacity is big, enough—once 
ling demand is met (BW— 


_ (p19). The question is now 
n airing in Congress—from both 
the aisle: 
wative Republican Edward 


et his steel unit of the Senate 

hsiness Committee to finding 

+], fggether “grey market’ operations 

 fan.18'47,p21) indicated a_ sig- 
lack of production capacity. 

james Murray, spokesman for 


ty ini Deal wing in Congress, intro- 
| ¢ Maeislation aimed at governmen- 


n to create additional steel 
ign Issue—Murray’s measure 
Kows a campaign issue which the 
g is trying to force into the 
atic platform for next year. It 
povide for a detailed study of 
pply and demand. Once the di- 





mensions of the presumed shortage are 
determined, Murray suggests two al- 
ternative methods of getting additional 
ingot capacity: 

e Long-term, low-interest loans might 
be made to finance expansion. Interest 
would be waived when operations fell 
too far. 

e A federal agency modeled after De- 
fense Plant Corp. might build govern- 
ment-owned plants for lease to steel 
producers. 

e Hot Headlines—The Senate Small 
Business Committee hearings on the 
grey market convinced the committee 
that in steel it had a hot headline- 
making area of investigation. 

On the grey market itself, the com- 
mittee hearings merely brought out the 
fairly well-known fact that small lots 
of steel and steel products are being 
traded at fantastic prices—on the order 
of $180 to $220 a ton. 

These facts have been well known in 
the industry for some time. But major 
steel companies haven't felt they could 
do anything about resale of goods which 
had left their hands. In any case, in- 
dustry people think the grey market is 
dying out, is now active only in cold- 
rolled sheets and nails. 

e Enough Capacity?—This week the 
committee moved into much more con- 
troversial territory. It staged a full-dress 
debate between Wilfred Sykes of In- 
land Steel—an active industry spokes- 
man on the capacity question—and 


Louis Bean, Agriculture Dept. econo- 
mist who has been agitating the steel 
issue among government people. 

What the debate revealed was not so 
much a disagreement on facts as on the 
basic approach to business decisions. 
Sykes believes that present capacity is, 
if anything, excessive. He bases his 
view on the experience of the last 20 
peacetime years—the prosperous twen- 
ties and the depressed thirties. 

Bean, on the other hand, directed 
his attention only to peacetime years 
of full or nearly full employment. He 
concludes that full employment next 
year—if accompanied by normal labor 
productivity—could absorb about 20- 
million more tons than current near- 
capacity production. 


Linen-Supply Men 
Foresee a New Era 


The linen-supply industry, which 
helped keep industrial workers clean 
during the war, is engaged in some post- 
war Rousecle: ining of its own. 

This became apparent from members’ 
conversations at the three-day annual 
meeting in Boston of the Linen Supply 
Assn. of America. The linen-supply 
people feel they are on the threshold 
of a new phase of progress. 

e Afflictions and Plans—Ihe cloth towel 
—a major feature of linen-supply serv- 





0] @Pore test flights the Martin 202 looked like this... . 


ri) 


AW in the race to beat Consolidated- 
@ultee to market with the first post- 
ir two-motor commercial transport, 
‘@enn L. Martin Co. employed its 
ttime B-26 bomber technique. 
Martin pushed its 40-passenger 
2 model direct from drawing board 
production; it made prototypes, 
it bypassed the standard procedure 





Request: A Few Structural Modifications 


of flight testing them before tooling 
up. 

Then recommendations from cus- 
tomer airline pilots trying out the 
prototypes began rolling in. But by 


then 47 planes were coming down 
the Middle River (Md.) assembly 


line; there were components on hand 
for 100 more. 


After airline testing there were some changes made. 


gram; and layoff of 4,000 workers. 


Engineering changes are now in 
the works. The most vital include 
added fin area, revised wing angle, 
modified ailerons. The changes have 
meant delay of CAA certification; a 
two-month delay in deliveries; need 
for a $16,500,000 RFC loan to tide 
Martin over the modification pro- 
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ice—survived the war only through the 
industry's staunchest efforts, the sup- 
pliers said with their chests out. Scant 
supplies and rapid rises in material and 
operating costs gave it some uncertain 
moments. But mending, patching, and 
repair services brought it through. And 
now -the suppliers proudly point to a 
new item: a tougher but lighter towel, 
soon to make its debut. 

The industry has also busied itself 

on getting rid of the bacteria bugaboo 
in dirty linen. Some precautions: Trucks 
are washed out regularly, clothing 
washed systematically, and truck driv- 
ers’ hands never come in direct contact 
with dirty towels. 
e New Fields—The linen-supply people 
hope to expand into more big indus- 
tries. Heretofore operations were con- 
centrated in hotels and restaurants. 

In addition, the suppliers plan to 

broaden the scope of their operations— 
doing more business in furnishing uni- 
forms for industrial plants, lunchrooms, 
filling stations, candy factories. They 
may also extend linen services to house- 
hold items, such as sheets, pillowcases, 
towels, tablecloths. 
e Problems—Over prices the suppliers 
were not so optimistic. According to 
their figures, towel prices are up 80% 
to 90% over 1940; napkins, as much as 
300%; labor costs, nearly 100%. 


MINE-BURNING WORKS 


By burning unmined coal right im the 
ground, gas can be produced that has 
commercial possibilities. 

Scientists and representatives of 
power and mining industries have 
reached this conclusion after studying 
results obtained in a mine-burning ex- 
periment at Gorgas, Ala. 

Conducted by Alabama 
and the Bureau of Mines, the experi- 
ment was held promising enough to 
warrant further economic study. Such 
a study would seek to appraise possible 
results if a coal vein capable of burning 
20 or 30 years were fired. 

Gas obtained in the Gorgas experi- 
ment ranged from 50 B.t.u. to 221 B.t.u. 
in heat value. (Most manufactured gas 
contains upwards of 550 B.t.u.; natural 
gas has around 1,000 B.t.u.) The coal 
seam used was too close to the surface 
to prevent loss of some heat and pres- 
sure. Experts said use of a deeper seam 
and introduction of more air probably 
would produce a gas suitable for op- 
erating a nearby power plant of con- 
siderable size. Such gas might also be 
suitable for making synthetic liquid 
fuels. 

Union Carbide & Carbon Corp. has 
an experiment under way to obtain 
raw materials for synthetic chemicals by 
gasifying coal. Details on this project 
are being withheld pending completion 
of a technical report. 


Power Co. 
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e ee tA 
Trivision s Bow 
Publishers and advertisers 
will welcome three-dimensional 
photographic process,scheduled 
to be unveiled this summer. 


Publishers and advertising men have 
long dreamed of the day when three- 
dimensional photography would be com- 
mercially practical—without the use of 
stereoscopes or other optical aids. Now 
that day is almost here. This summer 
some time (exact date has not been 
announced) the Navy will take the 
wraps off Trivision. Douglas F. Win- 
nek, the inventor, is confident that 
within 12 to 18 months, magazine cov- 
ers, advertising pages, book jackets, and 
billboards will be using it. 

Trivision gives the observer of a pic- 

ture the illusion of looking around and 
behind objects. Figures in the fore- 
pre actually appear to move in re- 
ation to those which are in the Back- 
ground. Thus, even a still photograph 
is able to convey the impression of move- 
ment and life. 
e Applications—The process has appli- 
cation in four fields: still pictures (either 
black and white or color), movies, tele- 
vision, and graphic arts. Today all but 
the field of still pictures present still- 
unsolved problems. 

The current stage of development is 
the result of six years of Navy research 
under Winnek’s direction. The Navy 
has held priority on his three-dimen- 
sional patents because of the various 








Douglas F. Winnek adds a new di- 
mension to commercial photography. 


















military applications tha 
for the invention. 

e Embossing Process—T) 
development in Trivisio: 
ment that is applied to o 
graphic film. During ma 
film is embossed on its bi = (no 
sion) side with thousands « - tin, 
ridges, too small to be see: Fac} 
forms a semicylindrical le: ; ky, 
lenticulation. These ridges reak 
image of the object photo. raph 
a series of stereoscopic pic Ires 
the one film. 

When one looks throuzh ¢ 
veloped film from the base sid 
ridges act as a selecting cree 
allow each eye to see only it 
part of a stereoscopic pair of i 
The curve of the ridges screens ; 
rest of the panoramic views re 
in the composite picture. 
e Special Lens Needed—A larg 
must be used to take the pict 
least as wide as the distance bety 
man’s eyes, and preferably wider 
lens the Navy has been using for 
photography measures 10 in. j 
ameter. One of the major develo 
problems has been to cut the 
weight, and cost of the lens. W 
believes that this has now been a 
plished. 

Extra cost of using the three-dj 
sional process is estimated at not 
than 20% —once the necessary 
chinery has been set up. 
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e Printing Process—To apply Try 
to printing, a lacquering and lenti in 
ing unit is added to ordinary pri 
machinery. Thus the three-dimens Tim 
process is made an integral part 
printing operation. Only Trivision fi&ges li 
tographs will give three-dimen: ith 
printed matter on the special pr s wit 
A slight modification of the cor 
tional photoengraving — techniqu@jpess I 
necessary to make satisfactory pg com 
from Trivision pictures; the exact gtaphy 
ess is a secret. ed by 
eT wht 
ALL IN LINE playir 
purs he 
By last week the remaining mgm N. 
passenger tire companies had Natio 


ars he 
ly am 
lf be 


sed b 













into line with the widespread price 
ting in the industry (BW —Jun 
p21). 

e Firestone Tire & Rubber Co 


lowed the other big four companicegyaman 
reducing passenger tires 10%, type col 
20%. cts el 
e Seiberling Rubber Co. and Gevgiftiatior 
Tire & Rubber Co. trimmed their pgp 2 !e¢ 
tags on the popular 6.00 x 16 tire 1ggfmgs, \ 
cordance with the others—from $|qgpposit 
to $14.40 (before federal excise tax a, 
ICS. 


Meanwhile, dealers were using 


new list prices merely as base 1 mu 


from which to work. Many of ¢ en thi 
were selling 6.00 x 16’s for as litt , high 
$9.50 and $9.90. KOS, g 
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siness has suddenly discovered doz- 
f commercial uses for time-lapse 
phy - No one could be more 
d by this development than the 
t who perfected the technique 
playing with it as an out-of-bank- 
purs hobby. 
nm N. Ott, Jr., is an officer of The 
National Bank of Chicago. For 
ars he has enjoyed his hobby on a 
iy amateur basis. Now he finds 
elf bewildered and slightly em- 
ed by his recent popularity as a 
raman for commerce. Half a dozen 
¢ contracts for his photographic 
cts either are signed or are under 
tiation with blue-chip corporations. 
a lecture schedule keeps him busy 
ings, week ends, and bank holidays. 
pposites— Time-lapse photography is 
extreme opposite of the slow-motion 
es. They are made by exposing film 
i much faster rate than normal. 
en this film is projected at a normal 
mg th-speed activities such as tennis 
s, golf swings, and horse-race fin- 
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inker Turns Photographer 


Time-lapse movies, opposite of slow motion, speed up slow 
ies like plant growth into visible motion. Hobbyist has con- 
with many companies to make research, advertising movies. 


ishes move at speeds slow enough for 
the human eye to follow. 

A time-lapse photographer, on the 
other hand, focuses his interest and his 
camera upon a subject which moves, 
grows, or otherwise changes at an ex- 
tremely slow rate. He exposes each 
single filrn or frame after enough time 
has passed to permit a tiny change to 
occur. 

The rate varies according to the sub- 

ject. But in principle it is as though 
he exposed film at the normal rate, and 
then selected each thousandth or ten- 
thousandth frame to splice into a picture 
for showing. 
e Example—Thus, photographing a rose- 
bud every five minutes yields a film 
which, when run at normal projection 
speed, shows the bud steadily and rap- 
idly develop into a full- blown rose, then 
wither, and drop its petals. To see this 
entire life cycle on the screen hardly 
takes longer than the time which had 
elapsed between any two camera ex- 
posures. 


Similarly, it is possible to photograph 

the successive stages of any slow process. 
A camera properly shielded from heat 
can record the successive stages of bak- 
ing bread, brick, or bathroom fixtures. 
Using a microscope lens makes studies 
feasible in the growth of bacteria, yeasts, 
insect eggs upon growing plants, or 
otucr relatively immobile sub-visible ob- 
jects. The time-lapse method speeds up 
the slow change into visible motion, and 
permits the human mind to comprehend 
change as continuous. 
e Recognition—Ott got himself and his 
hobby into the field of business quite 
unintentionally. Like any hobbyist, he 
craved the opportunity to exchange ex- 
periences with fellow zealots. Likewise, 
he felt that he was entitled to some 
recognition for his achievements in this 
field. From showing his films to friends, 
he knew that he had something that 
would grip the interest of amateur pho- 
tographers, garden enthusiasts, and bot- 
anists. 

But when he went to lecture book- 
ing bureaus, he got the cold shoulder. 
They told him to break into newsprint 
and then come back. The same persist- 
ence that had kept him at his hobby 
ever since his school days caused him to 
reject the bookers’ judgment as final. 
Last September, he worked up a leaflet 
that offered his services over the name 
of the Midwest Lecture Bureau, with a 
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street address in his suburban town of 
Winnetka, Ill., and mailed it to a large 
list. 

Promptly Ott was flooded with in- 

quiries and contracts from elementary 
and high schools, colleges, garden clubs, 
women’s clubs, church societies, and 
comparable groups. He took three weeks 
of his vacation this spring, delivered his 
talk and showed his pictures 24 times 
between Florida and Chicago. Many of 
his weekly afternoons off from the bank 
have been used for lectures in the Chi- 
cago district, or for quickie trips by 
plane to cities in the Middle West. 
@ First Nibble—Word-of-mouth reports 
stimulated the first, totally unexpected 
nibbles from business. He had one lec- 
ture picture showing comparative effects 
of five different hormone-type 2, 4-D 
weed-killers. One of the largest firms 
in this field asked for a discussion about 
having him make films on weed control, 
on lawn fertilization, and on the effects 
of various treatments upon grass leaf 
and root development. 

The company told him it was particu- 
larly interested in getting root develop- 
ment movies. But it had always been 
stymied by the fact that this takes place 
underground. Ott explained that he al- 
ready had equipment which solves this 
problem. It is a growing-box with a glass 
front that slopes inward. The roots reach 
the glass plate, then develop along it. An 
opaque side, hinged at the bottom, ex- 
cludes the light most of the time, but 
is momentarily lowered when a picture 
is to be taken. 

e Spreading Interest—Other companies 
which have since shown interest: 

e Iwo of the largest fertilizer manufac- 
turers, currently discussing with Ott the 
possibility of his making films for ad- 
vertising. One of these companies is 
even more interested in the research 
angles. 

e A major chemical corporation, which 
has Ott tentatively trying for pictures 
that will help it find out how and when 
its oil sprays are best applied to plants 
for killing insects in the egg stage. 

e A lumber company, which is talking 
about a film that will show exactly what 
happens to lumber when it is air-dried 
and when it is kiln-dried. (This will 
probably be a miscroscope-lens job.) 

e A big-league maker of farm machin- 
ery, which is exploring the possibilities 
of time-lapse films as public relations 
tools. 

e Visual Education—With all of this 
commercial activity boiling, Ott incorpo- 
rated; for tax purposes, as Phototronics, 
Inc. Its biggest commercial job actually 
in production is in the field of visual 
education. A few months ago Ott and 
an assistant made a film on ‘Fractions 
for Beginners,” inspired by the difficul- 
ties of one of his children with fifth- 
grade fractions. He sent this film for 
exhibition to the Mathematics Club at 
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Teachers College, Columbia University. 
Shortly thereafter he was offered— 
and signed—a three-year exclusive con- 
tract with Films, Inc., national distribu- 
tor of educational movie material, to 
make 36 films, one a month. Two other 
outfits in the same general field asked 
him for similar deals, but were fenced 
out by the “exclusive.” 
e Mechanization—Ott tackled  time- 
lapse photography two decades ago by 
working on the most obvious subjects 
—plants and their flowers. Through the 
years he has developed methods and 
equipment that mechanize the repetitive 
part of the task and provide ideal en- 
vironment for it. He also keeps one 
full-time assistant busy, and uses an- 
other helper part time. 

His photographic apparatus includes 
dozens of movie cameras, appropriate 
lighting, and microscopic attachments. 
His electrical controls do most of the 
work. They turn the lights off and on 
for an exposure, exclude daylight for this 
instant and then re-admit it, snap the 
picture, water the "spre and adjust 
the camera to keep the subject centered 
as the plant grows taller. 

e Automatic ‘Time-Lapse—Timing de- 
vices snap pictures at several predeter- 
mined intervals. A set of six wall-type 
sockets alongside each camera offers Ott 
six different time-lapse periods on their 





WORLD OIL 
OUTPUT: 1946 





Per Cent Per Cent 
of Total of Total 

NORTH AMERICA EUROPE 
United States . .62.2 Ausivia. ..c.ss O93 
Gulf Coast ..... 32.6 Hungary ..... 0.2 
California ..... 11.4 Romania ....- 5. 
ee -- 9.4 OSG Racecss Fe 

eee 5.4 

Rocky Mountain . 3.4 Other ....... 0.2 
ie ASIA 

onoda ...... 03 — Bohrein ...... 0.3 
Mexico ...... is 
Trinidad 08 ele oe ree 52 
oe eves ' or 1.2 
SOUTH AMERICA Kuwoit....... 0.2 
Argentina .... 0.8 Neth. Indies ... 0.4 
Colombia cea 0.8 Saudi Arabia ee 2.3 
POW eek 5 0.5 Other .....65 0.2 
Venezuela ....14.0 AFRICA 
ARS 0.2 OS eer . 0.3 
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circuits. To shift the e¢ 
he merely has to shift t 
camera power line. T) 
move up the exposur 
quired. For instance, a 
is usually best photogra 
intervals. But from the ; 
it needs 5-min. intervals 
This spring, Ott mo 
ment room to a laboraton 
basement level but exte: 
yond the walls of his hoy 
room has skylight illu: 
for plant growth, and the » 
temperature of an undergroy; 
To be sure, however, an air-co; 
controls temperature and hum; 


Oil Shortage Spotlis 
U. S. Navy's Rese 


Agitation over the oil supply im 
is turning a spotlight on the 
petroleum reserves. Since the A 
Navy apparently are having more 
than commercial consumers in 
coverage for their requiremen 
light is particularly bright. 

The services were disturbed th 
by press reports from the Pacifi 
that the Russians are obtaining s 
of fuel oil and aviation gasolingS 
California. They wonder at the 4" 
Trading Co.’s success in negotiati 
chases; the U.S. Navy was for 
send its own tankers all the wa 
American-owned refineries in thi 
sian Gulf to bring back fuel oil t 
the Atlantic Fleet’s current needs. 


e Open Reserves?—H. D. Collier, pav' 

chairman of Standard Oil of Cali 

had one suggestion: If the militar There 

bad off for oil as reported, the Eig inplifi 

reserve in California should be o ee 

up. Collier also said that the m 

could help by persuading Attorney For . 
tion 


eral Clark to give antitrust clearar 
a pooling of Pacific Coast suppsits.. 
petroleum products. In this wafhoror 
said, the industry could make 
tions to take care of all types of der 

But the military feels that tgp: 


on sti 


companies could supply Army and jer 1 
needs if they weren’t so, interest@™ Alle 
commercial accounts. Moreover nati 


military doesn’t want to be put 1 
position of advocating rationin 





civilians. 

e Unknown Quantity—Elk Hills : 

only one of the four naval petroleut 
serves which is significant in the prt 
situation. It has an unused deve! 
capacity of 100,000 bbl. a day. Of 
other three, Teapot Dome in W\ 
has petered out; Buena Vista Hi 
Calitornia is being produced and 
commercially; and the Alaskan te 
is still an unknown possibility—alth 
scuttlebutt has it that the Navy 
found oil in Alaska. 
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O UNITS REPLACED BY ONE COMBINATION STARTER 
Saves Space — Reduces Cost — Makes Neater Installation 


tail There isa marked trend toward _ ... disconnect switch and starting 
inplified installations of motor  switch...in one compact cabinet. 
trols on machine tools, The cover lock and the disconnect 
ned for example...using a combi- switch lever are mechanically in- 
aration starter in place of two  terlocked to prevent opening the 
pp'Maits...disconnect switch plus cabinet unless the disconnect 
lotor starting switch. Combina- = switch is “OFF.” And the lever can 
on Starters save space...reduce be padlocked in the “OFF” posi- 

‘™pst...make much neater and tion. Does your plant have this up- 
nd {Mer installations. to-date protection? Allen-Bradley 
¢s\@@l Allen-Bradley Bulletin 712 Com- Co.,1332S.Second St., Milwaukee 
‘@Bination Starters have both units 4, Wisconsin. 
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QUALITY SOLENOID MOTOR CONTROL 














Your printer says: 


qualily paper 


helps you tella 


quality story” 
Whether you are choosing 
paper for letterheads, or for a 
direct mail advertising piece, 
your printer knows that you 
will make the best impression 
by using the best paper. 
That’s why so many of 
America’s leading printers use 
and recommend watermarked 
Nekoosa Bond—the pre-tested 
paper that offers you the most 


in strength, smoothness and 
attractive appearance. 
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Air patrols spotted the buried cable’s peril: a derrick crew, set 





When the average telephone sub- 

scriber puts in a long distance call, he 
expects it to go through without a hitch. 
Seldom does he remember that the thin, 
endless lines over which he talks are 
subject to constant attack and damage 
by man and nature. 
e Trouble-Shooters—But the telephone 
companies are more than aware of that 
fact; they do everything they can to pre- 
vent such damage so that service can 
be maintained. ‘To that end, they have 
trouble-shooters patrolling every one of 
the thousands of miles of line across 
the country. 

Even so, one of the major problems is 
locating the threat in time. Men on foot 
can cover only so many miles a day 
along the routes of lines across plains 
and over mountains. Often they arrive 
after a tree has fallen and broken a pole- 
carried wire, or a farmer’s plow has cut 
a buried cable. 

e Air Power—The Southwestern Bell 
Telephone Co. and the American Tele- 
phone & Telegraph Co.’s Long Lines 





departments have found a means of 









Air Rescue of Phone Cable 


Southwestern Bell Telephone hires pilots to patrol its 
and above-ground lines by plane to eliminate hazards befo ( 
make trouble. Preventive maintenance saves thousands of 


— 
speeding up coverage of their | 
method: use of airplanes to p 
buried long lines and above-gi 
lines from above. ‘Though the s 
been in operation for less tharfify any 
the companies estimate that t incre: 
already saved thousands of (@@tati 


maintenance costs. 

Doing the patrol work is 4 
air-patrol company, Overholser 
Inc., of Oklahoma City. Seven 
ago, its pilots began riding the 
over buried cables in Oklahom 


his lat 
searcl 
latifng 
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telephone company. Since th way 
aerial vigils have extended gf, ‘ 
sands of miles of A.T.&T. an ply 
western Bell line in several stat Twit 





jeans 





e Equipment—Henry Clay, prs 
the patrolling firm, says that he 
only pilots from 25 to 35 year 
with at least 2,000 hours of 
flying. 

They fly in light, all-mctal 
powered with 80-hp. engines \ 
be landed on nearly any pasturc 
level stretch of prairie. Each ploy 
a map of the telephone lin 
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* TTSBURGHs NEW WINDOW | 
WITH BU/LT-JN INSULATION 





v any kind of building, you can 
increase the total effectiveness of 
silation by installing Twindow. 
his latest product of “Pittsburgh” 
search has nearly twice the in- 
lating efficiency of ordinary win- 
ws. When made with more than 
v0 panes of glass, its efficiency is 
en greater. And it installs as 
mply as a single pane of glass. 

Twindow’s additional insulation 
leans extra comfort...more health- 
greater heating and air- 


living . ee 


ee 
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conditioning economy, It means 
your calculated heat loss will be sub- 
stantially smaller . . . your cooling 
load will be lighter. It means you 
can satisfy heating and cooling 
requirements with cele equip- 
ment .. . equipment that costs less 
to buy, less to operate. 

With Twindow making your in- 
sulation job more efficient, youl 
find it easier to maintain proper 
temperature and humidity through- 
out the year, Drafts will be mini- 





mized. In addition, Twindow won't 
frost or steam except under very 
severe conditions. 

You'll find Twindow ideal . . . for 
picture windows in homes and hos- 
pitals .. . for more and larger win- 
dows in stores, offices, factories, 
public buildings ... for refrigerated 
display cases. 

For more complete information, 
write us today. Address Pittsburgh 
Plate Glass Company, 2206-7 Grant 
Building, Pittsburgh 19, Pa. 


‘eirmssurcn’ stone for Dualily Glass and hint 
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THE SECURITY MANUFACTURING CO. 


OF KANSAS CITY, MISSOURI 


@ ... increased steel furnace drum production 88% 








Airco’s Technica Sales Division is at the call of all industry in applying 
Airco processes and products in the solution of their problems. If you 
have a metal working problem, ask to have a Technical Sales Division 
man call. Address: Dept. BW-6509, Air Reduction, 60 East 42nd St., 
New York 17, N.Y. In Texas: Magnolia Airco Gas Products Company, 
Houston 1, Texas. 


Airco) AiR REDUCTION 
——) 


Offices in All Principal Cities 
TECHNICAL SALES SERVICE-ANOTHER AIRCO PLUS-VALUE FOR CUSTOMERS 
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assigned to patrol. It bear. ,}| 4, 
portant landmarks along t! 
cations route. In addition, t!. tele, 
company has placed cre ted 
markers along the route of b: ied, 
The markers are easily seen } )1 3 
to 500 ft. in the air, the ay 
tion flown by the air-patrol! 
e Surface Conditions—Nat 
pilot cannot spot any trou! 
buried line itself. But by {ving 
8,000 to 10,000 miles a week at: 
of from 80 to 100 m.p.h., he ca 
surface conditions which may yy \\s 
or sever buried cable lines, or \ hic) IU * 
fell sections of open wire. 
Records of the telephone com 
and the air patrolling firm show y 
examples of va this new forin « 
ventive maintenance works. Bety 
Stroud, Okla., and Oklahoma Cit 
instance, an oil well drilling 
started excavation of a slush pit 
“mud hog” trenches near a buried 
(picture, page 22). A derrick was ons? f 
ground, lying diagonally across th 13 
The cable route was plainly ma 
by a nearby creosoted pole; it had | | 
ignored or overlooked by the dn 
crew. Thus they only ceased their ac H. 
ties when the pilot dropped a wan 
note in a mailing tube tipped with : 
ribbon. And within 15 minutes, 
pilot had landed his light airplane 
was reporting his findings to the 0 
homa City telephone office. 
Other examples cited: 
e A bulldozer of a highway construc 
crew in Oklahoma was opening an ai 
doned road. A patrol noticed that it 
using the dirt over a cable line to f 
the right of way. A warning mess 
from the pilot was heeded immediat 
e Fight miles from Habasota, ‘lex 
patrol discovered that deep er 
ditches had been cut on either sid 
an open-wires line pole. The pilot 
a message to the nearest testboard, ; 
crewmen were soon on their way t 
pair the damage. 
e Another Front—Air patrols are be EA 
used again on another front. The U@@ h 
Forest Service and the Army Air For t 
are experimentally using planes in act pmanul 
attack on forest fires. ng the 
Two Republic P-47 Thunderbolts fiction 
a Boeing B-29 are aiming water at som marke 
fires in the Lolo National Forest 1 
Missoula, Mont. The “bombs” 
standard wing fuel tanks, modified soviff the | 
what and equipped with proximity fufMalls fo 
to explode them at the best altitude HH, amo 
maximum effect. even 
Forest Service says that the ta 





bor mol 


sizes under test are 165 gal. and 3 ita ” 
gal. The B-29 carries eight tanks, fogg-co”!” 
under each wing; the P-47’s carry OMA; dev 


under each wing. Officials say that tH ori 
small volume of water, plus the conc shi h 
sion, are surprisingly effective in damgg"""* 
ening incipient fires. Chemicals, also ! 

ing tested, may be even more effecting 1 
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itton to look into Building SUBPY »! 
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EADLINES like these make 
thoughtful men pause. Yet many 
manufacturer finds himself consider- 
g the day when he must achieve pro- 
liction expansion or lose position in 
tmarket that offers profitable demand 
br more than his present output. 
the progress of your own business 
alls for an expansion, now, that must 
te amortized over an unknown future, 





kxamine for a moment the advantages 
if a tested way of business operation 





~contract manufacturing. 


\s developed by Hupp, contract manu- 
keturing lets you expand in a way 





hich maintains liquidity of capital 





: IAL 
i" SAND MEN SCARCE ANp 50 PRODUCTION 


THIGH COSTS HIT BUILDING | 


DETROIT News APRit 
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and at the same time controls the risks 
behind today’s headlines. 


Hupp has plants in Detroit and Cleve- 
land which do machining, stamping, 
welding, sub-assembly or complete as- 
sembly, and Amgears, Inc., a wholly- 
owned subsidiary in Chicago, manu- 
factures precision and production 
gears and Amtec gear tools. Through 
these facilities your production needs 
may be met .. . from a component 
part to a complete product, ready 
for market. 

Skilled Hupp production engineers 
and trained labor are ready to gear 
Hupp facilities to your own with an 


(NE IN A SERIES OF ADVERTISEMENTS PRESENTING THE HUPP PLAN FOR INDUSTRIAL STABILITY. 







upply Shortage 


RIL 14, 1947 


CLEVELAND ppese RECEDES 
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igh Taxes Prevent Construction of New Factories 


SUNE, APRIL 11, 1947 


efficiency that will keep you competi- 
tive in any market. CALL HUPP— 
AN EXPERIENCED CONTRACT 
MANUFACTURER. 






COP EPO YR 
, ‘“ : 


HUPP MACHINING DIVISION © DETROIT 
GLOBE STAMPING DIVISION » CLEVELAND HI 


| AMGEARS, INC. © CHICAGO | 































Baker Crane Truck unloading 
bar stock from gondola car, 
Truck transfers stock directly to 
highway truck for local delivery, 


During a recent normal 3 mos. period, this freight station averaged 
1,619,882 Ibs. of miscellaneous material handled per 914 hour day. 
Handling operations consist of unloading, storing in warehouse, or 
reloading into highway trucks or freight cars for shipment elsewhere. 


It’s not only the tonnage that makes this job tough—but the many 
different sizes and shapes, degrees of fragility and varying points of 
destination typical of LCL freight handling. 


To help accomplish this tremendous task at low cost the terminal uses 
41 battery power trucks—with 21 Baker Platform Trucks and 4 Baker 
Crane Trucks carrying the major part of the load. The company is 
eminently satisfied wich their efficient performance and reports that 
even though batteries are charged only once daily, there is sufficient 
power to run the trucks the full 914 hours without slowing down. 

If your problem is handling large quantities of miscel- 

laneous material, Baker Trucks can help you solve it. 










Cartons, crates or boxed ma- 
terials arriving in box cars 
are unloaded with Baker 
Platform Trucks and stored 
or loaded into other vehicles. 






This Baker Platform Truck 
is taking a load of freight 
into boxcar for shipment 
to another station. 


BAKER INDUSTRIAL TRUCK DIVISION of The Baker-Raulang Company 
2164 West 25th Street e Cleveland, Ohio 
In Canada: Railway & Power Engineering Corporation, Limited 


, 1 


GRE INDUSTRIAL TRUCKS 
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READERS REPOR 





Call for Reports 


Sirs: 
As regular subscribers to Busiq 
Week over a long period, we haye 


ways found in it a great anount 
authoritatively and attractively ) :esen4 
information which we cannot } id ¢) 
where. Our function in this offic 
to collect, study, and pass on to inang 
ment information on the current , 


build c 
by key 


prospective business, marketing, , te, Uf 
trafhc conditions of the New } nel, 
region and the New Haven Railroad. Prot 

We are tremendously interested @gpmee ck 
the series of surveys started in the Af You 
12 issue of Business Week under tii yith th 
title, “The New American Marked » 

‘ ‘ : ; icatol 
We wonder if the successive artic H 
scheduled for this series have }y In th 
completed, cither all or in part, and, Msatile 3 
so, whether we could get advance proof notices 
instead of waiting for publication. _ profit é 

Our particular interest is in New En 
land. Have you covered this region an New 
if so, what is the earliest time at whic{fto youl 
we could get the report? inform 

E. P. Sullivafil pw ho 
Mgr., Traffic Research & Developme: 
Trafic Dept., New York, New Have: An¢ 
& Hartford R.R. Co., Mime 
Boston, Mass. Mimec 
' able, | 
_ Unfortunately, we are not in a poll ded 
tion to accommodate you with advan a 
proofs of reports in this series, sii I oe 
they are not prepared far in advan ings + 
but are written only after the lates busine 


statistical information has been devel 
oped and extensive field work in th 
regions has been completed. 

Preparation of these reports is reall 
a gigantic operation, Each report 
quires the collection of thousands o 
statistics which have to be sifted, cor Ba 
related, and adapted to chart use. I: i 
addition, there is the equivalent of se: 
eral book volumes of general economi 
information about each area to be col 
lected and digested before the report 
is written. 


im you 













. 


According to our present schedulgj Mol 
the report on the New England regio1 
will run in late August. Field work fo 
this report is scheduled for the month wm 
of July. Mime 
Mixer Th 
Sirs: 


Our compliments on your splendid 
story [“Mixer Campaign”: BW—May!| 
’47,p24]. However, there is one poll 
you may wish to clarify. In describing 
our requirements on “green” francliise- 
holders to whom we turnish know-!10\, 
you say the applicant must be abic t 


bi 


+ 





furnish $6,000 to $11,000 capital, de- 
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build customer good will and increase sales 
by keeping your salesmen posted with accu- 
te, up-to-the-minute price information. 

> Protect yourself from losses on sudden 
price changes. 

\gm You can do it, easily and economically, 
vith the help of the Mimeograph brand du- 
plicator. 

hel In the privacy of your own office, this ver- 
ind, sate machine can turn out price change 
1001 notices that may mean the difference between 
profit and loss on a sale. 

4a =New items and improved products added 
vhigfm to your list or catalog can be priced and the 
_ information sent to your salesmen on just a 
“VU few hours’ notice. 

And price lists produced on the 

Mimeograph brand duplicator with 
Mimeograph brand supplies are clear, read- 
able, black-on-white. Possible losses from 
»@ faded or uneven copies are eliminated. 
Find out more about the savings and earn- 
ic ings Mimeograph duplication offers your 
business. Call the Mimeograph distributor 
in your community —or write us direct. 









MODEL 90 


IMMEDIATE DELIVERY — automatic feea, hand-operated 
Mimeograph brand duplicators, Models 90 and 91. 


The Mimeograph 
brand duplicator: 


IS MADE BY A. B. DICK COMPANY, CHICAGO 


MIMEOGRAPH is the trade-mark of A. B. Dick 
Company, Chicago, registered in the U. S. Pat. Off. 












TION 






YOU FELLOWS 
ARE CERTAINLY 
RIGHT IN LINE 
ON PRICES 











FREE! Read how companies, large and 
small, increase savings and earnings 
with the Mimeograph brand dupli- 
cator. Clip and mail the coupon to- 
day for this new presentation folder. 


COPYRIGHT 1947, A. B. DICK COMPANY 


A. B. Dick Company, Dept. R-747 

720 West Jackson Boulevard 

Chicago 6, Illinois 

C) Send me a free copy of your new folder, “Seven Savings and 
Earnings.” 


Send me more information on Mimeograph brand duplicators, 
now available for immediate delivery. 


S@eeeeeeeseeesoeeeeseeeeeeees 


NAME. ...ccccccccccccccccccccccccccescccceresssccess reraceee 
ORGANIZATION 2... ccc c ccc c cece reece rer eeenrereerssssscecee 
DUST io oe cede eect vacetedsecede baed deve ssVetectescocsse ° 
CITY 2. cccccccccccccccccccccccccccscesccces STATE. .cccceseeece ° 














BURNED FACTORIES DELAY PRODUCTION! 











Protect vital industries with 


fire-resistant CONCRETE 


No type of construction can prevent fires from starting, but 
concrete can help keep them from spreading, and help confine 
fires to the rooms or buildings in which they originate. And, 
because flying sparks can’t ignite them, concrete buildings in 
the path of a conflagration act as effective barriers. 

Concrete doesn’t add fuel to the fire. It keeps its strength 
and stability for relatively long periods of fire exposure which 
would cause less resistant construction to collapse. Concrete 
buildings suffer less structural damage from fire and can be 
restored more quickly. 


CONGRETE OFFERS \OTHER. ‘SPECIAL ADVANTAGES 





In addition to firesafety and rigid, durable construction, con- 
crete gives low annual cost— the true measure of building 
economy. 

On all types of construction our specially-trained technical 
staff is ready to aid your architects and engineers in getting 
maximum service from concrete. 


PORTLAND CEMENT ASSOCIATION 


Dept. Aéc-12, 33 W. Grand Ave., Chicago 10, Ill. 


A national organization to Improve and extend the uses of concrete 
... through scientific research and engineering field work. 








30 









pending on the kind of 
stalled. However, this 
the cost of bottling n 
total Tom Collins, Jr., 
vestment ranges betwee: 
$25,000. 


Pres., Tom Collins, Jr., 
Cincinnati, Ohio 





Veterans’ Loans 


Sirs: 

As a veteran of two wars 
dent of this association, I » 
in the statement (in your A 
on national expenditures | 
that the Veterans Administ: jt; 
mates that 10% of the loans + 
ans will not be repaid. 

We have a similar estimate 
about 10% of our loans to vctera 
be headaches. So far, however, we 
had only 5% headaches. 

We would like to get the ben 
the advice of your source. 

Joseph W. J 
Pres., First Federal Savings & Lo: 
Assn., : 
Hagerstown, Md. 







The 10% estimate ot losses on 
was an unofficial one which. se 
reasonable to us. Of course, as 
as there is good business, the loss 
can be expected to be considerab 
than that. On the other hand, i: 
cession, the losses might exceed | 
Over a longer period, 10% seems 
a fair figure. In general, we wou! 
pect the loss ratio to vary widel\ 
place to place and with the type of 


Purchasing Power sue 


Sits: 

For perhaps five years, America’s 
nomic difficulties will be minor. Bu 
long thereafter the economy wil 
into a worse collapse than that of | 
unless fundamental correctives arc on 
plied beforehand. pal 8 

This collapse will be caused by §P'*- \ 
of purchasing power on the part of @ appli 
sumers, due to failure to redistnigjpean s¢ 
the profits of industry broadly and fijbinati 

Ticabine. when wages are incrcifiift adva' 
it is in the best interests of the couleezing 
that the rise be made uniform in 0 


eee ‘ 
Squeez 
es?” i 
many 


to pass a larger percentage in at coe 

bottom of the economic structure. le 

is one of the eternal truths of the qe 

enterprise system that few econon be 

seem to understand, as evidenced ‘ne 
dae 


your Apr. 26 Trend on wage polic 
W. M. Doug 
East Orange, N. J. 


It’s possible that your premoni 
of a deep depression in 1952 will pr 
to be correct. We hope it won't. 
think that, because the affair is m' 
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jueezing Profit Margins or Machines 
ff... to offset high production costs? 


Squeezing profit margins or ma- 

9” . th: ll oi og sti I 
es?” is a challenging question 
many industries must face today 
but it’s easier to answer than ever 
re. With modern instrumenta- 
applied to its full capabilities, 
can squeeze machines and get a 
bination of constructive, perma- 
{advantages impossible to get by 
ezing profit margins. 


fhrough automatic process control 
boro is helping industries like 
roleum, Textiles, and Food not 
) to increase productivity per man 
i machine, but also to improve 
duct quality and reduce spoilage. 





Foxboro better-engineered auto- 
matic process controls have proved 
outstandingly successful for nearly 
40 years. Industry has learned to de- 
pend upen them to reach new heights 
of production efficiency. 

If your production involves the 
control of process variables — tem- 
perature, pressure, flow, liquid level 
—look to Foxboro first, for your 
answer on how to offset high costs. 
Write for complete information on 
Foxboro Instrumentation developed 
for your specific industry. The 
Foxboro Company, 120 Nepon- 
set Ave., Foxboro, Maas., U.S. A. 






REG. VU. &. PAT. OFF. 











Equeezing More Profits 
Out of Roll Equipment 


Foxboro Pneumatic Roll Loading is 
a typical example of Foxboro Crea- 
tive Instrumentation for the Textile 
and Paper Industries. It gives cali 
brated “cushioned” pressure at both 
ends of any pressure roll, This equal- 
ized pressure across the roll permits 
faster roll speeds — more production. 
It also improves quality through more 
uniform removal of liquids or more 
uniform saturation of rolled stock. 
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IRELAND WHICH STAYS GREEN THE YEAR 
‘ROUND HAS A MOIST, TEMPERATE CLIMATE. 
IT 1S ALMOST THE SIZE OF MAINE. AREA: 
31,839 SQ.MILES. POPULATION 4,233,000. 
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IRISH LINEN == \RISH TABLE 
LINENS, WOVEN FROM FLAX,ARE 

WORLD FAMOUS. CENTERED AROUND 
BELFAST, THE INDUSTRY IS OVER 
200 YEARS OLD. 
















PATRON SAIN T=- ST. PATRICK (BORN 
389 A.D.) WAS CARRIED TO IRELAND 4g 
BY A BAND OF MARAUDERS, ESCAPED, ; 
THEN RETURNED TO PLANT CHRISTIAN 
FAITH. 





<4 xan 


PRICELESS BOCKS--\RISH 
MANUSCRIPTS , RECORDED 
BY MONKS AS LONG AGO 
AS THE 8TH CENTURY, 
BOAST AN UNPARALLELED 
RICHNESS OF DECORATION. 





GIANT'S CAUSEWAY--LEGEND SAYS THAT 

IRELAND'S FAMED GIANT, FINN MCCOUL, BUILT 
THESE WEIRD FORMATIONS IN ORDER TO CROSS 
TO SCOTLAND. ACTUALLY, THEY ARE LAVA OUT- 





CROPPINGS. 
ee nee ee eee ser a a etre ates 
Wou can talk to Ireland and most of the world’s 
! principal countries from your own telephone. A 3-minute 1 
conversation between Ireland and any point in the U. S. A. 
costs $12 in daytime; $9 at night. ! 
Bell System OVERSEAS Telephone Service 
Scns ve tse va ny ahaa meee ok deat tetata sok tapuanaeeeeaseamcii 


less simple than a “lo 
power on the part of 
it’s impossible to mak: 
informed guess on w! 
be like in 1952. 

As to purchasing pov 
components: consumer 
ness spending, and govc 
ing. It’s important to 
up. Consumer spending 
sustain the economy ; 
downward spiral. Of cou 
sumer spending is two-i 
total, it’s the most import: 
raising wages won't necess 
wheels turning. 

Even if it were possible 0) rais 
wage in the nation unifornily ( 
barring complete government 
tion, it is not) it would have 
than salutary effects on the e 
Unless productivity had gone up, 
would go up and cancel out th 
gains. Incidentally, anyone wit 
income would get squeezed even 
than in the past. 

Factory workers alone make u 
a little over one-third of the labo 
So if their wages go up, prices w 
go up (unless productivity h 
creased) and two-thirds of the 
in the labor force won't have 
money to pay the higher prices. 
we think, only through more p 
tion that a general increase in 
can be beneficial. The best way { 
tribute profits is not by raising 
but by lowering prices, 
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L 
a Demand Bui 
ITS: 


Would it be possible for yous CONS 
ures of the Week page to coverfiight, 
tional scrap markets, such as 
aluminum (cast), scrap alungq 
(sheet), and scrap brass or br 
This information would be val 






























mber, 
ats Jus 








to a number of your subscribers ey 
G. W. A 
Genl. Supt. of Stores, = 
Pennsylvania Greyhound Lines, & eon 
Pittsburgh, Pa. xP i 
iDIe, 
It really isn’t possible for us to fy 
scrap markets intensively in our ulity 
ures of the Week page. We tr am 
clude in this page those stati Ito 
series that are usually considered i 
basic economic indicators for the pal 
eral guidance of management. ie ts 
must assume that those readers 1 : 
ested in the detailed statistics of ay 
ticular industries will get such infal, tthe 
tion from trade publications or iy 
specialized sources. (For exampl "067 
the quotations you suggest are cif.’ 10 
in our associated McGraw-Hill puff. 
tion, Metal & Mineral Markets 3 ** 
Business Week does report on Des 


scrap markets from time to tim 





tions 
structi 






changes in them make significant 1 
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€ piriving from the West Coast, a barge load of lumber ties up in Chicago. 
‘. 4 o I § 
ay J 
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mber, key construction material, 
is just about over the hump as 
j supply is concerned. 
ward Normal—A bottleneck item 
during and since the war, lum- 
S again appearing in dealers’ yards. 
ill wanted sizes and varieties are 
ible, but consumers usually can 
ireasonably good substitute if the 
ed item is lacking. 
wality is improving. Normal mar- 
g methods—including elimination 
mill-to-consumer sales and disap- 
ace Of many small “peckerwood” 
are returning. Prices are begin- 
to level off. 
iplanation—The reason for these 
8 is twofold: 
!) Production has been increasing 
ily. First-quarter output this year 
7,967,000,000 board feet. This is 
ty 20% higher than first-quarter 
uction in 1946, 14% over 1945’s 
quarter output. 

Demand has not been up to ex- 
tions. High costs have cut down 
truction activity; the Dept. of 
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| Last—Enough Lumber 


Building bottleneck breaks as production exceeds estimates, 
construction costs cut demand. Some sizes and varieties are 
light, but not for long. Prices are past their peak. 


Commerce estimates value of new con- 
struction put in place during April was 
only 8% greater than in March, a less- 
than-seasonal gain. Lumber sales have 
suffered accordingly. 

¢ First Estimates—Early this year Com- 
merce estimated lumber demand _ for 
1947 would run something like this: 
new construction, 15,674,000,000 b. ft.: 
maintenance and repair, 10,000,000,- 
000 b. ft.; factory lumber, 4,800,000,- 
000 b. ft.; boxing, crating, and dunnage, 
6,600,000,000 b. ft.; export, 700,000,- 
000 b. ft.; total lumber demand, 37,- 
774,000,000 b. ft. 

Estimating beginning stocks at 6,- 
792,000,000 b. ft., production at 36,- 
000,000,000 b. ft., and imports at 1,- 
100,000,000 b. ft., Commerce figured 
stocks at the end of 1947 would be 
6,118,000,000 b. ft. 

e Out of Date—These figures already 
have been outmoded by events. ‘he 
department itself has warned that “the 
slowing down of housing and nonhous- 
ing construction coupled with the con- 
tinued rise in construction costs may 








the modern, 
scientific 


way...with @y 


[ETHALAIRE, 


Tailor-made insect-control . . . for any 
job, big or small. This is what you get 
with Lethalaire, Virginia’s deadly new 
insect spray. It comes in three formulas: 
(1) a DDT formula for general use; (2) 
a special formula without DDT for food 
processors, packers and restaurants; (3) 
or a 5% DDT formula specially prepared 
for greenhouse use. 

Lethalaire is packed in a 5-pound port- 
able container-applicator. Each cylinder 
contains enough Lethalaire to control 
flies and wasps in 750,000 cubic feet of 
space or mosquitoes in 1,250,000 cubic 
feet. As a direct spray, Lethalaire con- 
trols cockroaches, silverfish and certain 
other crawling insects. For average use, 
there is enough in each cylinder for 125 
applications in a room 20’ x 30’ x 10’. 
The precision-engineered nozzle gen- 
erates an aerosol that is scientifically cor- 
rect, controls the flow, preventing waste. 

For automatic, push-button insect con- 
trol, ask about  & Lethalaire Solenoid 
Diffuser. Mail the coupon today for 
further interesting information. 


A few territories are still open for 
dealers who call direct on users. 








VIRGINIA SMELTING COMPANY 
WEST NORFOLK, VIRGINIA 

Please send me more information about: 
C) The 5-lb. Portable Container-Applicator 
{) The Lethalaire Solenoid System 


Name 


Street ae ae 


City 








WEST NORFOLK ¢ NEW YORK « BOSTON « DETROIT 
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Overheard while the steaks were broiling 


MAN IN RED SHIRT: Henry, what sort of service has 
The Travelers given you people on Group In- 
surance? 


MAN IN CHECK SHIRT: So consistently good that we 
turned all our Employee Insurance over to 
them last year. 


Q **That’s some vote of confidence. How are they 
AX: able to give you better service?” 


® 
Peet 


“You can see why the minute you look at a map 

of their claim and engineering service locations, 
George. It shows you Travelers offices all over the 
country. As a matter of fact, there’s one within a short 
drive of every office we have, even those up in Canada.” 


“That would mean fast service, all right, and I 
judge you haven’t had any fault to find with the 


way claims are handled.” 


§@ “You're dead right. And we’ve found Travelers 

“g 7 . 

Ps men a pretty friendly, sympathetic bunch. They 
know their business, too. Frank tells me they settle 
more than a half a million employee claims every year.” 


Q “Experienced service like that must surely cost 
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your company a great deal, doesn’t it?” 


bag “No, that depends on your record. By taking ad 
vantage of The Travelers safety engineering an 
sickness prevention services, we have been able to ear 


substantially lower rates.” 
You make The Travelers sound like good peop|4 
““’ to do business with. I wonder if they coul 


help us.” 


Ss *“That’s easy to find out. All you have to do i 

call a Travelers agent or your own broker. H 
will probably get some company specialists in on you 
problem and work out a plan suited to your own pat 


ticular needs.” 
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On ali forms oF Employee, 
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wi pe to requ 
Insurance you Well all per 
7 stamp 
served by “The travelers revalent 
a, ack of 
The Travelers Insurance Company, The Travelers Indemnity Com- ie hig 
pany, The Travelers Fire Insurance Company, The Charter Oak Fire : In SOT 
Insurance Company, Hartford, Connecticut. ot Ne 
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ath demand for building ma- 


Be, wstry Observers believe this situa- 
Weady is at hand. Current lum- 
wks, for example, total about 8,- 
9000 b. ft. And current  pro- 
» is at an annual rate of 36,500,- 
i) b. ft. 
Picture—The tendency of lum- 
ices to level off is too recent to 
in government statistics. These 
that wholesale prices in March, 
were 2.2% above the Februarv 
60.7% higher than March, 1946 
plenty of lumber was moving 
yk market channels). 
producers, wholesalers, and_tre- 
ball admit that prices have broken 
their highs. Biggest market 
x has been on cheaper grades. 
ns are no longer forced to take 
sles of unwanted lumber to get 
they need. And they are finding 
fcult to scll green, poorly sized, 
worly finished ]umber. 
ye Grades Still Short—There still 
bck of better grades for millwork 
cabinet work; softwood flooring 
siding and hardwood flooring are 
gt supply. Increasing production 
pected to bring a better balance 
fmepplics soon, however. 
hat’s happening, actually, is not 
i price reduction; it is a realign- 
of prices right across the board. 
<ost mills find they must cut 
sor lose the lush trade they en- 
{during the war. 
mt Drop Far—The industry ex- 
s this shakedown period will end 
prices stabilized at levels well 
those of the prewar period. 
(of a depression, prices cannot 
adie excessively. Higher wage rates 
n@@own the line, higher timber costs 
eat anything like that. 
it the big question in everyone’s 
( is: ““What’s going to happen to 
jing?” On the answer to that 
the future trend in lumber pro- 
bon and prices—to say nothing of 
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mpulsory lodization 
posed for Table Salt 


| table salt may be required by 
al law to be iodized. Hearings are 
under way on a bill introduced 
Rep. Frances F’. Bolton which would 
ad the lood, Drug & Cosmetic 
to require that all table salt include 
all percentage of iodides. Purpose 
stamp out the type of goiter which 
valent in a number of areas because 
ack of iodine in the diet (it has 
as high as 60% of all women and 
hin some sections of the country). 
ot New—Iodized salt is nothing 
. A number of manufacturers put it 
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NOW \IGHT-BEAM INDEXER" 


makes SoundScriber dictation 
more effortless than ever 


Latest SoundScriber improvement 
“light-beam” indexing 





provides ultra-precision. By 
a radio-like illuminated 
dial, the dictator is enabled 
instantly and exactly to note 
the location of specific dic- 
tated material. When the 
secretary “tunes in” to the 
place indicated...the 


material is there! 


The SoundScriber electronic disc dictation system is 

based on this fundamental: it takes two people—the 
dictator and a secretary—to write a letter! The dictator must 
find it quick and easy to review any part of what he has 
said and also to give complete and accurate instructions to 
the secretary. The secretary, in turn, must be able to tell, at 
a glance, where any particular material is located, and how 
long it is. Only the SoundScriber system does these things 
superlatively well. 


The SoundScriber system of indexing—with the pre- 

cision and the well-planned forms to do the job right— 
is the key to quick, efficient, time-saving transcription. And 
every step of it is now made doubly easy by the new 
SoundScriber “‘light-beam indexer.” 


You may play back any part of the disc, any time. . . without 

disturbing the recording head, without irksome manipulation. 
You then go on recording precisely where you left off. No fumbling 
for the right place. In any phase of SoundScriber operation— 
you know where you are! 


Over 50,000 users have changed over to SoundScriber... 
for its demonstrated efficiency, its simplicity, its low cost. 
Do not invest in machine dictation of any kind until you, 
too, have investigated SoundScriber. Sales and service in 
175 communities. Mail the coupon today for complete 
details of the SoundScriber System. 





a ee r. 4 


y New Haven 4, Connecticut 





. 
4 The SOUNDSCRIBER CORPORATION, Dept. 8-6 
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YOUR BUSIEST 
EMPLOY E Ecce 





Cg, 
M 
She ny 
$fg,° 0, Cop. y, 
’ Ptiong, "erg Pleg Ce 
Cs % 
SALES DEPARTMENT 
Bulletins --- price 
lists --> salesmen $ 
: instruce 
orts-+- ins | | | 
= . Yes, sir... when a Davidson Dual Dupli- 


cator starts to work for you, it isn’t just a 
part time employee. You'll soon find it 
working for every department in the 
business . . . doing work you used to 
have done outside .. . doing it better... 
faster ... and, of course, at much lower 
cost. 

Whether it’s multiple order writing or 
the production of your monthly house 
organ ...a quick run of price change 
notices or a new letterhead ... you'll pro- 
duce it on your Davidson. And you'll get 
quality results ... clean, sharp, distinct 
copies .. . excellent halftone reproduc- 
tion... close register multi-color work 
...at high speed and low cost. 


—~, 





“Aanical g, 








wings 


* * + Spec * 
Sheets, Pecifcation 





Unusual? Yes ... and only possible 
because a Davidson Dual Duplicator 
gives you five different methods of re- 
production ... from direct image offset 
plates (Davidson Paper Masters), photo- 
graphic offset plates, type, electrotypes, 
and rubber plates. Whatever the job may 
be, you have available the best and most 
economical method. And only a David- 
son can give you a// this in ove machine. 








Our new booklet gives you full details 
about the Davidson. Write for your copy 
today. There’s no obligation. 


DAVIDSON MANUFACTURING CORPORATION 
1034-60 West Adams Street, Chicago 7, Illinois, U.S.A. 
Davidson Sales and Service Agencies are 


located in pricipal cities of the U. S., 
Canada, and foreign countries, 


Davidson 


DUAL QUPLICATOR 






on the market voluntar 
after it had been definite] 

goiter is a food-deficiency 

cational campaigns in ‘| 
“goiter belts” resulted in \ 
of iodized salt, with striki: 
the incidence of goiter, 

Medical authorities say } 

ence of 80 to 160 parts p 
iodides in salt can have 
effect. This is true, they 
localities where iodine is natirally 
able. 
e Support and Opposition—\ yy, 
of organizations supported the } 
the House subcommittee hearing 
included the American Public }j 
Assn., National Research (Co 
American Medical Assn., U. S. Pp 
Health Service, and the Food & 
Administration. 

A number of salt manufa 

posed the bill. Their argumen 
cluded the cost to them of 4] 
equipment that would be ne 
the loss on unused packaging sw 
and their contention that C 
lacks authority to “‘mass-medicate” 
American public. They also asked 
if the bill is passed, the effective 
be postponed for a year. 
e Commercial Salt Excluded—Ey¢; 
at the hearings, including Rep. B 
conceded that commercial salt 5 
be excluded from the bill’s provis 
Reasons: Compulsory iodization of § 
salt would add enough iodine to 
national diet; use of iodized comme 
salt is bad for the taste and qualit 
some processed foods. 


Outside Deliver 


Chicago Board of Tra 
considers proposal that it acc 
wheat deliveries in other cities 
fill Chicago futures contracts. 













Z 
4 


Agriculture Dept. officials don't 
the way grain prices shoot up when 
“Jong” interests in Chicago grail 
tures squeeze the “shorts” near the 
of a crop year. | 

To stop it, the department's ¢ 
modity Exchange Authority propos ( 

€ 
1 


~~ = rH ee of eS 


increase the deliverable supplies of \ 
on Chicago future contracts. Its s 
is to establish outside points—sut: 
Kansas City and Omaha—where \ 
may be delivered on the Chicag' 
tracts. At present the wheat must 
ally be in Chicago. 

e Similar Plan Vetoed—Thiee year: 
the Chicago Board of Trade \ 
down a proposal which would hav 
tablished 38 outside delivery points. 
members decided it was too mut 
force the “longs” to accept grail 





























so many places. Some members be 
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@ ISN’T IT A FACT—every time he asks 
for an expenditure, it’s to increase both 
the efficiency and flexibility of your plant’s 
electrical distribution and motor control 
system? And whenever he does that, he’s 
reducing your production costs. That is 
especially true right now. 

You see, during recent years, there has 
been a sharp increase in the power re- 
quired for automatic machinery. Most 
electrical systems have been operating 
under abnormal stress. They are over- 





DETROIT 





Wherever electricity is distributed and controlled 


SQUARE 





THINK BACK... 


has your head electrical 
man ever suggested an 
expenditure which didn’t 


save time or money? 






loaded, unreliable, poorly located or in- 
flexible with respect to present machine 
locations. Excessive “down time” and 
higher production costs are certainties. 

Check with your head electrical man. 
If he has a problem, a Square D Field 
Engineer will be glad to work with him in 
solving it. The counsel of experienced 
Square D Field Engineers is available, 
without obligation, through Square D 
offices located in 50 principal U. S. and 
Canadian cities. 


COMPANY 


LOS ANGELES 
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MILWAUKEE 






























SPECIALIZING 
in this 
all-purpose saw 


has been 
our business 
for 25 years 










This marks the 25th year DeWalt has 
been specializing in making this famous 
saw. We created it. We perfected it. 
We've built more than 70,000 units. It’s 
the only equipment we've ever made. 


The new era in woodworking demands 
a machine like DeWalt. 


This versatile, all-purpose power saw is 
ideal for carpenter maintenance in or 
outside the plant, for crating and box- 
ing, for pattern work, or for general 
woodworking. 


DeWalt’s entire production is devoted 
to building these saws. That's why de- 
liveries are excellent with preference 
given to help ease urgent industrial 
needs and the housing shortage. Write 
for a copy of the DeWalt catalog, and 
discuss this machine with your technical 
men. DeWalt Inc., 356 Fountain Ave., 
Lancaster, Pa. 


De War 














The end of a scarcity: Cuban sugar in a Brooklyn refinery. 





that the present proposal to establish a 
few outside key points will be favorably 
voted. 

CEA officials point out that, although 
85% of the trading in grain futures in 
the United States takes place on the 
Chicago Board of Trade, the Chicago 
market has not been a large cash wheat 
terminal for several years. 

e It Has Been Done—Precedents in the 
establishment of multiple delivery points 
for other grain exchanges and other com- 
modities are cited: 

e The Minneapolis Grain Exchange per- 
mits delivery at Duluth-Superior. 

e The Milwaukee Grain Exchange pro- 
vides for delivery at Chicago. 

e Various West Coast grain exchanges 
permit delivery at a number of interior 
points. 

e The New York Cotton Exchange per- 
mits tenders of delivery at seven places 
in the South. 

e The Chicago Mercantile Exchange 
permits tender of eggs at points other 
than Chicago. 

e ‘The Board of Trade itself allows de- 
livery of cotton at New Orleans, Gal- 
veston, or Houston. 

e Procedure—A Committee on Multiple 
Delivery has been appointed by the 
Board of ‘Trade to study the CEA pro- 
posal. It has held a couple of meetings, 
but has not yet reached any conclusions. 
Permitting multiple deliveries would in- 
volve a change in the board’s rules. 
This means that if the committee re- 
ports favorably on the idea, it still has 
to be approved by the Board of Direc- 
tors and by a majority of the members 





before it can become effective. 


Sugar Balance 


Supply now equals dema 
as result of record Cuban cr 
Household decontro!l should 
hurt industrial users. 


What will be the effect of house) 
sugar decontrol on industrial 
Barring excessive hoarding, pro! 
nothing very serious. For over-all § 
ply of sugar seems to be about in| 
ance with demand—perhaps even a |: 
bit better. 

e Record Cuban Crop—Chief caus: 
that situation is a 1947 Cuban ¢ 
(BW—Mar.8’47,p41) far beyond e 
the most optimistic early predictiq 
The Puerto Rican crop is also bi 
than expected. 

The record crop in Cuba is 1 
estimated at over 6,350,000 short t 
The original estimates on which 
ternational allocations by the Inte 
tional Emergency Food Council w 
made last February were on the basis 
an estimated Cuban crop of only 5.! 
000 tons. There was some hope tha 
would perhaps run to as much as 5,5! 
000 tons. 
¢ Quota Boosted—The council's all 
tion to the United States at that t 
—from all sources, both foreign 
domestic—was 6,800,000 tons, — 
value. This amounted to about 55 
of refined sugar per capita—less 
10 Ib. per capita below average prey 
consumption. Last week the cout 
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2ND OPE N— 
IST OPERATION — ead Seal nk cca 
Taper face, counterbore and finish bore. Machine 
and face bottom. Ma- Time: 60 seconds. 
SAE 4620 steel! chine ‘Time: 43 seconds. 
. axle drive 


CHUCK-MATIC PRODUCTION 


Two Operations—1 Min. 43 Sec.—Complete 


For accurate, high-speed production of chucking jobs 
take a tip from this typical case study —one of many we 
can show youon the new Acme-Gridley 12” Chuck-Matic. 
It’s built rugged—and powerful—to deliver speeds and 
feeds as fast as carbide-tipped tools can take it. 
It’s built for high production—with a minimum of 
idle movement and plenty of accessibility for 
quick setups, easy loading, easy adjustment. 
It’s built compact—for space saving. 
And because it’s easy to operate, one oper- 
ator (he needn’t be highly skilled, either) 
can run as many as four machines. 
That’s why we think you'll be inter- 
ested in the complete details on 


the Chuck-Matic. Ask for bulletin SC-46. 


i 


Acme-Gridley 12" Single Spindle Chuck-Matic 
tooled for first operation on rear axle drive gear. 


SEE THs EQUIPMENT 


e NATIONAL ACME CO. fageMRranttta 


Machin 


0 EAST 131st STREET CLEVELAND 8, OHIO ng Too] 




















The snowcapped mountains, rushing rivers, 
crystal lakes and verdant forests—the fertile 
fields and rolling plains—the giant dams and 
varied wonders of the Pacific Northwest— 
all bring a flood of tourist dollars to this year- 


round vacation land. 


Washington’s tourist trade is an industry 
ranking closely with the state’s agriculture, 
timber and fisheries. Its revenues support 
many specialized lines of business and con- 


tribute to the prosperity of other industries. 


Why not plan to visit this wonderland on 


your next vacation trip? 


Serving this evergreen playground, the 
Seattle-First National Bank assists in financ- 
ing many of these activities. Many who come 


to play remain to invest. 


A QUARTERLY PUBLICATION of this Bank, giving 
a careful review and digest of business and industrial 
conditions in the Pacific Northwest, gt) 


will be mailed to you upon request, 


SEATTLE-FIRST NATIONAL BANK 


Main Office — Seattle 
Spokane and Eastern Division — Spokane 


Member Federal Reserve System * Member FDIC 
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raised allocations to 
countries; the U. S. quot. was }, 
350,000 tons to 7,150,000 ton, 
will raise per capita supplics of | 
sugar in the United Sta‘ s }, 
another 5 Ib. 

Many sugar men say the , 

allocation is overcautious } the 
of perhaps 450,000 tons. And 
believe that present demand js | A 
high as it was before the \ 1,4 
that wartime restrictions probably 
the habit of frugality in sugar co, 
tion on the American public, § 
Anderson summed the situation 
his decontrol order when hy 
visible supply of sugar, the amount 
cated for American consumptio 
IEFC, indicates a supply amp\ 
all American domestic and 
needs.” 
e Hitches—So the outlook would 
to be bright for industrial consy 
But there are still several cleme 
doubt: 
e There is no certainty that th 
Cuban sugar crop can be trans 
to this country. The maritime 
on the East and Gulf coasts (pag 
accentuates this danger. Even a 
strike could mean considerable t 
And the port facilities in Cuba ai 
number of cargo vessels that 


able represent a serious bottlen "Ou 
sugar transportation. Rt 
e There’s a transportation bot “- 
within the U. S., too. Refiners + 

are two to four weeks behind in 


shipments due to the freightcar 
age (page 15). 

e There still remains the quest 
the domestic sugar-beet crop. a 
spring rains (BW—Jun.7’47,pl7 
layed planting. It is still too « 
come to any definite conclusio 
the size of the crop; no inforn 
will be available at least until t 
suance of the Agriculture Dept. 
10 crop report. 

e Bootleggers are an added 
With domestic controls off, 
small-time alky cooker in the 
is going to get back into business 
present heavy tax on alcohof-S! 
proof gallon—gives the racket boy: 
money to play with. 

e What of Prices?—Prices—both | 
hold and industrial—are still under 
trol. They will stay that way until | 
31, barring earlier action by Sect 
Anderson. Some black marketing 
expected if housewives’ hoarding sho 
deplete the sugar stocks on gro 
shelves. 

If price control were lifted, s 
would probably jump 24¢ to 34¢ 
immediately. If the Cubans exe: 
their right to renegouate last Ju 
contract with this government, t 
might easily be further increases in 
price of sugar—at least for the s 
term, 
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BOAT” 
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Those are the dates of the Machine Tool Show at the Dodge- 
Chicago Plant. Plan to attend yourself—and be sure your company 
is adequately represented. 
Management, production, engineering, purchasing and 
financial executives from all over the world will be there. 
Hundreds of new machine tools, forging machines 
and other metalworking machines and equipment of 
all sizes and types will be shown in full operation. It’s a 
rare opportunity (the first one in twelve years) to see 
the products of more than 250 manufacturers—all in 
one place at one time—to hear papers, covering new 
developments in metalworking techniques and proc- 
3 esses, read by recognized authorities. , 
e Send the Advance Show Registrations, for all of the . 
| representatives of your company, to National Machine 
fl Tool Builders’ Association, Cleveland 6, Ohio. Write 
' the Chicago Convention Bureau, Chicago, Illinois 
for hotel reservations. 
























Todd Payroll Systems 
get payrolls out 
ON TIME 


... hot on overtime! £ 








You see, organizations using Since there is no expensive out- 
Todd Payroll Systems have found lay for equipment and no trained 
that they: Operators are needed, wouldn’t it 


| : be wise to know the facts for your- 
e CUT POSTING TIME 50% OR 


MORE since, with a Todd System, 
any clerk can complete the payroll 
sheet, individual earnings record, 
and employee’s statement of earn- 


self? A Todd System gives you all 
the facts—in less time—with less 
work. Send now for complete infor- 


mation at no cost. 





ings in a single writing. 
The Todd Company also special- 
2. PREPARE GOVERNMENT izes in bringing safety, control, 
REPORTS FASTER, since all the | nd economy to disbursement 
procedures used with all kinds of 
é accounting machines, 

ment agencies are always ready for This is done by the special de- 
inspectors, sign and manufacture of payroll 
checks, payroll sheets, individual 
3 ELIMINATE MISTAKES DUE earnings records, employees’ 
TO COPYING. Since all three pay- earnings statements, and related 
payroll forms. We'll be glad to 


analyze your payroll procedures 


payroll facts for seven Govern- 


roll forms are posted at dnce there 











are no transposition errors. without cost or obligation. Write 
us today. 

in ence Se aia fila ele ose isa sare nae ee Toe 

THE TODD COMPANY, INC., Rochester 3, N.Y. 

j Please give me the facts about Todd Payroll Systems that 
speed quarterly reports, cut payroll preparation time, in- 
crease accuracy and meet all State and Federal regulations, 

COMPANY, INC. ba at as a re 

Steve (se! Address___ ane = a! Se =— 

ROCHESTER & NEW YORK ee A ieiainlkconantsiaae ee ene een or 
SALES OFFICES IN PRINCIPAL CITIES City County State 


DISTRIBUTORS THROUGHOUT THE WORLD OS RE a ED a Te eT TE 
BW—6-21-47 











Meat Prices Rise 


High consumer demand, ply 
normal summer marketing slum 
one factor. But packers, retaile; 
charge profit margin widening 


The long-suffering housewifc  <t; 
gling to stretch her budget 
climbing food costs, last \ 
faced with a new burden: Me: 
were soaring again. ‘To her- 
nearly everyone else—the rise 
exasperating mystery. 

e Clue—Secretary of Agriculture \ndez 
son did little to solve the puzzle. B 
the process of elimination, he ist. 
what had not pushed prices up 
fully avoided saying what had. But bh 
did offer a reliable clue: “One of th 
important factors . . . is the 
tinuing strong consumer demand.” 

This reason made a lot of sens 
U. S. meat consumption is bowlin 
along at the record rate of 153 lb. px 
person a year. Since demand is 
heavy, prices will rise if supply slump 
even slightly. 

In general, the supply is excellent 
In the quarter now ending, meat p1 
duction is likely to reach a record 5 
200,000,000 Ib. as against an expect: 
five billion. But a normal seasonal 
fluctuation is beginning to make itself 
felt; supplies are tightening slight} 
e Other Factors—Demand, which h 
been high all along, was neverthek 
accepted by no one as the only facto: 
involved. The meat industry gave 
tious versions of its own as to why 
prices had spurted. The packers’ ver 
sion was to blame retailers for going 
after wider profit margins. The retail 
version argued that heavier markups 
were coming at the wholesale end of 
the business. 

Basis of these charges is the solid 
fact on which everyone in the indus 
try agrees: Livestock marketings are 
ebbing to the usual summer low; de- 
mand is still up. Market animals will 
continue to shrink in number unt 
early fall. Then grass-fed steers will 
move into market, followed by the 
matured 1947 spring pig crop. Until 
then, each part of the industry ex 
pects the other parts to widen their 
margins. 

e Exoneration—Secretary Anderson ig: 
nored marketing margins in his state- 
ment. But he did exonerate two groups 
whom the public immediately blamed: 

(1) Foreign buyers. They are taking 
only about 3% of U.S. meat produc 
tion, are spreading their takes to smooth 
a bumpy market. Even so, foreign gov- 
ernments will wind up with less than 
their allocated amounts. Slim dollar re- 
sources make them sensitive to price in- 
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vs, quick to shift to cheaper foods. 
P| Producers. I’arm prices turned up 
, this month after a downswing 
the record highs of late February. 
,90, the rise in hogs still left cur- 
prices about $5 per cwt. below last 
«t's peak. Beef prices moved up to 
sound, But the increases, ranging 
» $1 to $2 a ewt., were less than 
at retail. 
hduction—Consumers can make an 
resting deduction from the indus- 
«charges that the price spurt comes 
broadening margins. Apparently 
‘ors and other wholesalers have been 
ng a hidden war among themselves 
__ BBthe past five months, cutting mark- 
CCH margins to take business away from 
Bas other. If the retailers are now cor- 
{ -in saying the wholesalers’ margins 
e been increasing, then the price 
tionships have to move back toward 
mal prewar balance. 
fhe basis for the war among packers 
His: Interstate packers, which include 
Nsc@l the big companies, usually account 
Ving 67% of the industry’s volume. But 
ir share fell away to 65% in 1945, 
(0% in 1946. Their competition 
ne from those intrastate packers who 
spered by OPA violations. 
bewar Pattern—The big packers con- 
¢ themselves with the thought that 
cient postwar competition will restore 
it previous share of the market. Al- 
dy this has reportedly forced the sales 
the plants of some wartime packers. 
ut is good evidence that the industry 
tarting to regain its prewar pattern. 
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ROTARIANS ELECT 








le 


Richard C. Hedke (left), for- 
mer president of Rotary Interma- 
tional, gives a hearty welcome to 
his successor §. Kendrick Guern- 
sey, at San Francisco. The Rota- 
rians’ new chief, from Jacksonville, 
Fla., is executive vice-president 
of the Gulf Life Insurance Co., a 
director of the Florida Chamber 
of Commerce, and state chairman 
of the Citizens Committee on 
Education. 
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ero" 
Compare Gaylord Kraft Bags and Sacks 
for extra strength, for uniform size and 


full weight with any other bags on the 


market. 


You'll realize why users consistently look 


to Gaylord for top quality. 


Corrugated and Solid Fibre Boxes 
Folding Cartons 

Kraft Grocery Bags and Sacks 
Kraft Paper and Specialties 


GAYLORD CONTAINER CORPORATION 


General Offices, SAINT LOUIS 138 
45 











Times — and products — change. Our 
grandfathers used animal oils. Our 
fathers found mineral oils a big im- 
provement... and now we in industry 
depend on chemistry to improve on 
the best that the refinery can produce. 


Houghton, after 82 years of pioneer- 
ing in petroleum products, has gone 
“chemical” in a big way. For example: 


Scientific fortifying of lubricants by 
chemical means, to make machines 
last longer. 


Synthetic detergents for textiles and 
many other industries ...a new plant 
for this new Cerfak line alone. 


Synthetic rubber packings (Vix-Syn) 
to supplement our 50-year-old (stili 
going strong) VIM Leather line. 


Wetting agents (Surfax) used in wet 
processing operations to make water 
“wetter”. 


Additive improvement of cutting fluids 
to lengthen tool life, keep machines 
clean, render coolant antiseptic. 


Those are just a few ways in which 
chemistry is strengthening the Hough- 
ton Line. For more about these, write 


E. F. HOUGHTON @& CO. 
383 W. Lehigh Ave., Philadelphia 33, Pa. 
Manufacturers of: 

METAL WORKING PRODUCTS: 

Cutting Oils . . . Rust Preventives 
Quenching Oils . . . Drawing Compounds 
Heat Treating Salts . . . Carburizers 
LEATHER BELTING ©” PACKINGS 
LUBRICANTS ** TEXTILE OILS 
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On-the-spot charts indicate to the machine operator the quality of her out; 





Quality Control Goes Versatil 


Sampling technique, which saves man and machine hou 
now expanding in use. Experts at Chicago cite new fields in pé 
sonnel selection, stock control, time-study, research, and safe 


Harnessing the laws of chance to the 
tasks of production is good business. 

That’s what 900 specialists from hun- 

dreds of plants found out during the re- 
cent two-day quality control conference 
in Chicago. 
e By Mathematics—Traditional piece-by- 
piece methods of inspecting work-in- 
process, finished product, and purchased 
parts were revealed as highly inefficient. 
By contrast, the experts pointed out, 
quality control accurately estimates prod- 
uct variations by using the mathematics 
of probability. They said that its use 
can: (1) reduce rejections; (2) save ma- 
chine and manhours; (3) increase tool 
life; (+) step up output; (5) increase 
operator earnings; (6) boost plant efh- 
ciency. Not all of these necessarily occur 
in a single instance, but the net result 
shows up in profits. 

Fortunately, quality control is easier 
to apply than it is to understand. The 
idea traces back to the early 1920's, 
when Walter E. Shewhart and his asso- 
ciates at Bell Telephone Laboratories de- 
veloped it. They made the first control 
chart, which was founded on a funda- 
mental principle that runs counter to 


conventional inspection practice in u 
e Basic Concept—I heir basic concept 
twofold. Its first rule is that you sho 
base your inspection upon samples tak 
at statistically correct intervals wh 
the process is occurring. The sec 
is that samples should be taken in ti 
to correct the situation. Shewhar 
book, “Economic Control of Qual 
of Manufactured Product,” publish 
in 1930 by D. Van Nostrand Co., In 
of New York, remains to his follov 
the official revelation—even though sou 
plant men may find its mathematics | 
their heads. 

Indeed, the mathematics of statistic 
quality control are complex. They | 
dertake to set up inspection frequenc 
interval, and series of points ba 
upon the mathematical principles 
probabilities, variation, and measwi 
ment. Traditional inspection procedu! 
are set by rule of thumb without reg 
for the mathematical facts of life. A 
cordingly, they may be wasteful : 
ineffectual. 

e How It Works—A typical exam dle 
how quality control works might 

No two parts in a production © 
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arr e ‘bility — For 
provide Maximum Flexibility 
Provide Ma Torque Control .-- 


& Speed Regulation . -- 
Reversing Direct 


ion of Rotation 


he two installations shown here dem- 
Paid how Century Slip Ring Motors 
provide the flexibility needed to meet vary- 
ing load conditions. 

Illustration No. 1 shows 4 Century To- 
tally Enclosed Slip Ring Motors on an out- 
door crane. One motor powers the crane 
travel, one the carriage cross travel, one 
on small load hook and one on large load 
hook. 

Century Slip Ring Motors provide varia- 
ble speeds for the travel and hoist motions 
of the crane. Reversing direction of rota- 
tion permits crane travel in either direction. 

In Illustration No. 2 the bending roll is 
driven by 2 Century Slip Ring Motors—75 
horsepower and 30 horsepower. One oper- 
ates the two power rolls and the other raises 
and lowers the third roll which regulates 
the amount of curvature of the steel plate. 

Because plate thickness up to 17/” are 
handled, this machine requires a great 
variety of speeds and torque. Low starting 
current is another requirement which is 
easily met by Century Slip Ring Motors. 

When your requirements demand that electric motors have 
flexibility for speed variation, torque control, reversing of 
direction of rotation and high starting torque with low start- 
ing current, specify Century Slip Ring Motors. 

Century builds a complete line of fractional and integral 
horsepower electric motors in the popular sizes to meet the 
requirements of industrial, commercial and appliance needs. 

Specify Century for all your electric power needs. 





CENTURY ELECTRIC COMPANY 
1806 Pine St., St. Louis 3, Mo. 
Offices and Stock Points in Principal Cities 

























Into’ the Practical Clas; omen 
ervice 
At the plant level, ¢: \:+. . @ pushed 
continuing to get qualit : 
out of the academic ' _ 7 
practical class. Federal 7m 
Corp., Providence, R. ; w| 38 


nounces that it is conti 
plant conference prog: 
quality control to which 
production men and < 
from interested industries 
The aim of such cont 
to show how cost-saving 
accomplished with prope: 
cation of quality control, sta: 
methods, gaging, and insp: 




















can be produced to exactly t 

dimension. But in any group of pa 

the largest number will fall wit} 

CAN DISTRIBUTION COSTS determinable limits around an aye; 

dimension. That’s where the lay 

BE Cc ? chance come in. For these deviat 

UT ref can be plotted to form a symiet: 

curve that represents average bcha 
of any group of samples. 


Where are the lower prices we all want coming from? From 
Using this curve, the expert sct 





lower costs, most of us will say. mathematical quality control limits 
Yes, but whose costs? a time chart. These usually fall wit! 
It is not unusual for plant engineers and cost accountants to the engineering tolerances. The ope 
sweat it out for weeks cutting a dime out of a ten-dollar product. tor gages every tenth part (01 wh 
How about the distributing end of our economy? Is distribution ever least number will give the Look at 
as cost-conscious as production? accuracy), and plots the dimension a. 
; Bis the chart. The trend of the points shoggg Ut Cost 
Do retailers and wholesalers, district sales managers and adver- how accurately that machine is runnitfllll tion to 
tising men, work equally hard to save the consumer a dime? Even if a plotted point is on t aeill 


What is the opportunity in our distribution system for greater upper control line, the laws of prol 
bility still say that no one part in th 
group would exceed the wider engine¢ 
ing tolerance limits. But if the plott 


efficiency? 
Could it be that traditional policies of pricing and service are 





out of step with the times: point is above the control line (ar 
Is the Fixed Percentage Markup just a bad habit? yet not necessarily outside the engine 
How about “established prices” for franchised lines, are they ing limit), the laws of chance sho men wi 


there’s trouble: Some of the parts arow! 
this test part are likely to be outsize. 
. ae e Enthusiasm—Statistics as a princip placem 
business need today to meet the challenge of current conditions. tool for quality control are newer in iff vegetal 
dustrial application than in theory. T! be ship 
technique gained limited but enthusia 


ee 
too rigid? Liars 


Such questions are typical of the self-analysis all branches of 


A tic acceptance during the war; thrgg StS, ! 
dozen government-sponsored day class@M bring t 
at major universities turned out 1.9! ing an 
ae President odd men and women schooled in t! 


bare essentials of how to do it. 
During the sessions of the Chicag 
conference, sponsored by the youthf AIR! 














=o American Society for Quality Cont: 

(BW—Oct.21'44,p60), it was point 

[ out that the statistical tool is high! 
This organization of over a hundred trained engineers has twenty- versatile. Besides its well-known us mavet of 

eight years of consulting management engineering experience. in factory operations, it has been succes 
We invite you to write for more information, or to request a fully applied to selection and prom * 
personal interview in your office. tion of personnel; to controlling stock —_— 
room inventories; to time-study tec! cl 
THE TRUNDLE ENGINEERING COMPANY niques; rocess research and develo] am - 
Cleveland 15, Ohio, Bulkley Building ment; slay engineering study and cong FYING 

CHICAGO 4, City National Bank Building, © NEW YORK 17, Graybar Building, trol; forestry; and even to productio! 

208 S. La Salle Street 420 Lexington Avenue of hybrid seed-corn, 











Top-billed at the Chicago mectin 
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» IN FLIGHT, the new Martin 2-0-2 transport will soon 
gvice on leading airlines the world over. Production 
sf pushed on pressurized sister ship, the Martin 3-0-3. 
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Is Your Company Overlooking These 
Two Ways to Cut Costs and Build Sales? 


Look at these two ways inwhich Martin airliners will 
cut costs and build sales. Then think of them in rela- 
tion to your industry, your company. You'll see why 
it will pay to travel and ship by Martin transport! 


WHY IT PAYS TO SHIP BY 
MARTIN TRANSPORT 









Here’s why so many cost-minded business- 
men will ship by Martin planes. With the factory only 
hours away, inventories may be lowered .. . re- 
placement parts reach customers quickly. Fresh fruit, 
vegetables, flowers, sea food, other perishables may 
be shipped in or out of season with lower refrigeration 
costs, no crating, less spoilage. Air-fresh commodities 
bring top prices, too. There’s a powerful merchandis- 
ing and advertising story in clothes rushed from style 


AIRLINES GAIN YOU TIME ... TIME... TIME—and Time Means Money to Business 


RAVEL OR SHIP BY MARTIN TRANSPORT 
ON THESE GREAT AIRLINES 


CAPITAL (PCA) @ EASTERN 
CHICAGO & SOUTHERN 


UNITED 
NORTHWEST ¢ DELTA ¢ PANAGRA 
CRUZEIRO do SUL (BRAZIL) 
AEROPOSTA (ARGENTINA) 
NACIONAL (CHILE) © MUTUAL 
FLYING TIGER « AIR BORNE CARGO 
U.S. © WILLIS 








AIRCRAFT 


Builders of ‘Dependable Aircraft Since 1909 


centers—newspapers and magazines flown to distribu- 
tors—other products sent “By Air.”’ 


WHY IT PAYS TO TRAVEL BY 
MARTIN TRANSPORT 


Via speedy new twin-engine Martin airliner, 
salesmen will cover more territory, make more calls 
and still enjoy weekend: at home. Samples, models 
can go with salesmen. Non-productive travel time is 
reduced and sales or maintenance men can spend more 
time in customers’ offices or shops. Contacts between 
top executives are multiplied, markets expanded, 


needed recreation nearer than ever before . . . and 


you afrive at your destination refreshed, immaculate 
when you travel by Martin airliner. Tae GLenN L. 
Martin Company, BALTIMORE 3, MARYLAND. 


AN INTERNATIONAL INSTITUTION 

© MANUFACTURERS OF: Advanced military air- 
craft « Aerial gun turrets ¢ Outstanding 
commercial planes for both passenger and cargo 
service © Marvinol resins (Martin Plastics and 
Chemicals Division) DEVELOPERS OF: Rotary wing 
aircraft (Martin Rotawings Division) ¢ Mareng 
fuel tanks (licensed to U.S. Rubber Co.) © Honey- 
comb construction material (licensed to U. S. Plywood 
Corp.) © Stratovision aerial broadcasting (in con- 
junction with Westinghouse Electric Corp.) * Air- 
craft ground-handling equipment (licensed to Aircraft 
Mechanics, Inc.) LEADERS IN RESEARCH to guard 
the peace and build better living in many far- 
reaching fields. 
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Here’s America’s Lowest-Cost 


Transportation ....the great, new 


@ FINE car 


You con save money with the new, fine Crosley! 
Get 35 to 50 miles on a gallon of ordinary gaso- 
fine! Both the new Crosley Pick-Up Truck and the 
Crosley Sedan ore more monevverable in troffic 
(20 inches narrower ot the fenders than most cars); 
park easily in ‘‘impossible’’ places! 

FOR YOUR SALESMEN—The comfortable 4- 
Passenger Sedan is ideal for salesmen and for 
light delivery. Plenty of leg-room for 4 huskies— 
omple baggage space—sects ore removable. 
Plenty of speed, power, pep. All-steel body, extra 
low center of gravity. America's lowest price car— 
lowest operating costs os welll! 

FOR LIGHT HAULING—The Crosley Pick-Up 
Truck has steel body, full quarter-ton capacity; 
steel drop tailgate. Big, roomy cab. Plenty of 
power, too. Can. operate inside the plant. Ameri- 
ca's lowest price, lowest cost truck 

NEW CROSLEY COBRA ENGINE 

{COpper BRAzed) Weighs only 59 Ibs. All steel, 
copper brazed, 4 cylinder, valve-in-head, water 
cooled. Most revolutionary development in 40 
yeors. Delivers 26.5 horsepower; 35-50 miles per 
gallon; speeds to 60-plus! Precision-built for long, 
trouble-free operation. Get facts and figures todayl 

See your focal Crosley Dealer or write for full information. 


CROSLEY MOTORS, Inc. 
2532-BB Spring Grove Ave., Cincinnati, 14, O. 





were the presidents of three big-league 
companies: W. A. Sheaffer Pen Co.; 
Johnson & Johnson; and Alden’s, Inc. 
Each presented strong testimony about 
the dollar profits that quality control has 
brought to his business. Equally signifi- 
cant were the statements of each that 
this method reaches out far beyond tra- 
ditional inspection methods, affecting 
management decisions and rank-and- 
file attitudes. Their reports: 

e Sheaffer Nudges—In the pen factory, 
employees and supervision get a con- 
tinuing nudge for better work. The 
prodder: performance charts that hang 
in front of the machine operator. In- 
spectors counsel the operators and fore- 
men in ways that the statistics show 
will get better quality of output. Fore- 
men use the charts for induction inter- 



















views with new employ: 
ment uses quality contro] 
ciding practical limits o 
machines. Purchasing edu 
so that their own qualit 
meet Sheaffer’s standards. 
Direct daily savings of ‘ 
one of Sheaffer’s 10-ope: 
ments; the product here 
acceptable, though 98% \ 
sidered very high. Opera: 
higher earnings because th 
parts from preceding op 
thus get a higher percenta; 
tances. 
e J. & J.’s Discoveries—F'or 
suigical supply products, | 
Johnson has to meet rigid st 
up by public health and oth 


mental bodies. Hence it has } 
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“a4, FOR THE 
EXECUTIVE 


by Ralph K. Strong 


: ell 
CHEMISTR 


“An alert reader will gain 
some useful insight into the 
nature of chemical science, particu- 

larly in its industrial aspects.” 
—WALL STREET JOURNAL 


“An able and extremely interesting 
attempt to present a bird's eye view 
of chemistry in sufficiently simplified 
form so that the layman can grasp 
some idea of what it is all about... 
The book is extremely timely since 
chemistry is playing an increasingly 
important role, not only in industry, 
but in the daily lives of all of us.” 

—BARRON’S WEEKLY 


$6.00 
At your bookstore, or direct 
REINHOLD 
PUBLISHING CORPORATION 
330 West 42nd Street, New York 18, WN. Y. 











SWISS GUIDE TO A NEW U. S. LOOM 


For its “shuttleless” loom, Warner & Swasey Co., Cleveland, is devising 
its own version of a Swiss Sulzer weaving machine. The Swiss loom 
(above) has a small steel gripper that draws the thread from a siigle 
“cheese” of yarn, does away with bobbin winding and the usual yari- 
riding shuttle. A series of guides between warps keeps the shuttle from 
contacting warp yarns. Now engaged in developing five prototypes, 
Warner & Swasey hopes, if tests prove successful, that production 
models may reach the market early in 1949, 
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SHINES INSIDE, TOO 















§mooth and gleaming inside 
4 out, this unit is Allis-Chal- 
vr’s new all-metal roller mill. It 
ysed in one of the processes in 
g-making, and is designed to 
ep step with the increased em- 
sis ON Sanitation under U.S 
ye food laws. Besides being easy 
bclean, its aluminum and stain- 
ks steel construction makes the 
ing tough for invading insects. 
Each pair of rolls has inde- 
dent, high-speed vibrating 
ders, runs on antifriction bear- 
#s, The mill can be driven either 
lineshaft or by individual 
stor. 

General Mills is operating one 
sit experimentally. A.C. looks 
quantity output by year’s end. 































done an elaborate inspection job. 
mg the war the statistical quality 
mol technique uncovered valuable 
s. Example: One product, inspected 
tfinished item, was causing many 
. Through quality control, it was 
ered that the item usually became 
tive about one-tenth of the way 
wgh its process. By installing qual- 
wntrol on its production lines, the 
pany sharply reduced rejections. 

fie method promptly catches any 
ufacturing trend away from stand- 
thus brings machine adjustments 
ther corrective measures before much 
tage is done. Manufacturing execu- 
s have improved, and even rede- 
ed, machinery after studying quality 
tol charts. Tolerances have been 
rowed because of early warnings of 
duction defects. Production men 
rk under lessened tension because 
y know that quality cannot get 
y from them. 

den’s Efficiency Up—At Alden’s 
order house, the technique is ap- 
ne Fd to: (1) operating, such as receiving 
m §@°, filling and shipping orders; paper- 
k; (2) buymg goods for resale; and 
guiding suppliers in directions that 
‘improve their processes and thus 
en's merchandise. Examples: A 
tdy 3% error rate in outbound ship- 
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ments was cut within two months to less 
than 1%; efficiency increased by 82% 
to 107%. 

e Cooperation—First requisite of setting 
up a quality control program is an en- 
gineer, preferably trained in the indus- 
try where he will work on quality. 

As in any form of industrial engincer- 
ing, the quality contro] man must work 
easily and smoothly with people in the 
pl int, lest he stir needless friction. 

The most conspicuous failures thus 

far logged by quality control came where 
mane igement attempted to impose it 
from above instead of selling the idea to 
the machine operator and the first layer 
of supervision just above him. ‘There 
have also been some fhascos where a 
program was undertaken by overenthu- 
siastic people who were technically un- 
derequipped. But by far the greatest 
number of quality control programs have 
been spectacularly successful. 
e Labor Agreement—Quality contro] is 
usually best taken up with union ofh- 
cials before any passes are made at the 
shop itself. Once they understand the 
objectives, no trouble is likely to arise 
from that source. 

One reason: Quality control usually 

fattens pay envelopes of factory workers 
whose wages are based on amount of 
production. Pieces which before quality 
control were made into scrap (hence not 
counted in the operator’s production) 
are likely to be processed correctly. 
e Business Value—Companies like qual- 
ity control because mathematically 
based systems ideally provide only as 
much inspection as necessary. In some 
instances this turns out to be far less 
than was in use. In others dt turns out 
to be far more. And in still others it 
involves a redistribution of the process 
points at which inspections are made. 

In some cases, the savings occur by 

increasing the inspection, thus reducing 
waste of man and machine hours. It 
varies from plant to plant. 
e Wartime Beginnings—Fountainhead 
of the technique is the American Society 
for Quality Control, whose president 1s 
George D. Edwards of Bell Telephone 
Laboratories, New York. This society, 
and such groups as the Midwest Ou: ality 
Control Conference with which it 
jointly sponsored the Chicago mecting, 
are an outgrowth of federally supported 
courses of 1944-45. 

Short courses and evening courses now 
provide the mathematical background 
for supervisory understanding of quality 
control. In Chicago, for instance, North- 
western University and IIlinois Institute 
? Technology offer night classes. Pur- 

due has a 10-day session set for July. 
Rechaden Institute of Technology is 
conducting one from June 17-25, specifi- 
cally for chemical industries. ‘The Uni- 
versity of North Carolina has a full-time 
course in industrial statistics, including 
quality control. 











l" you are looking for a heavy-duty 
electric hoist with capacities ranging 
from 500 to 40,000 lIbs., one that stands 
up under hard usage day after day and 
all day long, the ‘Load-Lifter’ is the hoist 


for you. 


Granted you have a tough lifting job! 
Assume your working hours may run the 
full round of the clock! Capacity loads 
may be routine! All make no differenc: 
to the ‘Load-Lifter’. 


Naturally it has the basic strength that 
comes from simple, rugged construction. 
But the secrets of long life, low-cost oper- 
ation, minimum maintenance and abso- 
lute safety are the special features, not 


found in their entirety in any other hoist. 


What are they? Here are a few: 

- + « one-point lubrication 

. . . two-gear reduction drive 

- - - self-contained ball-bearing motor 
. . . fool-proof upper stop 


« « « improved automatic load brake 


Tell us about your lifting problem. Let 
us recommend the ‘Load-Lifter’ that will 
do your job at the lowest cost per year 


over an indefinite number of years. 


‘Load Lifter’ Electric Hoists are built with lift- 
ing capacities of 500 to 40,000 Ibs. in all combi- 
nations required for industrial needs. They are 
adaptable to almost every working condition 
within their capacities. Send for Catalog No. 215. 


LOAD LIFTER 
Hoists 


MANNING, MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 

Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and ‘load Lifter’ 

Hoists and other lifting specialties. Makers of Ashcroft Gauges, 

Hancock Valves, Consolidated Safety ond Relief Valves and 
‘American’ industrial Instruments, 


MAXWELL 
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eect 
7 Of Men and Motors 


Motors don't go home when the whistle blows. 
They stay on the job until they fail—and that 
is usually until the insulation breaks down. 
i Failure of one motor on the production line, 
at i however, may cost thousands of man hours of 
ft} ' production. That's why you need the best 
i} insulation there is for the motors which maintain 
te your production rate per man hour. 
li j Silicone Insulation, introduced by Dow Corning 
c four years ago, keeps motors on the job at least 
; ten times as long as the best kind of electrical 
i insulation previously known. Proof comes from 
four years of severe laboratory and field tests 
and from case histories like this one. 






















Here's the record. Motor 
life seven times longer than pre-Silicone 
average aft last report . . . and still going 





A cupola crane motor, designed for intermittent 
service, but kept working full time, had an 
average service life of only fifty days—22 
burned out armatures in about three years. 
Longest run was 83 days, shortest run was 9 days. 
Design limitations made it impossible to install a 
larger motor. Then National Electric Coil Co., 
Columbus, Ohio, rewound the motor with 
Silicone Insulation (DC 996 plus glass and mica). 
After 312 days of almost continuous operation a 
bearing failed, causing mechanical damage to 
the insulation. But after another rewinding with 
DC Silicone Insulation, the motor was still running 
as of June 1—384 days. 

Many equally useful Dow Corning Silicone 
Products including fluids, lubricants, resins, and 
Silastic*, the Dow Corning Silicone Rubber, are 
described in catalog No. T 1-1. 

*TRADEMARK DOW CORNING CORPORATION 


DOW CORNING CORPORATION 
MIDLAND, MICHIGAN 
New York « Chicago « Cleveland « Los Angeles 
In Canada: Fiberglas Canada, Ltd., Toronto 
In England: Albright and Wilson, Ltd., London 
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NEW PRODUCTS 








Fluorescent Light 


Designed to simulate window sun- 
light, Wind-O-Lite, manufactured by 
Continental Electric Co. and distrib- 
uted by Thunder & Associates, 180 N. 
Wacker Dr., Chicago 6, is a new idea 
in fluorescent illumination. The device 
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uses cold cathode tubes behind a steel 
venetian blind; the desired amount of 
light can be obtained by merely adjust- 
ing blind openings. The unit fits flat 
against the wall and can be installed 
permanently, if desired. Steel slats snap 
out for cleaning. 

The manufacturer states that the 
light tubes have a life expectancy of 
10,000 hr. Wind-O-Lite is adaptable 
to both home and industrial use. 

Availability: 30 days. 


Speed Counts 


Paper sheets, as thin as onion skin or 
as thick as cardboard, can be counted 
electronically at speeds as high as 1,000 
sheets per second. It’s done with a 
small device (resembling a phonograph 
pickup) attached to a conventional 
electronic counter. Sheets or cards are 
“rifled” by hand and the pickup is 
moved down the edge of the cards; 
count is indicated directly on the stand- 
ard machine. 

Potter Instrument Co., 136-56 Roose- 
velt Ave., Flushing, N. Y., makes the 
device. The company says it can be 
useful in printing operations or inven- 
tory work in office or factory. The pick- 
up is small, fits easily into the hand, 
and is designed to work so fast that 
recounts for checking can be done with- 
out time waste. 


Availability: 60-90 days. 


Low-Cost Humidifier 


Proper humidification is often impor- 
tant to production. For such plants, 
Maid-O-Mist, Inc., 3218 N. Pulaski 
Rd., Chicago, has developed the Atom- 





ick Humidifier. It operat 
tion with steam, hot wat 
heating systems. A sing 
atomizes “up to 1} gal. 
hr.,”” using compressed aii 
line or a small auxiliary < 

If necessary, the devic 
trolled by separate humid 
also be adapted to deodo: 
infecting, and to atomizi 
pensing liquid insecticide ic] 
D.D.T.) for pest control. 

Atomick is made princi 
ferrous metals. It is fitted , 
less steel nozzle. 

Availability: immediate « 


Portable Welder 


“Sureweld,” a portable gas-driy 
welder, fits into the back 
station wagon, or large car trun 
weighs 315 Ib. Lightness is obt 
through extensive use of aluminu 
housing and engine parts. 

The welder is made by Hollup 
a division of National Cylinder Gas 


205 W. Wacker Drive, Chicago. 
































rated at 150 amp. at 30 v. on 
duty cycle. It has a four-cycle, 
cylinder opposed-design engine. 
ing is obtained with a turbine fan 
The manufacturer claims that an 
age loss is minimized because the w 
can be brought close to the job (( 
20 ft. or less of cable are necessary). ' 
receptacles are provided for exten 
cords for emergency lighting. 
Availability: immediate delivery. 






Floor Protector 


Nu-Vex, a low-viscosity liquid n 
by Turco Products, Inc., 6135 S. 
tral Ave., Los Angeles 1, is said to 
tect all types of wood floors from 4 
grime, and wear. Applied by brust 
lamb’s wool applicator, the liquid pé 
trates the wood and forms an oil- 


BUSINESS WEEK @ June 2!, | 




















«istant 
<and, | 
| not 
», crac 
ished. 
ybility 





light 


9fV ide 
ind CON 
pment 
pocles 
ight. 
ightin 
nop} 
yse 1S 
shoring 
qduit | 
ent. 
lighti 
m Cé 
nses O 
n len: 
lc, B: 
1 COVE 
1 pain 
for iT 
it circ 
abilit 






ss Be 


nl 
conn¢ 
ered, | 
batte 
nc., g 
clail 
dw 
tight 
, anc 
any 
pon | 
ion. 
nless 
7) m 
| 
ce tl 
is 1 
we all 
uctior 
stort 
und t 
























ESS \ 









sistant surface. It is clear and 
.and, according to the manufac- 
|] not darken or stain the wood, 
», crack, or peel. It can be waxed 
ished. 


p ybility: immediate delivery. 


lights 


wide pathway illumination for 
ind convenience, Cannon Electric 
@eeoncnt Co., 3209 Humboldt St., 
geles 31, has devised the Path- 
ight. ‘he assembly consists of 
a lighting unit, a vertical conduit, 
sinOPY “base with an outlet top. 
ye is fitted with a 7-in. spike 
hhoring the light in the ground. 
aduit is not furnished as standard 
ent. 
lighting unit is made with an 
m cap, has a polystyrene lens. 
ases of different colors, and com- 
VC, Jenses for directional use can 
, Base unit has a die-cast alu- 
cover, and is finished in alu- 
paint. The unit is furnished 
for low-voltage or for standard 
= t circuits. 
_E M@pbbility: immediate delivery. 


ss Battery Terminal 





wen” automobile battery _ ter- 
omnectors must often be pried, 
sed, or twisted off, with damage 
battery. ‘Thomas & Elton Prod- 
inc, 929 Arch St., Williamsport 
claim that their new connector, 
ed without bolt and nut, is elec- 
tight, mechanically secure, non- 
,and nonfreezing. It is adjust- 
pany size post. 

pon the terminal is provided by 
ion. An adjusting screw (made 
mless stecl fitted into a Phenolite 
w) moves two cams into locking 
m. The two cams also serve to 
ce the softer connector body, 
is made from a patented non- 
ve alloy containing copper. The 
uction “‘climinates stress, strain, 
stortion, provides equal pressure 
und the battery post.” ‘The manu- 
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MULTIPLE 
PLUS 





AT THESE POINTS: 


1—Body-Hold-Down 
2—Gas Tank Strap 
3—Accelerator Treadle Hinge 
4—Hood Operating Arm 
5—Radiator Brace Rod 
6—Glove Box Check Arm 














WILLYS-OVERLAND ‘JEEP’ STATION WAGON 


—with the Self-Locking, Self-Sealing 
and Reusable Red Elastic Collar 


Willys-Overland’s new ‘JEEP’ Station Wagon has a 
world-wide reputation for stamina, performance 
and economy. So here again, self-locking ESNA 


LOOK FOR THE RED COLLAR 


Elastic Stop Nuts have been applied at six tough THE SYMBOL OF SECURITY 
detachable fastener assembly points to lock out tt is threadless and de- 
body squeaks and rattles...maintain alignments pendably elastic. Every bolt 
-+.permit easy removal and replacement for serv- —regardless of commercial 
icing. And further, to reduce assembly line costs tolerances—impresses (does 
with a one-piece, self-locking fastener that can be not cut) its full thread con- 


quickly run-on with a power tool. tact in the Red Elastic Collar 


full ip the bolt threads. 
All ESNA Elastic Stop Nuts— with the self-lock- A es gulcnln 


° 7 In addition, this threading 
ing, self-sealing and reusable Red Elastic Collar— 


action properly seats the 


provide dependable protection against Vibration, metal threads—and elimi- 
Impact and Stress Reversal in both prestressed and nates all axial play be- 
positioned settings. tween bolt and nut. 

In addition, they protect against Thread Corro- All ESNA Elastic Stop 


Nuts— regardless of size or 


sion, Thread Failure and Liquid Seepage. This 
multiple protection helps achieve the double econ- 
omy of inventory simplification and reduced pro- 
curement costs, ESNA engineers are ready to study 
your fastener problems. Address: Elastic Stop 
Nut Corporation of America, Union, New 
Jersey. Sales Engineers and Distributors are 
conveniently located in many principal cities. 


type —lock in position any- 
where on a bolt or stud. 


Vibration, impact or stress 
reversal cannot disturb 






prestressed or positioned 





settings. 








ELASTIC STOP NUIS 


CAP ~ ANCHOR WING SPLINE CLINCH @ Sh caNc | 
Ce Re ee Re | 


PRODUCTS OF: ELASTIC STOP NUT CORPORATION OF AMERICA 
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Two new Sylvania Fluorescent units 


HIGHLIGHT LOW COST! 





Sylvania CL-246 and C-246 bring you 
‘“‘Fluorescent at its Finest’ at anew low cost! 


COST LESS TO BUY! 

Simple, all metal construction keeps 
the price down— fine workmanship, 
best materials keep quality up. Re- 
sult? Rugged, dependable fluores- 
cent fixtures at lower cost! 


COST LESS TO INSTALL! 

Both these Sylvania units are spe- 
cially designed for quicker, easier 
mounting. They may be pendant- 
mounted or fastened flush to ceil- 
ing. Use them for better lighting 
in buildings, stores, offices, etc. 


SYIVANTAPELECTRIC 


COST LESS TO MAINTAIN! 
Streamlined, uncomplicated, these 
fixtures are easy to clean. Lamps 
and starters are quickly replaced— 
no dismantling needed! 


MORE LIGHT—LESS MONEY! 
Fluorescent lighting gives you more 
light for your money! And these 
new Sylvania fixtures deliver “Fluo- 
rescent At Its Finest.” For further 
information, write Sylvania Electric 
Products Inc., 500 Fifth Avenue, 
New York 18. 




















facturers guarantee t! 
the lifetime of the 
installed. 

Availability: three to 


livery. 


d3 
os 


Cemented Brake Linings 


Brake lining segment 
for application by bonc 
riveting, are being m 
Grizzly Mfg. Co., Pa 
Bonding agents are applic 
ufacture, to eliminate pr 
ing, handling, and app 
agents in the field. 

To replace a brake lining 
ing is removed, the shoc 
new lining clamped in plac: 
Installation cost of the ney 
will be comparable to 1 
according to the manufacturer, 

Availability: 30 days. 


Parking Space for Brushes 


Painter’s Pride, made by Isley 
Bremerton, Wash., is intended t 
the painter’s dilemma of wher 
his brush, and to prevent wast 
dripping. Resembling a metal 







the tool fits any size paint can, 
bines a two-brush clip and a n 
purpose scraper. The clip can be Jo 
to hold the brush over the can ‘ 
suspend it vertically in or above 
paint. 

The device is made of a nonru 
aluminum alloy. The manutact 
of the new tool says it can also bé 
as a paint stirrer, as a lever, and 
putty knife. 

Availability: immediate delivery. 
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Showplace of the Chesapeake and Ohio 
Railway shops in Huntington, W. Va., is 
an impressive new power plant — pride 
of Peake, Chessie and their family—a 
notable example of the direct benefits 
from modernization . . . benefits such as 
these: 

Fifty percent more steam generated with 
fewer boilers. 

All types of coal available along the C&O 
—high grade bituminous to low-grade 


Chessie and family illustrated by permission of The Chesapeake and Ohio Railway 


Purring with pride over HUNTINGTON 


More Steam with Fewer Boilers and Less Fuel at Lower Cost 


bone coal—are burned without reducing 
steam capacity. 

Operating costs substantially reduced. 
The “dollars-and-sense” benefits derived 
from modern B&W products and think- 
ing do not stop with railway shops. They 
extend to all types of plants, to ships, to 
central stations—to every industry. 
C&O’s story is just one example of how 
B&W equipment and ideas may benefit 


you. 
N-31 
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BABCOCK 2WILCOX |___ 


THE BABCOCK & WILCOX CO. 
GENERAL OFFICES: 85 LIBERTY ST., NEW YORK 6, N. Y. 













Water-Tube Boilers, for >tationary Power Plants, for 


Marine Service . . . Water-Cooled Furnaces . . . Super- | 
heaters . . . Economizers . . . Air Heaters . . . Pulverized- WORKS: ALLIANCE AND BARBERTON, O.; AUGUSTA, GA. 
Coal Equipment . . . Chain-Grate Stokers . . . Oil, Gas y 





and Multifuel Burners . . . Seamless and Welded Tubes 


and Pipe . . . Refractories . . . Process Equipment. GENERAL OFFICES: BEAVER FALLS, PA. 


PLANTS: BEAVER FALLS, PA.; AND ALLIANCE, OHIO 








THE BABCOCK & WILCOX TUBE CO. | 
' 

' 

' 














Your operator is actually wasting dol- 
lars and cents of your money if she must 
use old-fashioned time consuming meth- 
ods to locate executives or others in an 
emergency or for important phone calls. 


An “Autocall” Paging System elimi- 
nates these costly losses by enabling her 
to handle emergency calls, customer in- 
terviews and telephone calls, swiftly 
and easily, without disturbing others at 
their work. Mellow-toned chimes and 
bells do the work for her automatically. 





Hew “AUTOCALL” Works For You: 


Signals “start-stop” work, rest periods. 
Provides “watchman’s calls” at entrance. 
Frees trunk lines- speeds phone service. 
Tells you why you are being paged. 
Insures attention without annoyance. 





“Autocall’” Paging Systems are in use 
today after 31 years of daily operation. 
You may try this service for 30 days 
with no obligation. For complete details 
send for “The Great Time Saver.” 


Get the facts 
TODAY! 
Clip this ad to 
your letterhead 
with your name. 


PAGING SERVICE 


THE AUTOCALL COMPANY 
207 TUCKER AVE., . . SHELBY, OHIO 


MFGRS. FIRE & SPRINKLER ALARM SYSTEMS 
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When they had to, they could cut. 





Department store operators have ac- 
complished one of the soundest busi- 
ness jobs in the whole economy dur- 
ing the last few months. Through two 
major actions, they have put their 
house in order to the point where 
they can fairly expect to weather any 
economic storm that may come up in 
the near future. 

e Realizing that postwar customers just 
aren’t interested in ersatz any more, 
they cut prices ruthlessly where neces- 
sary to move cat-and-dog items. Now 
they have finally cleared their shelves 
of a lot of shoddy merchandise. 

e They have drastically reduced their 
outstanding orders. As a result, their 
inventory-plus-orders position is in such 
good shape that they are no longer 
faced with the threat of having huge 
supplies to dispose of should there be 
a recession. 

e Good Sales Record—The stores were 
materially aided in getting rid of their 





inferior merchandise by a surprisingly 


Department Stores Get Reac 


They don’t know whether a slump is coming, but if it 
they arein a position to weather it. Latest moves have been to 
shelves of shoddy goods, reduce volume of orders outstant 


good level of consumer demand. 
possible that their realistic pricing 
icy helped to support that den 

Pre-Easter sales failed by a big 

in to come up to expectations ( 

Apr.5’47,p15). On the basis of 
record, many people predicted a 

of huge closeout sales, drastic 

cuts. It was widely believed tha 
Easter slump was the harbinger 0 
recession everyone was talking abot 
e Comparison—The latest depart 
store sales figures available are fot 
week ended June 7—nine wecks 

Easter. ‘Total sales in those nine \ 
were 7.3% higher than in the 

weeks immediately preceding E 
The same comparison for 1946 sh¢ 
rise of only 0.3%; in 1945 there act 
was a drop of 6.5%. 

Thus this year’s post-Easter 
pattern diverges sharply from wh 
generally considered the “nor 
post-Easter slump. 

And there’s one other encoura 
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“Products fashioned from growing trees to SeT? 


& 


you rub elbow ; 


\ everywhere 


“s er th Pa nelyte, 


the St. Regis plastic 


The modern surfacing material for the “Industrial Panelyte” does not need or 
tops of tables, bars and kitchen cabinets have the beauty of Decorative. Made with 
is lustrous, durable plastic... highly paper, fabric, fibre glass or asbestos as a 
decorative, very easy to clean. base, it possesses excellent insulating and 
It may be news to you that this type of corrosion-resisting qualities and can be 
plastic is made of paper ... many thick- fabricated easily into intricate forms and 
nesses of resin-impregnated paper welded shapes. These features have enabled 
by heat and terrific pressure into a dense, _—_— Industrial Panelyte to maintain its lead- 
permanent material. ing position in the refrigeration, radio, 


Knownbythetradenameof“Decorative _ aviation, elec’rical, and automotive fields. 


99 


Panelyte,”’ this structural laminated 


plastic is made by St. Regis and is sup- 


. 7 3 plants th N S 
plied So manutactess of wedich co well In its 43 plants throughout North and South 


America, St. Regis also manufactures: Heavy- 


as utilitarian furniture and fixtures. You ; 
duty multiwall paper bags for shipping over 


‘“ : a” ee Ti 
may be rubbing elbows” every day with 400 products ... Automatic bag filling machines 
this St. Regis product ...in your home or ...Printing, publication and specialty papers... 


club, hotel or cafe, on trains or planes. “Tacoma” bleached and unbleached sulphate pulp, 


ST. REGIS PAPER 


230 PARK AVENUE, NEW YORK 17, N. Y. 


St. Regis products are sold by St. Regis Sales Corporation: 
Offices in New York * Chicago * Baltimore * San Francisco 
and 20 other industrial centers 
IN CANADA: St. Regis Paper Co. (Can.) Ltd., Montreal 




















Inside story of 


Boxcar 82763 


Solving the problem of the 
Broken Battery Cases 





Prominent battery manufacturer 
plagued with broken shipments en- 
lists the aid of Erie loading specialists. 





He made sure boxcar floors were 
smooth and even, suggested contain- 
ers be trimmed, changed methods of 
stacking the battery cases, recom- 
mended different blocking, bracing, 
and filling of empty spaces. 





Personally inspecting the unloading 
of several cars, the Erie representative 
found his careful study of the problem 
and his recommendations had paid- 
off to the shipper’s satisfaction. 


SERVING THE HEART OF 





G 


Youncsrown 


is _— 





gies 
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Erie Railroad 









I] 





The Erie assigned one of their load- 
ing experts to solve the problem. 
After close, personal observation and 
examination of several shipments, he 
planned a new method of loading. 





To check the effectiveness of this new 
loading method, a special impact 
recorder was installed that automati- 
cally registers and charts any handling 
that would affect the shipment. 





These and other specialized skills and 
services are winning more satisfied 
shippers, and making more friends 
who say “Ship it Erie”. 


INDUSTRIAL AMERICA 
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April, were $849 million. That’ 
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factor. As the resy): i oem 
the average price le i 
stores was lower afte fs 7 oie 
fore. So the rise in pd less 
sales indicates that Live to 
which had been s. 1 
(BW—Feb.15°47,p15), 7 pus 
e Working Position—| been 
impressive, perhaps, eat 
stores have brought hveum 
——s orders in aoe 
rent sales figures: Lew 
have ali 
Povied Sales Orders or will 
Millions mn are 1 
B94O <0 0ss0's $136 $108 ie ruthle 
| ee 56 194 
aaa i ; ores 01 
pee a 204 5 -Jun./ 
ROMAvccstccs Gar 5¢ a resu 
1945. 255 728 g poli 
1946 “ fe 
n of € 
TAB? sn x« OOM 899 sof 
Feb. .... 239 79 any SO 
Mar 301 971 since ‘ 
Apr 319 a + trade: 
May 304 934 - ynem 
MED xin G00 304 1,048 ; 
IM ease! BO 1,07 @ of thi 
Aug, 303 1,012 contin 
Sep. .... 309 6 fll sea 
os ee eS 845 Excell 
Nov. 404 691 : toda 
Dec. 526 557 : 
1947 
Jan 256 609 
Feb. .... 250 603 I 
Mar. 332 485 RY! 
Apr. 321 387 
Data: Federal Reserve Board. 


ee. 

e Orders Down—The favorable 
the ratio of orders plus stocks 
has been brought about by sh 
tailment in outstanding orders. ‘ 
early months of last year, stoq s 
frantically trying to build up ¢ ‘ 
inventories. Orders soared to 
billion dollars. 

But last August was the 
point. Since then, orders ha 
gradually reduced until now t 
down to less than $400 milliq 
e Inventories Up—Stocks, at th 


‘ 


than they were a year ago. | 
comparison isn’t fair; stocks \ 
too low last spring. The curre 
level is amply justified by sales. 

While figures on stocks a 
standing orders for the month ¢ 
are not yet available, it is safe 
that the stores improved thei 
tion during that a. Ko 
were going up while cautious 
policies were being maintained. 
e Painful—This readjustment h 
been entirely painless for the 
Quarterly statements indicate th 
year’s profits are far below !as 
even though sales have been 
For most outfits have been charg 
heavy markdowns of merchandit 
inventory adjustments against ¢ 
earnings. 

In addition, 


Gart 
bn’s he 
Brigan 
Suzy), 
brink | 
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sto take care of possible inven- 
ipreciation. But in view of the 
; of current operations it seems 
ind less likely that the retailers 
ke to dig into those inventory 


an 
sliers Hit—Nor has the readjust- 
been painless for the soft-goods 
scturers with whom the stores 
»much of their business. Many 
‘cturers who went into business 
, the war when anything would 
uve already been forced to the 
or will be shortly. Those that 
m are being increasingly harassed 
y ruthless policies followed by the 
ores On orders and cancellations 
-Jun.7’47,p78). 
a result of the stores’ cautious 
policies, the prewar seasonal 
a of employment has reappeared 
any soft-goods lines. For the first 
since the war, many of the gar- 
t trades have been experiencing 
;unemployment this spring. This 
Zof thing was normal before the 
continuing through July 4 when 
ull season began 
Excellent Shape—The department 
s today are in a much sounder 





URYING THE GOODS 




















Garbed in attire to set a wom- 
n’s heart fluttering (ensemble by 
Brigance, for instance; hood by 
huzy), a mannikin dangles on the 
ink of eternity—and a Lord & 
Taylor “‘time capsule.” To serve 
posterity—and publicity—the New 
York department store is burying 
the mannikin in the cornerstone 
if the new Westchester branch. 
Some women might call it a waste, 
but plainly the arrangement will 
be valuable to the retailer of to- 
morrow. If he wants to know 
what milady wore in 1947, all he'll 
have to do will be to excavate and 
dynamite the cornerstone. 
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The TIME. Advertising Wuz No. 


HOW DO YOU RATE AS AN ADVERTISING EXPERT? 
HERE’S A WAY TO TEST YOUR KNOWLEDGE. 





Trico Products Corporation, manufacturers 
of auto accessories, advertise regularly in 
TIME for two of the following reasons: 


A. Tointroduce their new “This-End-Front” 
flasher to TIME-reading owners of new Stude- 
bakers. 


B. To acquaint automotive owners and 
dealers with new applications of vacuum- 
induced harnessed air power for power- 
operated accessories. | 
C. Because every 100 Time families own 
216 windshield wipers, and every year in 
normal times they put 50% more mileage on 
their cars than do average U.S. families. |_ ] 
D. To reach Time-reading taxicab drivers in 
major cities throughout the U.S. L_J 


E. To get mentioned in this quiz. C] 





Of the many reasons why United Air Lines 
thinks it’s good business to tell its story to the 
readers of TIME, three are given here: 


A. To reach women travelers. Women ac- 
count for 33% of United’s clientele—and 
very nearly 50% of Time’s upper-income 
audience of more than 3,000,000. L_| 
B. To promote United’ s new “United Na- 
tions air cruises.’ a 


Mmeres A 


ALWAYS an EXTRA 
REASON tor Advertising in a 


(Answers below, upside down) 


C. To reach the 6 out of 10 Time-reading 
businessmen who take regular business 
trips. 

D. To remind oil companies that United 
needs and deserves larger allotments. (The 
United Mainliner 300 uses as much gas in 
a 5-hour trip as 100 taxis use in a day.) 

E. To reach prospective passengers through 
the recommendations of TIME readers, who 
are so often asked for ‘‘where-to-go” and 
“how-to-go”’ advice. C] 





The Taylor Instrument Companies (makers of 
precision instruments) advertise in TIME to 
reach three of these five groups: 


A. 89,600 Time-reading doctors and dentists. 


B. The many readers of Time’s weekly 
weather maps (top prospects for barom- 
eters). | 


C. 702,400 Time-reading businessmen who 
have a say in their companies’ rn 
operations. 


D. 150,400 amateur sailors, 720,000 ama- 
teur photographers, 99,200 country - home 
owners, other groups of precision- instru 
ment-using TIME readers. 


E. TimE-reading executives who insist their 
breakfast eggs be boiled at precisely 212°, 
for 3.1416 minutes. [ } 


You can do one thing with your advertising in 
many magazines. But you can do many things 
with your advertising in one magazine —be- 
cause that one magazine | has collected a 
primary audience of more than 3,000,000 
people who are many things to any advertiser. 
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) FACTS 


that pave the way to profitable decisions 


The facts are that the high speed, ver- 
satile automatic and semi-automatic 
hydraulic presses now available can 
(1) increase production volume (2) de- 
crease production costs (3) improve 
product quality. The managements 


of many well-known companies are 
aware of these facts. They are install- 
ing these fast presses and reporting 
substantial savings. It will be worth 
your while to investigate the advan- 
tages of these high speed presses. 








- ; “€, 


we 





@ Illustration shows 500-ton Lake Erie Hydraulic 
Press recently placed in operation by the Tappan 
Stove Co. This press improved the quality of parts 
used on Tappan Ranges, eliminated costly head 
work and is saving time, labor and money. 





@ FACTS for production and management men. 
Tells what hydraulic presses are accomplishing for 
others...what they can do for you... how to select 
and apply them...how they are built, serviced and 
operated. Copies on request. 


LAKE ERIE: 


LAKE ERIE ENGINEERING CORP. 
885 Woodward Avenue Buffalo 17, New York 
Lake Erie Engineering services to industry 
include the manufacture, and design when 
required, of special industrial machinery. 


ENGINEERING CORP 
BUFFALO. ! 








OFFICES IN PRINCIPAL CITIES AND FOREIGN COUNTRIES 
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position than earlier this 
is not to say that they 
vulnerable to any futur 
economic distress. But rat 
there be a slump, or wors« 
be no worse off than othc 
of the economy. 


FARM MARKET SURVEY 


Marketing men anxious t 
lush farm market (B\W—May | 
will be interested in some new | icts j 
published by the Bureau of th 
@ In 1945, less than a third 
farmers had mechanical refrige: 
e More farmers had washing 
than had kitchen sinks with d: 

Although the data are two 
shortages in these lines have kept t 
figures from changing much. Manuf. 
turers of other products will find ¢ 
figures useful simply because they he 
to fill in details of the general far 
market picture. 

State-by-state-figures on the numb 
of resident farm operators and the pe 
centages with kitchen sinks with draig 
mechanical refrigeration, and 
washers follow: 


pows 


7—~% of Operators |i 


No. of 

Operators Sink Retrig 
ae 212,180 13.9% 14.7% 
OS errerr 11,774 72.7 65.2 
VG. cescves 186,844 14.7 13.2 14.1 
i ae 118,688 88.8 74.4 
S...nawewa 44,040 49.9 38.6 69.4 
oe ne 22,154 91.2 76.8 69.1 
eb wekewa® 8,807 4 51.0 61 
Me. So40<6« 51,951 32.6 26.7 1 
NS Sa ee wane. 212 377 14.2 16.9 
ee 38,442 62.8 59.4 80.8 
re 191,829 $7.2 44.9 72.8 
Ae es 166,622 56.3 $3.0 71.7 
ee Eee 201,070 59.7 41.9 83. 
BAG: ccwsss 130,505 53.0 37.7 68.8 
A ee 224,501 16.0 19.1 23.9 
Bh daresee-d ain 122,982 16.0 13.7 8.3 
Gs. Wsdieas 38,694 90.2 35.6 59.9 
Se 38,576 49.3 43,1 3,1 
ere 35,315 91.3 68.8 70.6 
| Oe ee 164,308 72.0 51.4 78.6 
Miah, 604s 178,795 52.1 28.3 80.5 
errr 248,828 8.4 10.0 3.2 
WO. a caswas 227,573 26.5 22.2 45.8 
ROE. 5, viccndc 33,663 44.6 32.7 3.5 
WED sccsene 105,907 63.0 28.0 77.7 
Ee key 3,062 64.5 58.0 66.9 
oe a eae 17,416 91.7 50.3 2.9 
eS re 25,221 82.2 73.0 68 
: i Ser 26,776 33.4 23:9 3,2 
Fo eee 140,977 82.3 51.8 
ws Garavs wus 269,278 20.6 20.3 14.8 
x Oe. sedans 62,876 31.3 9.4 77.6 
RIO access 208,202 68.6 52.0 76.2 
es’ sess 154.567 28.9 24.5 40,7 
Ore. ccccees 59,664 81.5 53.5 8.1 
iy: siratenasie 162,664 67.7 47.7 3 
eS See 2,821 90.7 50.1 43.5 
a ery 138,290 15.1 19.7 4.9 
Bi Oe weecaa 64,341 37.3 15.3 3 
5 pore 222,164 16.3 18.7 16.8 
Ts caxiecee 354,407 36.2 30.8 23.¢ 
ee enerr 20,358 73.5 66.2 86.2 
Aree eee 22,581 89.6 47.5 2 
Me scawe kts 162,987 25.4 26.2 27.1 
Wash. ..... 76,611 81.9 57.4 81.0 
W. Va 91,937 37.1 27.3 45.8 
Wis. ...... 170,663 63.0 31.8 78.4 _ 
i ee 12,321 41.1 35.1 7 i 
@.. &B... .o.s: 5.406608 41.6 31.8 45.8 
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is GENERAL AMERICAN 


RAILROADS—The basic “lifelines” of this country have 
been planned and developed through the sharp stimulus of 
competition. The American way of Free Enterprise promotes 
a sound and vigorous growth in the industry—so that nearly 
1,200,000 railroaders have year-round employment keeping 


cars rolling—day and night, fine weather or foul. 


GENERAL AMERICAN has a valued stake in the Railroad 
Industry in designing and building all types of freight cars. 
Also by operating more than 55,000 refrigerator and spe- 
cialized tank cars. The letters “GATX” on tank cars are a 
familiar reporting mark to all the railroads of America. 


Co-worker with the Railroads . . . this is General American. 


GENERAL AMERICAN TRANSPORTATION CORPORATION 
135 South La Salle Street, Chicago 


BRANCH OFFICES: Buffalo « Cleveland « Dallas e Houston « Los Angeles ¢ New Orleans 
New York © Pittsburgh e St. Lovis ¢ San Francisco e Seattle ¢ Tulsa ¢ Washington 
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EXPORT DEPT: [0 East 49th Street, New York 17, New York 
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UNIT 357 


MOBILE CRANE 


* It’s Self-Propelled 
* It Rides on Rubber 
Fy It has 1007 Uses 


> 





FOR YARD OR HIGHWAY 
LIFT—LOAD— DIG—HAUL 
WITH ONE OPERATOR . . . ONE ENGINE 

* 
EASY AND ECONOMICAL TO OPERATE 
€ 


UNIT'S FULL VISION CAB 
DESIGNED FOR SAFETY & EFFICIENCY 
OPERATOR SEES IN ALL DIRECTIONS! 


S a paar) » Write for catalog showing UNIT'S 
2, many modern and exclusive features. 


|_{ 
UNIT GRANE & SHOVEL 
Se CORP. sitet. 


Ln MILWAUKEE 14, WIS., U. S. A. 








INTERCONTINENTAL 
ENGINEERS, INC. 


176 W. ADAMS ST., CHICAGO 3, ILL. 
State 0855 


CREATES AND CONSTRUCTS 
COMPLETE PLANTS AND 
PRODUCTION LINES FOR... 


1. Minimum Labor Requirements 


_ Maximum Financial Returns 
ROVIDING YOU WITH 


Preliminary product planning 
Technically sound financing 
Economically located plant site 

Modern building design and construction 
Fully automatic machinery and equipment 
Trained operating staffs 

Complete plant in operation 

Our quarter century of practical experi 


ONO WA WH — 


ence 


@ Hundreds of designs available for 
confidential preliminary fanning 

@ Please give us your requirements 
no obligation of course 


Associate companies: 
Continental Industrial Engineers, {nc 


Engenheiros Continental do Brazil 5 A 


Intercontinental, S. A., Buenos Aires 





Behind scenes, clerks keep packaged groceries rolling to the customer 

























Gravity Grocer 


Food-O-Mat, self-service 
dispenser for packaged foods, 
saves floor space, shopping time, 
cuts number of clerks needed. 


Supermarkets are busily examining a 
new application of the law of gravity. 
Food-O-Mat, Inc., set up last month as 
a subsidiary of Grand Union Co., is 
offering a new gravity-feed grocery dis- 
penser to self-service stores. The dis- 
penser is designed to save floor space, 
reduce personnel requirements, and pro- 
vide an uninterrupted flow of groceries 
to the shopper. 

e Tests—Lansing P. Shield, president of 
Grand Union, did preliminary experi- 
mentation on the idea during the thir- 
ties in the basement of his home. Shield 
was looking for some way to make more 
room availz abl e to the profitable perish- 
able-food departments. Groceries, he 
felt, were occupying space out of pro- 
portion to their sales value. 

Since 1945, several units have been 
installed in Grand Union stores. After 
two years of redesigning and testing, 
Shield has decided they are ready to sell 
to other supermarket operators. 

e Operation—Basically Food-O-Mat con- 
sists of 1,900 separate slides down which 
canned, bottled, and packaged groceries 
skid or roll to customers. Clerks, sta- 
tioned behind the Food-O-Mat, keep 
the slides filled with stock. As soon as 
one can or package is removed by the 
shopper, gravity feeds another one into 
place. No: store clerks are needed in the 
customers’ aisle. 








endent 
states < 
tralian 
Current 





Pitch of the slides can be varied ea 
For bottled and canned goods, on 
slight incline is necessary; for pac 
which present friction difficulties, 




























pitch is steeper. Width of the slide chp 4 
nels and spacing of the stops wl p the i 
prevent merchandise from rolling of dual C 
end of the slides are also adjustable. ne 
e Savings—The standard installation theast 
84 ft. long, takes care of all grocgf’ ™ fi 

te three 


items in a supermarket. Only two 
are required to keep it stocked. Foo 
Mat officials a the device saves OW 
much as 50% of the floor space 
quired for groceries. And it gives t nder 
shopper a break, too, by seducing sh 
ping time about 30%. Grand Unit 
says that in stores where Food-O-\f 
has been tested, it has sold four tin 
more merchandise per square foot th4 
conventional installations. 
Several reasons account for the s 


. 















New ¥ 
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ings. The shopper does not have to sha 7 ‘a 
the store aisles with clerks who are qm” 
T$ Ges 


stocking shelves from cartons or truc! 
Only half the number of clerks is 1 
quired to keep the store stocked. ‘I! 
food display is always complete, co 
pact, and within easy reach of the cu 
tomer. 


ler, an 
1 excl 
cepted 
comes 


ve he 








Spoilage of coffee and other goo M < 
which can go stale is reduced becau os : 
the first package into the slide is th cm 2 
first one out. 364 

The 84-ft. unit costs about $4,800 « Pric 
the factory in Schenectady, N. Y. Thi kee 
figure, says Food-O-Mat, compardiif> ace 


quor 

force 
wide 
cohol: 
butio 
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favorably with the cost of outtfitti 
a new store with conventional shclvin 
and display islands. 
e Inquiries—Food-O-Mat has made n 
promotion of its new dispenser as vet 
The word has got around, hov 
the company has had inquiries fré 



















BUSINESS WEEK © June 2! uSINE 








Out front, she picks from bottom. 











endents and chains in most of the 
states as well as from Swedish and 
tralian merchants. 

Current plans are to merchandise the 
chp on a nationwide basis to stores out- 
whe the immediate trading areas of in- 
¢ qual Grand Union markets. At pres- 
Grand Union, concentrated in the 
theast, has Food-O-Mat _ installa- 
ns in five of its 315 stores, will com- 
te three or four more soon. 






ew York Puts Liquor 
der Fair-Trade Prices 


New York State took two steps last 
ck toward overhauling its liquor 
de: 

1) The State Liquor Authority an- 
uced that all wines and _ liquors 
uld be retailed at fair-trade prices 
iblished by brand owners or whole- 
ers designated by brand owners. Beer, 
et, and private-label brands distribu- 
‘exclusively through one outlet are 
septed from the regulation, which 
comes effective Sept. 1, 1947. The 
ve has been expected for some time 
W—Jan.25’47,p60). 

(2) A few days later, SLA declared a 
satorium on new applications for 
or store licenses, to take effect July 
, 1947. 

Price ““Chaos”—Compulsory fair-trad- 
g, according to John F. O’Connell, 
quor Authority chairman, would be 
forced to promote temperance and 
povide for more orderly distribution of 
toholic beverages. By “orderly dis- 
bution” O’Connell meant an avoid- 
we of the cut-throat price-slashing 
hich has characterized the business in 
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As specialists in developing and applying 
adhesives made from every available base, we A... 
are in the unique position of being able to cose sealing Y/, 
deliver the exact types of adhesives needed 
to do any packaging and shipping job — 
completely and successfully! 






Address: 272 Madison Avenue, New York 16; 3641 = 3 a ae 
So. Washtenaw Ave., Chicago 32; 735 Battery St., pelind oan 

San Francisco 11; and other principal cities. \e 
In Canada: Meredith, Simmons & Co., Ltd., 
Toronto and Montreal. In England: National 
Adhesives, Ltd., Slough. 





ADHESIVES 


EVERY TYPE OF ADHESIVE FOR EVERY INDUSTRIAL USE 
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The Bohn Aluminum & Brass 
Corporation of Detroit machines a 
wide variety of metals for thousands 
of industrial applications. Each job 
is a precision job—determined by 
highly exacting specifications. It 
takes alert management, constant 
supervision by informed engineers 
to keep scrap costs down where 
they belong... to combine high 
standard, precision production with 
economy of operation. 


Boun uses McBee Keysort to 
control scrap costs...to furnish 
daily scrap reasons to both Cost 
and Recovery Departments. Bohn 







oes 
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cuts scrap costs 


with Keysort 


a, 


engineers are enabled to correct 
immediately the machine, metal, 
die or operation responsible for 
failures. Bohn management has 
the facts which permit intelligent, 
planned control ofmany and diverse 
manufacturing processes, 


Economicat, easy to install 
and operate, McBee methods get 
the facts to management faster, in 
usable form...save money...speed 
production... safeguard efficiency 
... streamline systems. If you are 
interested in knowing your own 
business better... better get in 
touch with a McBee man. 


THE McBEE COMPANY 


SOLE MANUFACTURERS OF KEYSORT 
” 295 Madison Avenue, New York 17, N. Y... Offices in principal cities 










recent months (BW —Ap: |74 
Surveys have disclosed con 
lar to those preceding the 
mer price-war eras,” he sai 

The first reaction to t 
news was a wave of price ¢ 
out New York City. But : 
was sporadic; prices in wind: 
stores only one block apart «fw 
much as $1 per bottle for « 
known brands. Most of the p: ice ; 
tions appeared in lines in whic) ret 
were overstocked. Liquor dealers { 
the new rules would find them wit} 
movable inventories. 

The situation would not | 
price war, however, unless it rece 
more publicity. If the volun 
retailers ran big newspaper ads fcaty 
popular brands at slashed priccs, ¢ 
liquor dealer from the Battery to By 
would have to meet the price. But 
large dealers have made a minin 
of fuss over reductions. 
e In Line With Business—The |} 
Authority’s second action, whicl: c! 
the door on license applications fot 
quor stores, will give the authority t 
to study package-store operations ung 
the new fair-trade regulations, '( 
nell said. The moratorium will conti 
in effect until Apr. 1, 1948, at 
earliest. Altheugh the authority dic 
specifically say so, the license ban wo 
help to keep the number of retail out 
in line with the diminishing busing 


Disks Catch On 


CBS eases ban on broadca 
transcriptions for summer; NB 
denies any change in attitud 
Convenience boosts populari 
































The radio industry is wonderi 
whether Columbia Broadcasting S$ 
tem may not be the next network 
permit general. use. of. transcription 
CBS and National Broadcasting ¢ 
have traditionally refused to perm 
transcriptions in any form whatsocv¢ 
But CBS modified its ban _ recent 
For the period of daylight saving ti 
it is permitting West Coast rebroa 
casts of “live” eastern shows to go ¢ 
via transcription. CBS has been cat 
ful to explain to sponsors and adv 
tising agencies that the lifting of tl 
ban is only temporary. But many | 
siders question whether the netwo 
won’t continue the experiment ait 
daylight saving expires. 

NBC officials still insisted this we 
that there had been no change in the 
attitude toward transcriptions. 1! 
other major networks, American Broa, , 
casting Co. and Mutual, have bee 
using transcriptions for some time nov 








ABC’s most recent coup was the Pat 
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ER’S SKY LINE 
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When the cleaner picks up your 
thes in Winslow, Ariz., he 
illy picks them up. And Wayne 
Troutner (center) has discov- 
ed that use of a Stinson Voyager 
; his dry-cleaning service has 
ide his business pick up too. 
lection and delivery stops on 
swidely scattered route include 
Hopi Indian trading post 
hove), ranches, Indian villages, 
sorts. Troutner says his aerial 
hide” has doubled his business. 


The Lic 
hich | 
ions fo 
1Ority t¢ 
ions ui 
s O¢ 
l conti 
8, at 





ity dic 
an Wo 
ail out 
busing 










jteman disk jockey show (BW—May 
p68). 

sthe Convenience—The reluctance 
He networks to use transcriptions 
werned by what they regard as a 
at to their very existence. If pro- 


in 


adcamme are mailed out to stations in the 
‘fe of records, they ask, what is the 

*. NBER of a network? Also the networks 
titud that advertisers, by using transcrip- 
, might try to buy time only on 
jlarit{q@pin stations serving selective markets. 
f course, both talent and adver- 

er s like the convenience of transcrip- 
ic Sqgp as_compared to “live” broadcasts. 
sok ne, Frederick W. Ziv Co. has 23 
stiongggpctiption shows which are heard over 
ng ( thirds of the radio stations of the 


atry. Among other makers of the 
scriptions are Lawrence Hammond 
uctions and Louis G. Cowan, Inc. 
ny of their programs are broadcast 
itations that are network members. 
C has quietly recognized the lucra- 
nature of the business. It makes 
sells transcriptions to stations com- 
ng with the network. 
dio Homes Grow—Another item 
t has radio people buzzing is that 
CC will now use CBS estimates of 
number of radio homes in its pro- 
tional and advertising campaigns. 
e use of its competitor’s figures will 
ble NBC to show 35,900,000 homes 
h radios as of Jan. 1, 1947. This is 
» million more than the Bureau of 
asus estimated for Jan. 1, 1946. 


perm 
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your product easter to buy 


Perrygraf Slide-Charts are modern high speed sales 
tools. They lower the cost of producing orders, by making it 
easier to buy your product. With a flick of the finger, 


slide-charts give the buyer vital information about your 
product. Here are some ways to use Perrygraf Slide-Charts. 





1. Electrol, inc. Visualizer, Selector, and 
Cateulator. Visualizes operation, selects 
proper size hydraulic cylinder, calculates 
fluid volume, stroke length and force. This 
slide-chart ferrets out prospects salesmen 
may not know about, acts as constant re- 
minder when purchase of hydraulic cylin- 
ders is considered. 


= oe ae oe 


ee ee ee ee ee ee 





2. Re blic Steel Corporation's Calcu- 
lator for cutting speeds and feeds assures 
best results from Republic “Enduro” stain- 
less steel bars. By injecting this new selling 
tool into its sales program, Republic assures 
successful use of “Enduro” stainless in the 
plant, and builds greater preference for 
its products. 





3. Kasco Mills, Inc. Feed Calculator 
quickly tells dairy farmers, in a flick of the 
slide, how much Kasco feed to use with 
various types of roughage. When the 
farmer learns that Kasco formulas result in 
calculated milk yields and butterfat content, 
he is more than likely to continue using 
Kasco products. 





4. American-Marietta Valdura Paint 
Selector, With a flick of the finger it pro- 
vides painters and dealers with correct 
recommendations for surface preparation, 
priming and finish coats. By making it easy 
to select the right product to assure suc- 
cessful results, American-Marietta builds 
preference and sales for Valdura paints. 


You merely define the problem... we do the rest 


Perrygraf engineer-designers con- 
vert masses of complicated data 
into simple, easy-to-use slide- 
charts. Just tell us your problem. 
We submit designs and prices 
promptly. No obligation. 


Or write for folder describing 140 
Perrygraf Slide-Charts now in use. 
Address Planning Department, 
Perrygraf Corporation, 1500 Mad- 
ison Street, Maywood, Illinois. 








Perrygraf Slide-Charts . . 


designers and 
manufacturers of 


Visuvalizers, Demonstrators, 
Calculators, Product Selectors 
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structions... ask for information. 
receive answers to your questions—via 
an RCA Intercom. 

An RCA Intercom System eliminates 
time-consuming trips between depart- 
ments and waiting for individuals to 
come to the front office. It will save you 
at least one-half hour a day of your work- 
in'g time—enable you to get things 
done quickly, more conveniently. The 
RCA Intercom furnishes you at-your- 
desk control over the important activi- 
ties of your organization. 


Savon PRESS A KEY—and talk! Give in- 


RCA’s Intercom System provides two- 
way Communication direct, instantane- 
ously and automatic. No need to write 
memos, wait for messengers, or dial a 
telephone when you want action. 

Five different and smartly styied, com- 
pact models permit a choice of intercom 
system layouts for your present and fu- 
ture needs. RCA Intercom dealers make 
simple and low cost installations for 
businesses large and small. For com- 
plete information, write to Dept. 21-F. 





> OO OO I 


Send today 
for FREE 
descriptive 


literature 
SOUND EQUIPMENT 
RADIO CORPORATION 
of AMERICA 

CAMDEN, H.J. 


in Canada: RCA VICTOR Company, Limited, Montreai 
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What Next in Municipals? 


Flood of new-money issues, already hitting the marke 
been quickly absorbed so far. But there are lots more to q 
from states and cities. Experts wonder if they will be snappeg 


Earlier this year a flood of new-money 
municipal bond offerings was predicted 
(BW—Mar.1’47,p60). Has it material- 
ized thus far? 

The answer to that question is an em- 

phatic yes. 
e Skyrocket—To date, 1947 new money 
flotations by states and municipalities 
have skyrocketed dizzily. Already there 
have been over $1,200,000,000 of new 
issues—a staggering figure. No previous 
full year has reached that total. And, 
according to the Bond Buyer, the mu- 
nicipal market’s trade journal, new 
money offerings in the next few years 
could conceivably reach $7 billion. 

Despite some earlier apprehensions, 
the bad effects of this record-breaking 
flow have so.far been nil. The worst 





| bu 


eno 


that has happened havc 
minor and temporary peri 
unsettlement. 

But a good first act doesn’t 
cally guarantee a good play. \\ 
does the current strength and al 
tion power in the municip 
necessarily mean that the : 
postwar avalanche of new m 
will be a cinch to handle. 

e Veterans’ Bills Help—\uc! 
record-breaking backlog represcnt 
issues to finance the mass of 
bonus bills proposed or already ; 
New York, for example, may soon 


to sell $450 million of bonus bagisen 
Pennsylvania $500 million; Ohio bacl 
million; and ‘Texas $300 millioxgimpto | 
$500 million. Many other stat , rest 
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WINGS FOR A NEW BANK VENTURE we 


It wasn’t by chance that a Republic Seabee maneuvered its way into afings 
bank lobby this week. It was fresh evidence that bankers are turning 
toward aggressive merchandising. Convinced that there's gold in retail 
or “family” banking, the F eaiklix Square (N. Y.) National B: nk, a com 
mercial institution, is using its new lobby to exhibit consumers’ goods. 

Perhaps not many of its family customers will purchase airplanes. But, ™@ ins 
suspended from the ceiling above more everyday household appliances, 
the Seabee will be a picturesque reminder of what money saved can buy. 
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z to sell upwards of $100 mil- 
‘additional ‘bonus issues. 
money issues by cities are also 
pect to finance construction pro 
wite a few such offerings have 
oat only because of materials Commonwealth of Australia 
power shortages, high construc- 
psts, and lack of firm estimates. $19,000,000 Ten Year 314% Bonds 
y of these securities probably Dated June 1, 1947 Due June 1, 1957 


be quickly rushed to market if $19,000,000 Twenty Yeor 344% Bonds 


business activity should dip Dated June 1, 1947 a 
,enough to produce, even tempo- 


‘any large decline in industria! 

ment. Because of this, Standard 

t's Municipal securities expert PRICES 

ts gel i. all a a Ten Year Bonds 9714% and Accrued Interest 

seed all their skill, plus a couple silat Nha Dini dA al 

seshoes, to do as well in the next Twenty Year Bonds 97/2% and Accrued Interest 

nd a half” as they did in the first 

1947 in marketing municipals. Copies of the Prospectus may be obtained from only such of the under 
et Performance—How good has signed as may legally offer these Bonds in compliance with 
arket’s performance actually been the securities laws of the respective States. 

ly? 

bably S. & P.’s municipal yield in- 





This announcement is neither an offer to sell nor a solicitation of an offer 
to buy any of these Bonds. The offer is made only by the Prospectus. 


Interest payable June 1 and December 1 


MORGAN STANLEY & CO. 


shich moves inversely to the price THE FIRST BOSTON CORPORATION HARRIMAN RIPLEY & CO. 
ania ° ° ncorpora 

r offers the best testimonial in BLYTH & CO.,INC. | GOLDMAN, SACHS & CO. _—_‘ KIDDER, PEABODY & CO. 
[ respect. 
: AZARD FRERES .  & 
dy ut price gage, for example, entered . * ts RE eS eee 

at 1.98%. Since then, it is true, it ‘| UNION SECURITIES CORPORATION WHITE, WELD & CO. HALLGARTEN& CO. 

; chic: ae ee 

us sen to 2.05%, a high for several DREXEL&CO. EASTMAN, DILLON & CO. LEE HIGGINSON CORPORATION 
hio back. But it has also dropped 
villiorik to 1.91%. And in mid-June the R. W. PRESSPRICH & CO. SWISS AMERICAN CORPORATION 
stutesf™ rested at a point only slightly DOMINION SECURITIES CORPORATION 

pits 1947 low. June 16, 1947. 




















nicipal borrowing costs in 1947 
of course, been higher than they 
pbly would have been during the 
war years. 

time Phenomenon—However, the oh i 

» price rise in municipals, which This announcement is go sa earn ce dk buy these securities, 
meted S. & P.’s yield index from 
)% level in 1939 to the historie low 
4% in early 1946, was very much $60,000,000 
time phenomenon. Its causes: 


war years’ high income tax rates, Consolidated Edison Company 


issues’ tax-exemption status, and 












































roncurrent growing scarcity of tax- of New York, Inc. 
ipt bonds. 
pre to the point is the fact that the First and Refunding Mortgage Bonds, 234% Series C, Due June 1, 1972 


at avalanche of new offerings has Dated June 1, 1947 
fo touch off any serious price ad- 
nent—beyond the sharp break in 
icipals (BW—Nov.2’46,p66) which Price 102% and accrued interest 
place when all security markets 
ed to fall apart at the seams. Many 
eran municipal trader had feared 
a drop. 
od Spacing—Most helpful to good 
nn has been the way 
's have spaced their new flotations. HALSEY, STUART & CO. Inc. 
was particularly noticeable in BEAR, STEARNS & CO. A. G. BECKER & CO. EQUITABLE SECURITIES CORPORATION 


's two ne new-money GLORE, FORGAN&CO. HAYDEN,STONE& CO. LADENBURG, THALMANN & CO. 


The Prospectus may be obtained in any State in which this announcement is circulated from only such 
of the undersigned and other dealers as may lawfully offer these securities in such State, 


da . r ‘ . . , % 
ng nt : mira “en ro Ma c byt OTIS& CO. L.F.ROTHSCHILD& CO. WERTHEIM& CO. DICK & MERLE-SMITH 
ail and Illinois’ $300-million (BW— GREGORY & SON AMERICAN SECURITIES CORPORATION GRAHAM, PARSONS & CO. 


3'47,p98) issue. HIRSCH & CO. WILLIAM BLAIR & COMPANY BURR & COMPANY, INC. 
so, the war year’s bull-market-style WM. E. POLLOCK & CO., INC. AUCHINCLOSS, PARKER & REDPATH 
tkups” have disappeared. In those 

insiders took advantage of the thin eres nr «CLV ACommNY =. CICERS omen 
iets. These were caused by the dwin- FRANCIS 1. 0UPONT & CO. GREEN, ELLIS & ANDERSON STROUD & COMPANY 
g supply of tax-exempts (between une 00, 000% 


}and 1945 they showed, roughly, — 
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this good-will. 


NEW YORK SFATTLE 








PORTLAND, ORE. 





Canadian-American Relations 


frequently are pointed to as a standard of conduct 
for friendly, understanding nations. 


We like to feel that the contacts between this 
Bank and American banks and businessmen over 
the past 80 years have been factors in making for 


Special departments of the Bank will gladly 
answer enquiries as to industrial opportunities in 
Canada, plant locations, marketing data, etc. 


Monthly Commercial Letter upon request. 


THE CANADIAN BANK OF COMMERCE 


Head Office: Toronto 


525 Branches Across Canada 


SAN FRANCISCO LOS ANGELES 
























Suaith-Corens™ 





ADDING MACHINE 


Companion to *he famous Smith-Corona office and portable typewriters ... 


te Yes, here’s an adding machine for 
all-office use .. . for the amateur as well 
as the expert. Costs little enough to have 
one on every important desk. Takes so 
little time and effort that no one can 
afford to waste time and energy adding 
the old-fashioned way. Even the office 
boy can get totals quickly and accurately 
- up to 8 digits! 


& The keys stay down until you jrui! 
the handle. You are able to see each item 
before it is entered. If correction is neces- 
sary, you can clear a single digit or the 
entire keyboard. Ciphers are entered 
automatically, saving time and effort. 


* A touch of the total key and a 
single pull of the handle gives the total 
in large, easy-to-read type . . . fully 
punctuated and clearly marked by a 
total symbol. 


ie A modern machine with a time- 
tested name. More than 25 years of hard 
usage prove it to be practically trouble 
free. Sold by Smith-Corona branches and 
leading typewriter and office supply 
dealers. Priced at only $93.50 plus tax. 







( SMITH & CORONA 
TYPEWRITERS ENC 


Syracuse NY 


















NAMED BY TRUMAN 






Nominated as Ambassado- 
Argentina, businessman 
Bruce of Maryland is slat 
succeed George Messersmith, 
recently resigned. Unusual to d 





lomatic protocol, the first hin: thin 
his selection came last week { 
the Argentine Foreign Offic: 

Bruce, vice-president of natu 
tional Dairy Products Corp - ii 
also a director of Republic St 
Corp., Standard Gas & Flecii. ite 

at i. 


Co., and American Airlines, | 











to p 
a 50% drop), and by the demainf . 
such bonds from those subject toM™pe™ 
tax rates. Dealers were constantiv @ res 
ing municipals back and forth » all 
themselves, usually at a profit. 
many of the fancy wartime prenggservl 
above par which the public pa 
bonds were due to this inside-tra yay 
e Continuing Signs—How long th@, 
orable factors in the market wil! gj" ™ 
tinue remains to be seen. But cufve yi 
signs point to their probable mg o¢ y 
nance for a time at least. For exag * 
@ In 1946, some dealers were cg@gtor | 


with large inventories, acquired thay 
inside trading. 

e The high volume of financing s! 
tend to keep prices in line. 
e No substantial part of the huge p 
tial backlog of new financing 1 
to hit the market all at once. 

e The scarcity factor may last mi 
longer than many observers believe. - 
exempts now outstanding are mat og 
at the rate of $100 million mor 
This greatly cuts down the future = 
ance of the market on new buve 
absorb flotations. | 
@ Who Are the Customers?—\Whaime 
ments of the security buying pq 
comprise the biggest customers? 
Before the era of high tax rates 
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of things’’ 


eg elevator maintenance means a lot of 
things — like drops of oil and new contacts. 


naturally it means things that aren’t so 
- like new ropes and re-wound motors. 


italso means a number of things which only 
manufacturer of the elevator can be depended 
»to provide — like skilled maintenance men, 
rienced supervisors, a competent engineering 
reserves of parts, tested lubricants and 

eall, a manufacturer’s interest in the life 
service of his product. 


MAINTENANCE is complete maintenance, 

h means that we furnish all these things. We 
ve you of all responsibility insofar as the 

of your elevators is concerned. And we do 
for an easily-budgeted, fixed monthly charge, 


our Otis elevators are not receiving this 
rior service, call any Otis office today. 


A 
Am, \ 
( Wath am car 
e/ ! 


\d 










































































vchet Freight 


means 


Faster Freight 
plus 


great care in stowing and handling your 
merchandise. One of our expert freight 
men may be able tostudy your problems 
and save you money. Contact the near- 
est Rock Island representative. Offices in 
all principal cities. Or address J. W. Hill, 
Freight Traffic Officer, Rock Island 
Lines, Chicago, Ill. 


ROCK ISLAND 
LINE 


ROUTE OF THE 
ROCKET FREIGHTS 








FACTORIES AT 
FORD CITY, PA. 
SALEM, OHIO 





LOS ANGELES, CALIF 





low yields, good quality municipal issues 
had considerable appeal to tax-exempt 
institutions, personal trust accounts, and 
individuals who weren’t _ particularly 
wealthy. This was because of the wide 
choice of maturities, and the desire of 
such buyers for “legal” investments. 

These former holders of municipals, 
however, own relatively few now. This 
is especially true of the life insurance 
companies. As the market zoomed craz- 
ily in the war years, they cashed in on 
the fancy premiums. 

e The Big Demand—In recent years the 
big demand for tax-exempts has come 
primarily from the commercial banks 
and wealthy individuals. By June 30, 
1946, the former held about 35% of the 
$12,800,000,000 of state and city bonds 
then outstanding. Individuals owned 
some 54%. Since then these percent- 
ages are believed to have risen sharply. 

That’s not surprising. Banks paid 
$189 million in income taxes in 1944, 
the last year for which detailed returns 
can be secured. They probably paid 
more in 1945 and 1946. After all, that 
is the equivalent of a 1.50% return on 
over $13,200,000,000 -of investments. 
e High Taxes, High Return—The recent 
tax-consciousness of individuals in the 
high tax brackets is just as understand- 
able. Even if the 1947 tax bill had be- 
come law (page 17), an individual with 
a $50,000 annual income would have 
needed a return of 4.42% on a tax- 
able bond to better a 2% return on a 
municipal issue. 

As a result, until tax rates are sharply 

lowered on both corporate and personal 
incomes, the demand for tax-exempts 
isn’t likely to diminish greatly. 
e Insurance Purchases—There are other 
factors than tax rates in the picture. Al- 
though the tax-exemption privilege 
means little to them, life insurance com- 
panies are again buying municipals. 


SEC Balks Tuck 


Omissions, “false entr 
registration statements p 
approval of new stock 
Company files new data. 


Tucker Corp., latest entrant i 

auto manufacturing field, has 
swiftly to combat a serious thre 
sible Securities & Exchange Com 
action which might long delay ‘I 
debut in the new-issues market 
Jun.14'47,p114). 
e New Data—This week the c 
filed additional data to try to pj 
case. President Preston ‘Tuck 
other company officials were ; 
hand for questioning by SEC. If 
were to determine whether the 
sale of stock needed to start ‘I 
assembly line turning out cars shd 
blocked. 

Last week the commission 1 
the corporation that it couldn’ 
the new financing on the basis 0 
mation filed up to then. Such dat 
said it had reason to believe, “i 
untrue statements of material fa 

. omits material facts requir 
make 15 items in the original r 
tion statement ring true. 

e Public Hearing—Thus the cd 
sion wanted a public hearing t 
into “the corporation’s failure 

close the conditions of the bo 
account for the entire period un 
view” and its “failure to disclo 
false entries had been made. . . 

purpose of concealing indirect pat 
to promoters.” 


A particular bone of contenti( 


pears to be whether Tucker 
failed to disclose adequately: | 
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As shown above and in the sketch at right, all bodies 
with Slider Rail (patented) Construction are assembled 
from high-tensile steel formed sections, electrically 
welded into a rigid unit which is hundreds of pounds 
lighter than any other type of construction. 


By the proper use of Yoloy steel 
is truck body eight major cost reducing 
antages are obtained. Users of trucks made 
foley steel have found by actual experi- 
t that all of the money making features 
actually accomplished. 
oloy, Youngstown’s nickel-copper High 
ngth Low Alloy steel, is ready to help 
too in manufacturing equipment of long- 

life and better performance. It is recom- 
kded where greater strength is needed, 
tre dead weight should be reduced to per- 
greater pay load or where severe corro- 
conditions exist. 
oloy’s greater toughness and strength, its 
tsual ability to resist corrosion and fatigue, 
its excellent welding and forming char- 
tristics lend themselves readily to structur- 
labrication. Over ten years of successful 
vice have proven the advantages of Yoloy 
hundreds of difficult applications. Yoloy 
‘ls are produced in plates, sheets, strip, 
pes, bars, cold drawn bars, seamless and 
tic welded pipe. Let us consult with 
uabout your requirements. 


THESE ARE THE SAVINGS 


says truck-body builder 


(reproduced verbatim from catalog) 


500 lbs. to 1000 lbs. saved in mounted weight. 

At least 5% saving in gas and oil expense. 
Reduced tire wear and chassis maintenance. 
Maximum payload with any gross load rating. 
Case life doubled. 

Loss from pilferage reduced to a minimum 
Loading and unloading time reduced to a minimum. 


Increased deliveries per driver salesman 


1s (@)' Mp 4O) FO) GE-¥ 8-9 9 Fae) 108 BLO). 107-8. 0 mn BB) 3B) 
IN RIGID OPEN-RACK CONSTRUCTION 


>> 


Monte Tce wed. Ay 


THE YOUNGSTOWN SHEET AND TUBE Cf PANY 
GENERAL OFFICES YOUNGSTOWN 1. ¢ 
Export Offices - 500 Fifth Avenue, N 
Manufacturers of 


I NAKO> @ 7-0.) 0 Mme ¢O) 


Pipe and Tubular Products - b« Kods 


07-0. 8 1030) STEELS 


r ~ } i r , r 
rawn Carbon Steel Rounds-Tie Plates and 


Electrolytic Tin Plate-Coke Tin Plate 




































This advertisement appears as a matter of record only and is under no circumstances to be 
construed as an offering of these securities for sale, or as a solicitation of an offer to 
buy any of such securities, The offering is made only by the Prospectus. 


75,000 Shares 
Jewel Tea Co., Inc. 


3°4% Cumulative Preferred Stock 
; (Par Value $100 per Share) 
4 





Price $103 per Share 


(plus accrued dividends from June 1, 1947) 





RY? Copies of the Prospectus may be obtained in any State from 
such of the several Underwriters, including the under- 
signed, as may lawfully offer the securities in such State. 


Lehman Brothers Goldman, Sachs €% Co. 





June 11, 1947 
































: This announcement is neither an offer to sell nor a solicitation of an offer to 
™~ buy any of these Shares. The ojfer is made only by the Prospectus. 


The Dayton Power and Light Company 


100,000 Shares Preferred Stock, 3.75% Series A, Cumulative 


* ($100 Par Value) 
Price $101.50 a Share 
and accrued dividends 


Subject to the prior rights of holders of the Cumulative Pre- 
ferred Stock, 42% Series, under the Company’s Exchange Offer. 


—_—— —— 


75,000 Shares Preferred Stock, 3.75% Series B, Cumulative 


($100 Par Value) 


Price $102.00 a Share 


and accrued dividends 


Copies of the Prospectus may be obtained from only such of the 
undersigned as may legally offer these Shares in compliance 
with the securities laws of the respective States. 


MORGAN STANLEY & CO. Ww. E. HUTTON & CO. 
SMITH, BARNEY & CO. HARRIMAN RIPLEY & CO. BLYTH & CO., INC. 
Incorporated 
THE FIRST BOSTON CORPORATION GOLDMAN, SACHS & CO. WHITE, WELD & CO, 
KIDDER, PEABODY & CO. STONE & WEBSTER SECURITIES CORPORATION 
UNION SECURITIES CORPORATION DREXEL & CO. LEE HIGGINSON CORPORATION 


SPENCER TRASK & CO. 
June 10, 1947. 













amounts it has alre 
and Ypsilanti Mach: 
business owned by 
for services and pr 


(2) the actual costs ¢ a Pro 
properties in question. | the cc 
to know why the reg ' debut 
failed to mention ¢ oblen 
ments which might ¢ 

ments to the same two part es of i 
e Ypsilanti’s Part—A jnist 
istration statement, )\ 47,p24 
advanced some $89,965 ; lease 
tion on behalf of Tuck hicag 


was later assigned to 
other claims, totaling $23, 
lar expenditures assigned to 
various corporation officers, g exp 
Tucker agreed later to tufiieed pa 
$113,385 of claims over to | 
in return for $100,000 in ¢ nas & 


this he immediately purch 


Later he ex xchanged it for Mir, sa 
shares (all authonzed to be 

new Class B 10¢ par comn serv 
@ Resale—He then sold |(0.@@ the 


to Floyd D. Carf, head of to thi 
underwriting ‘Tucker's new 
$10,000. A director paid $ ne tl 
another 20,000 shares. Othdlids is 
went to the officers who ha@fiiguire 
their claims against the corp{iiees 
its founder. iV, 

Nonetheless, this week SE@@jjune | 
that the Tucker family now Qf th 
controls the right to vote @@jto it 
of the Class B shares, and th: 
are currently lodged in a vo 
e Cash to Tucker—At this 
ing. it was brought out that 

Tucker by the corporation 
prtcnaieh “had totaled nea 
000 up to Apr. 21, 1947. Inc 
$100,000 received in settleme 
$113,385 of assigned claim 
the company. This was im 
used to buy the Class B stock 
only Tucker Corp. stock thu 
for cash. 

Actual 1947 cash paymen 
Apr. 21, either direct to Tuc 
his behalf, had aggregated aln 
000. This sum had included 
of his $50,000 annual salary 
other $15,604 ‘in reimburset 
travel, temporary living quar 
promotional and __ out-of-pog 
penses.” 

e Investigation—In an eight-la 
investigation, SEC discovered 
H. A. Karsten, formerly known 
Karatz, had been associated wit! 
According to SEC, he has i 
received a Tucker car Califo 
tributorship for $1, has been 
some $2,000 monthly from t 
pany, and has been promised 
the Class B stock by Tucker 
services to the company. Yet t 
tration statement failed to ment 
This week the corporation 4 
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m any cash payments. 


hicago plant (picture, page 76). 


FSS—BUT MILD 


g experimented with the newly- 
‘ced passenger credit cards for the 

| Ger months (BW—Oct.5’46,p58), 
in cis & Pacific Railway Co. last 
h@l@llied up the results. Its verdict 
br: satisfactory, but not sensa- 


serve chiefly as a goodwill 
1004 the railroad said. Their contri- 
' BiB to the line’s total passenger rev- 
eM however, is so far minute. The 
( S@iipe that the T.&P. has against 
th@iifiids is the amount of paper work 
ha@@@quire and the difficulty of getting 
"pies to make out the receipts 
av. 
SE @@iiune 1 the line had issued 4,350 
OW BOF these, the lion’s share (3,700) 
@to individuals. The remainder 
thals 650 persons in 180 companies. 
# the frst spurt, issuance of the 
eveled off to about 400 a month. 
e of the cards has just started to 
It rose from 19 in February, to 
March, 325 in April, 408 in May. 














I. & P. credit card score is OK: 
ent W. G. Vollmer (seated) and 


and might be deemed one 
ynders. However, it claims it 
sed him no distributorship nor 


Problem—How long it will be 
the company is permitted to 
debut in the new-issues market 
oblematical. Neither is it clear 
ther final inability to meet all 
ss of its deal with the War As- 
ininistration by July 1 (BW— 
47,p24) would lose the com- 
lease of the huge war surplus 





























KAYDON BEARINGS 


IN 
KAUKAUNA’S 
INDEXING 
TABLE 


KAYDON FLAT RACE BALL 
THRUST BEARING, 
24.000” x 28.000” x 1.000”. 
RACES 3125” THICK— 
HELD TO 
-001 parallelism 













As builders of precision metal-working machines, Kaukauna 
Machine Corporation, Kaukauna, Wisconsin, engineered this 
2% ton Indexing Table to support heavy work pieces, with- 
out defiection, for machine tools, and for inspection and 
layout work. The center of the main bed of this table is a 36” 
diameter indexing platen. Support of this platen demands 
an extremely large, rugged, precision bearing of big capacity. 


Kaukauna engineers found KAYDON Bearings met their require- 
ments, just as many other designers of heavy-duty machinery 
have found KAYDON Bearings improve ponderous oil field equip- 
ment, huge grinders, steel mill and paper mill machines, 
road-building units, excavators, hoists, bending machines, 
food processing equipment and other heavy duty machines. 


Contact KAYDON for bearing cooperation. 
KAYDON Types of Standard or Special Bearings: 


Spherical Roller @ Taper Roller 
Ball Radial e Ball Thrust 
Roller Radial @ Roller Thrust 
TUE ENGINEERING CORP. 


MUSKEGON + MICHIGAN 








or W. M. Mooney add it up. 
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POINT YOUR FINGER . 






WITH THE 
Wleu 1947 


FLEXIF ONE 
$4450 


FOR UNIT SHOWN 


Speaker Stations at: 
\ $16.20 and $18.10 


Give orders . . . get action... 
gather information . . . with the 
New FLEXIFONE! No waiting for 
operator, no dials or buzzers. Save . 
Time, money, steps and nerves. 
Executive decisions are swiftly, 
clearly carried to the man you 
want — or you can hold a rapid 
FLEXIFONE conference with sev- 
eral men, each at his desk! Choice 
of several models with capacities 
up to 20 connections. 
Mail coupon today and let free 
folder show you how 
FLEXIFONE gives you 
Wings for Your Words. 






com\ FREE... 
\ PIN TO YOUR LETTERHEAD 


eeeeece ace = = o-, 
£4 OPERADIO MFG. CO. 


Dept. B-6, St. Charles, Ill. 


Please send free literature as checked: 


Flexifone Intercommunication 
Plant-Broadcasting 
C) Make appointment to discuss our needs 
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New Approach to Foreme 


Ford launches program to make supervisors more ¢ 
part of management. Means: greater security and respo 
Project goes ahead despite stalemated foremen’s strike. 


Some employers, deeply conscious of 
the ‘laft-Hartley measure’s limitations 
on unionization of supervisory employ- 
ees, have been working quietly on plans 
to maxe supervisors more firmly a part 
of management. 

Most advanced among them is Ford 
Motor Co. The company has been be- 
set by a Foreman’s Assn. of America 
strike since May 21 (BW—May31’47, 





p75). But Ford people were d 
with the company’s relat 
ganized foremen long bctore 
negotiations reached an inipas 
e Balancing Relations— |’); 

took the first steps toward 4 
rapprochement with supervisor 
ees. It set up a new Manage? 
lations Dept. with jurisdictior 
passing shop supervisors, t 











The nation’s shipping lines faced 
a spreading paralysis this week. 
Members of the National Maritime 
Union and other C.1.O. shipping 
unions quit work when contracts 
with shippers expired June 15, adopt- 
ing a slogan of “no contract, no 
work.”’ There was no strike call, no 
picketing. First effects were sketchy, 
limited largely to East and Gulf 
Coast port strongholds of N.M.U. 

There was early concern, however, 
about economic consequences if con- 
tinuing negotiations should fail to 





President Joseph Curran (right) briefs N.M.U. council on stoppage p 


“No Contract, No Work” on the Seas 


avert a prolonged tie-up. At mid\ 
the U. S. Dept. of Labor's 
trouble-shooter, 


Assistant Secré 


John Gibson, was hopeful. Pacts 


been signed with Harry Bridges’ 
shoremen’s union, and wi 
groups on the West Coast. 
In other quarters, optimism 
less marked. N.M.U., with six 
stantial demands (BW-—Jun 


p94), and the small but impom 


American Communications 
still appeared far from a con 
with shippers. 
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AT EVE 


they were during the war. 

They are hauling more freight than 
et before in peacetime — a volume of 
affic equivalent to moving a million 
ns a mile every minute. 

With all this traffic, it’s no wonder 
me people think railroads are making 
ts of money. 

But they are not. In 1946, they made 
ly 234% on their net investment in 
¢ cars and engines, the tracks and ter- 
inals, the shops and signal systems, 
nd all the other things which railroads 
ive to provide and maintain in order 


ailroads are busy these days — as busy 


“With all this business— 
why aren’t railroads making more 


to serve you. And this year, even with 
the new freight rates which went into 
effect January 1, 1947, they won’t make 
much, if any, more. 

Why? 

Simply because the cost of producing 
rail transportation has gone up so much 
faster and farther than the price at 
which it is sold. 

The average cost of materials, sup- 
plies, and fuel is up more than 60% 


since 1939. 


Wages are up more than 50% 


But the average revenue the railroads 


Y BUSINESSMAN SHOULD KNOW ABOUT HIS eee eee THE RAILROADS 





money?” 


receive for hauling a ton of freight one 
mile is less than 15° higher now than 
it was in 1939, before the war. And it’s 
nearly 20°% Jower than it was in 1921. 

The result is that — even if the record- 
breaking peacetime traffic continues — 
the railroads in 1947 will earn only 
+. That’s only half of the 6° 


which nine people out of ten think 


about 3° 


would be no more than a fair profit — 
and which is necessary if railroads are to 
keep on investing in better plant and 
equipment for better service to you. 
Association of American Railroads, 
Washington 6, D.C. 


: American Railroads 


THE 


NATION’S BASIC TRANSPORTATION 

















output stays up 


with fluorescents’ 
best friend 


WATCH DOG’ STARTERS 


Employees spirits get a lift — and so do production curves — 
when you put in fluorescent lighting. But, in order for that lighting 
to provide the nonflickering, even-value illumination that keeps 
eyestrain at a minimum, fluorescent lamps need the aueiaat of 
Watch Dog starters. 





These v igilant starters are always on the job, ready t to cut failing 
lamps out of circuits as soon as their useful life ends. They stop 
the nerve-wracking On-Off, On-Off that so often keeps workers’ 
efficiency low. 

They befriend your expense sheets, too, by guarding ballasts, 
and by keeping maintenance and replacement costs low. 

General Electric Watch Dogs are easy to install, and are always 
safe to specify. You'll find that service men like their positive oper- 
ation, and appreciate the trouble that they eliminate. 

Watch Dogs are only one of the complete line of accessories 
which General Electric makes, to help you make the most of 
fluorescent lighting. Better 
check with your lighting con- 





For full information on General 


tractor, or supplier, to make Electric starters, lampholders, 
sure that the fixtures you buy and other accessories, write 
and the lighting systems you Section Q68-610, Appliance 

’ and Merchandise Department, 
operate are G-E equipped all General Electric Company, 
the way through. Bridgeport 2, Conn. 








*Trade-mark Reg. U.S. Pat. 





GENERAL @ ELECTRIC 
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policymaking hierarchy, and 
between. 

A Rouge newcomer, Richa 
erts, was appointed to head 
department. Roberts joined 
month, coming from the di 
of General Motors’ plant-c: 
relations work. 

The Management Relatio 
has already begun to out! 
cies, plans, and programs co 
phases of management relatio 
the company. Work comes wide: 
general —— of John S. By 
director of industrial relations. |; 
using training and research 
which have been operating 
time in Ford’s personnel secti: 

e Aims—Initially, the Manmagen 
lations Dept. will clanify the statu 
foremen as a more effective part « 
agement. Along with plans to give n@i ct 
responsibility to foremen, the dep: 
ment hopes to develop better jobs a 
greater security for them. 

The program was announced in g¢ 
eral terms several weeks ago by Her 
Ford II and Bugas. Efforts were mai $ 
then to induce F.A.A. to end its stril 
and to cooperate with the new depa 
ment. F.A.A. did not budge. 

Details of the new department'’s fu 
tions depend on the final form, and fir 
interpretations, of federal labor la 
It depends, too, on the poststrike re 
tions of Ford and its foremen. 

e Meanwhile, Strike—At midweek, th 
was no indication that any progress hi 
been made toward ending the Ford fo 




















Good news to automotive industr 
men, in the midst of the Ford forg 
man’s union dispute, was that Brigg 
Mfg. Co. had reached a settlemen@ y 
with C.I.O. auto workers. A last-mingj | 
ute contract averted a walkout off 







22,500 Briggs workers. os at x 
C.I.0.’s Emil Mazey (left); Briggs. 
Fay Taylor (center); W.O. Briggs, ]t 

: 
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un's strike. It was evident, however, 

at the walkout was beginning to buf- 
+ both parties severely. 

Ford production—while far above ex- 
ctations—has fallen sharply from pre- 
ike levels. Obviously it is being main- 
med at a cost much above normal. 

Members of C.I.O.’s United Auto 
Workers Union have remained on the 
pb, but lax working habits and absence 
fincentive have been evident. As a 
sult, assembly lines have stopped and 
ated erratically for two weeks, due 

the lagging output. 

Impasse—On the foremen’s side, 
anwhile, some discouragement has 

een expressed over the inability of the 
sion to penetrate the company’s bar- 
zning position: that contract talks will 
ot be resumed until supervisors return 

» work. This policy has resulted in 

complete suspension of bargaining 
eetings since the day before the walk- 
ut. 

Foremen on the picket lines have not 
heen made any happier, either, by the 
ompany’s continued operations. 

So far, however, there has been no 
ppreciable break in F’.A.A. strike lines. 
ompany hopes of stimulating a back- 
b-work movement by means of Ictters 
udressed directly to strikers, and signed 
Henry Ford II, have borne no fruit. 
The latest promised supervisory employ- 
wes a 10% raise, and offered adjustment 
if foremen wage structures to eliminate 
nequities and to allow for merit ad- 
ances. 

*Unique—Ford’s problem is one not 
hared generally by major employers in 
me important respect: Ford’s objective 

k to withdraw concessions made in the 
past to a supervisory union; it is in- 
nded very obviously to reduce the 
flectiveness of the F.A.A. well below 
its previous strength, 


any Wage Raises 
kre Below “Pattern” 


About half of the wage settlements in 
he automobile parts industry provide 
mises of less than 1947’s 14¢-15¢ “‘pat- 
ten.” This is shown in a survey by the 
Automotive & Aviation Parts Manufac- 
turers, Inc., Detroit. 

* Prevalent Patterns—Of 84 settlements 
completed thus far in unionized shops, 
39 are for less than the 14¢-15¢ level. 
Settlements below the pattern were 
more prevalent outside Michigan than 
agreements of 14¢ or more. In Michi- 
gan itself, the 15¢ pattern dominated. 

Of 169 companies reporting, 14 said 
that negotiations had not yet begun. 
Another 19, with no unions in their 
shops, had given increases voluntarily— 
one of 17¢, the others below the pattern. 
* Holidays—The parts companies also 
steered clear of the big-company pattern 
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I; you have two or more extra-hazardous processing areas or store- 
rooms in your plant, you can safeguard them with one C-O-Two carbon 
dioxide system. The instant a fire starts in any one of the spots, simply 
turn a selector valve to flood the threatened space with clouds of cold, 
dry carbon dioxide gas. The fire is stopped quickly and easily. 
C-O-Two is especially recommended for fires in electric equipment, 
motors, solvent tanks, spray booths, and flammable liquid storage. It is 
non-conducting, non-contaminating, non-deteriorating. It penetrates 
the smallest crevices and equipment, finishes, or fabrics 

Find out more about modern, clean carbon dioxide fire protection. Write 
for your free copy of ‘‘C-O-Two Kills Fire ... . Saves Life!” 


Please send me your free booklet, “‘C-O-Two Kills Fire . . . 
Saves Life.” 


Name. 
Title. 
Company. 
Address. 
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REQUIRES 


Yo Uplecepe 


and costs less 
to make from 


(Carpenter 
STAINLESS TUBING! 





Less time spent for servicing your 
product—and new, perhaps exclu- 
sive, sales features are two of the 
advantages you get with this tubing. 
Then too, you can cut the cost of 
fabricating Stainless Tubing when 
you get in touch with Carpenter. 


Like the manufacturer of this con- 
trol instrument plunger, you can 
reduce unit costs by speeding—and 
sometimes eliminating —various 
fabricating 
operations. 


CARPENTER Drop us a line 
today. Make 
STAINLESS TUBING for boll use ef 
—Strength and Rigidity Carpenter's 
— Weight Savings 20 years of 
—Corrosion Resistance Stainless 
Heat Resistance Tubing ex- 
—Accuracy perience, 


—Fabricating Savings 
—Longer Service Life 
Sales Appeal 





THE CARPENTER STEEL COMPANY 


Alloy Tube Division « Union, New Jersey 


( arpenter 
STAINLESS TUBING 





on paid holidays. In the 84 settlements 






19 wage advances given in that € 











with unions, 50 provided holiday pay. shops included six instanc strict 
Five of these were for fewer than five _ pay for six holidays was pr ind C 
holidays, rather than for the standard But in at least half of the oj the 
six paid by the large companies. The _ paid holidays were agreed on # h 
of th 

empl 

ld wO 

THE LABOR ANGLE aul 

_ Oth 

pen th 

Significance company *s 10 years of contra day, 
lations with the C.LO. x for la 


It is repetitious to note again that 
Big Steel's contract with the C.1.O. 
is the most important single docu- 
ment on the labor front. The point 
gets this underlining because John A. 
Stephens, the corporation’s  vice- 
president who negotiated it, has wnit- 
ten a 27-page commentary which 
many employers can consider re- 
quired reading. Stephens’ paper was 
presented to the American Manage- 
ment Assn. last week. It bears the 
descriptive title, “The Significance 
of the Labor Agreement Between the 
Steel Producing Subsidiaries of 
United States Steel and the United 
Steelworkers.” 

As the executive who has been 
identified as industry’s No. 1 repre- 
sentative assigned to collective bar- 
gaining, Stephens rarely makes public 
addresses. When he does, what he 
has to say is worth as careful study in 
mani igement circles as Philip Mur- 
Tay’s words get in the councils of the 
C10: 

Although, because of its bell- 
wether character, Big Steel probably 
has less to lose from industry-wide 
bargaining than almost any other 
company, “Stephens declares that bar- 
gaining “not conducted as an inti- 
mate process and with full regard 
for the circumstances in each indi- 
vidual situation is wrong.” And “pat- 
tern agreements,” he says, “may be 
one way to heighten industrial mor- 
tality and to encourage unemploy- 
ment.” 


Alternatives 


Stephens makes official for the 
first time the fact that U. S. Steel 
saw its 1947 alternatives as a wage 
increase or a strike. The factors 
weighing heavily in determining its 
choice were: the cost of the 1946 
strike—$46 million; the cost to the 
economy of 6 million tons of lost 
steel production—incalculable; the 
possibility that another such strike 
would lead to the extension of gov- 
ernment controls; and the incentive 
to prove that labor and management 
are able to reach peaceful contract 
settlements. 

A realist, Stephens’ review of his 





that it may be utopian to expcct t 
quick development of union jespo 
sibility. “The vote of a con 
is not to be overlooked by an cect 
{union] official. Discipline somitim 
begets opposition. Disgruntled mer 
bers are fair and easy prey for raid) 
competitors, ” he says, thus displa 
ing a keen insight into the process 
of t unionism. Taking a long view fro 
the perspective of comparison, I 
calls the Steelw orkers * ‘one of the be 
ter labor unions.’ 

Big Steel’s labor policy now cal 
for doing a number of importar 
things in “cooperation with its unio 
It has taken wage grievances out @@ 
the grievance machinery; it 
the union’s cooperation in 
productivity standards; it has sold th 
union on a joint study of the senio 
ity problem. 



















accep 





settin 





Bellwether 






Why did the steel corporation rid 
along with the maintenance-of-men 
bership clause imposed on it by th 
National War Labor Board? St 
phens answers that the union woul 
have considered a refusal to conced 
this voluntarily as “evidence of 
desire and intent on our part t 
destroy it. We have no such desire.’ 

“To aid in the continuing develop 
ment of sound industrial relations,’ 
he states, ““we need over future year 
reasonable legal regulation of unioi 
power and competitive tactics. Wher 
legislation establishes standards t 
which all unions must conform, the 
road will be smoothed toward con 
sistent betterment in the labor-man 
agement field.” 

Lest some too-hopeful employer 
should conclude from his remarks 
that Stephens was offering the obitu- 
ary of the labor problem as the ‘Taft- 
Hartley bill seemed on the eve of en- 
actment, he declared with emphasis 
that “when equality before the law 
becomes a fact, there will still remain 
the problem of adjustment of hum . 
relations . . .” If Big Steel is the bell 
wether for this kind of m: anagement 
thinking, there isn’t too much danger 
that a new labor law will be only n- 
other swing of the pendulum. 
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daabously to unite into a centralized 


that eligibility requirements are 
xtrictive than in the General 
ind Chrysler agreements which 
.| the trend in the automotive 


i). 

of the parts makers’ agreements 
employees to work the last 
ed work day preceding, and the 
yeduled work day following the 
Other deals rule out holiday 
en the holiday falls on a non- 
, day, or when an employee is 
Hor lack of work. 


0. Rejected 


hone workers vote instead 
: independent, centralized 

Victory for Beirne and 
le: he’s named president. 


se threads of the old National 
tion of Telephone Workers were 
together successfully last week. 
yes representing 161,000 inde- 
bt telephone workers voted 


the Communications Workers of 
a. By that vote they rejected— 
: present—any large-scale shift of 
me unions into C.I.O. 
h Beirne, 36-year-old leader of 
F.T.W., stepped into the presi- 
of the new C.W.A. For him, 
tion represented a signal victory. 
e bloc in N.F.T.W. had sought 
on with C.I.O. (BW —Jun.7’47, 
| This week, C.I.O. apparently 
ecruited 60,000 to 75,000 tele- 
worker members, but the bulk 
ed firmly behind Beirne. 
nding Off C.1.0.—There was some 
on, however, of how long re- 
re to C.1.0.—currently preferred 
A.F.L.—will continue. There was 
ng undercurrent for eventual affili- 
But the attitude was that more 
be gained by affiliating en masse. 
0 efforts were made to facilitate a 
both failed. Delegates defeated 
mow margins proposals (1) to put 
referendum the question of afflia- 
with A.F.L. or C.1.O., and (2) to 
nate a C.W.A. constitutional re- 
ment of an affirmative vote by all 
ber unions before afhliation can be 
immated. 
at It Wants—C.W.A. set as its 
objective the organization of the 
's 570,000 heen workers. It 
led on “serious consideration” of a 
ram to include in its ranks first-line 
visors who kept telephones operat- 
m the recent nationwide strike. 
‘ondary objectives include organiza- 
if telegraph, radic, and other com- 
ications technicians. An attempt to 


his would step hard on both A.F.L. 





C.1.O. union toes. 
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PERSONALIZED 
INSTRUCTION 





When you buy your Friden you get more than just a 

Calculator, \you’re taught to operate it. Yes, there is a 

Friden Method that fits your every figure work require- 

ment...this Instructional Service, yours for the asking. 

Call your local Friden Representative today and learn 

how easily and efficiently you too can produce accurate 
\ 


answers to all types of accounting problems. Ask for a 


. \ . . 
demonstration on a Friden model that suits your needs. 






Friden Mechanical and Instructional 
Service is available in approxi- 
mately 250 Company Controlled 
Sales Agencies throughout the 
United States and Canada. 


FRIDEN CALCULATING MACHINE CO., INC. 


HOME OFFICE AND PLANT + SAN LEANDRO, CALIF., U. S. A.» SALES AND SERVICE THROUGHOUT THE WORLD 
85 
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A FASTENING 
BUSINESS 


BY A HIGHLY REPUTABLE 
i MID-WEST MANUFACTURER 


@ A client of ours would 
i) i like to purchase a company mak- 
a ing and marketing a patented 
fastening product. The product 
may be metal, rubber or plastic. 
Its market may be industrial or 
consumer. In reply please state 


kind of product, size of plant 





| and type of ownership. @ 


BUSINESS RESEARCH CORP. 
79 West Monroe Street 
Chicago 3, Illinois 





and wecan doit 


Notice how evenly the smoke passes 
through this Skinner filter’ unit made of 
a special Central engingeted paper. 
This special paper, an git porous crepe, 
closely controlled for ‘correct physical 
properties, is only one of more than 
a hundred types of paper manufactured 
to users specifications by Central Paper 
Company. 

Central Paper engineers, backed by ~ 
extensive laboratory and production 
facilities can help you use paper to 
make your product better . . . cheaper 

. easier to manufacture. 
fs ne 
REG. U.S. BUTT Ni) 


; s 
eS a: 
4 < 
Min ws 


CENTRAL PAPER COMPANY inc. 
2462 Lakeshore Drive * Muskegon, Mich. 
BRANCHES IN LEADING CITIES 








Bonuses for Profit 


Kaiser-Frazer, Bundy Tubing 
enthusiasticover bonus programs 
jointly drafted with U.A.W. Both 


boost production, workers’ pay. 


Bonus programs have never been 

widely accepted in oeonaas a sae re- 
lations. Unions, particularly, have been 
hesitant about agreeing to any form of 
conditional payments. Their position 
has been that mariagement should raise 
hourly wages instead of setting up bonus 
or profit-sharing funds. 
e Enthusiasm—But last week, C.I.O.’s 
United Auto Workers and two employ- 
ers in Detroit gave enthusiastic reports 
on jointly drafted: bonus programs. In 
both instances, plans had been in opera- 
tion for a full year. There was sound 
ground for evaluation of the results. 

It was significant, therefore, when: 

e Kaiser-Frazer Corp. and U.A.W. off- 
cials signed a new two-year contract 
which continued the K.-F. production 
pool fund set up last year (BW—Nov. 
23’46,p94). . 

e Bundy Tubing Co. (parts makers) and 
U.A.W. issued jointly a happy summary 
of one year’s operations of the Bundy 
Cost-Savings Sharing Plan (BW—Nov. 
30’46,p83). 

e$5 Per Car—The Kaiser-Frazer plan 
sets aside $5 for every automobile 
shipped from the Willow Run plant, 
and $1.25 for each Rototiller produced 
and shipped by the K.-F. agricultural 
implements department. Last year, the 
fund amounted to $55,036, was shared 









by 2,783 employees; this yx 
has already topped $250, 
U.A.W. was first 
Frazer's production kitty 
it entailed no sacrifice in- 
rates. K.-F. had agreed to 
on a par with those of othe: 
motive producers in Det 
Frazer, anxious for quick 
production, saw the plan as 
reducing absenteeism (a 9() 
tee’”’ record is necessary to 
benefits). It could also help 
cat stoppages (anyone who 
violation of U.A.W.’s contrac 
fund benefits). The company be 
the fund plan helps accomplis} 
aims. In addition it increases 
morale and productivity. 
e Happy Experiment—Bundy 1 
management and its U.A.W. local 1 
entered experimentally into the 
Savings Sharing Plan. The aim: to } 
production and prevent a threa 
closedown of the company’s Dg 
plant. Recently they surveyed r 
of a year’s operation under the 
found that: 
e Absenteeism during the year w 
ended Mar. 31 was 43% less than 
ing the previous year. There was 15 
less scrap from machine operat 
Production time lost due to griey. 
procedures was 3,768 hours less 
in the previous year—a reductio 
about 41%. 
e The resulting decline in costs, ¢ 
led with increased production, ena 
the company to divide $526,462 an 
U.A.W. employees; another $526; 
went into the company’s treasury. 
ployees received an average bonu 
23.3¢ for each hour worked during 


sold 












































































Kaiser-Frazer and U.A.W. have agreed on a contract after peaceful negott 
tions. Seated are Henry J. Kaiser (left), Joseph W. Frazer. Standing are l’. 
Kaiser, flanked by U.A.W.’s Jack Butler (left) and Fred Masters. 
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Why drill a pipe full of holes? 


seem odd. But the holes are put there 
in water that’s underground. 
derground water is one of the greatest enemies to 
mooth highways. It frequently softens foundations 
sults in costly road surface break-ups. ‘This is 
\rmco Perforated Pipe is used under many 
ays as well as railroads and airports. It picks 
umful subsurface water and drains it away safely. 
forated pipe is only one of many Armco drainage 
onstruction products. Corrugated metal 
Asbestos-Bonded pipe, structural plate pipe and 
b, retaining walls, guard-rails — these 
ther carefully engineered metal products have 
i greatly to the safety and sureness of 


transportation. And they have brought recognition to 
Armco as one of the world’s leading drainage authorities. 


The same pioneering research and manufacturing 
skill have raised Armco to leadership in the field of 
special-purpose sheet steels and in stainless 
steel bars and wire. ARMco Galvanized Painrcrip, 
Armco Zinccrip, ARMco Aluminized Steel and many 
others help fabricators speed production, cut costs and 
put longer life and greater economy into products 
they build for home, farm and industry. Wherever he 
sees it, the buyer can accept the Armco label as an 
assurance of special quality in steel. The American Rolling 
Mill Company, 10021 Curtis St., Middletown, Ohio. 
Export: ‘The Armco International Corporation. 


THE AMERICAN ROLLING MILL COMPANY 


RM 
i THE FAMILIAR ARMCO TRIANGLE IDENTIFIES SPECIAL-PURPOSE STEELS THAT HELP 


MANUFACTURERS MAKE MORE ATTRACTIVE, MORE USEFUL, LONGER-LASTING PRODUCTS 
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HOW TO RIDE 
HE BUSINESS CYCLE 
without a spill 


maintain the stability and progress of a business 
in the face of possible quick turns in demand. 





Fortunately, there exists a safe, sound and proved 
way to manufacture at the desired rate during up- 
swings and avoid many of the hazards and losses 
caused by idle facilities during downswings. 


The way, a profitable form of insurance, is to hedge 
through sub-contracting, to use another manufactur- 
er’s existing skills, supervision, machines, assembly 
lines, and buildings to your advantage. 


“Let Lewyt do it”—for you! 

Lewyt has been doing it for successful manufactur- 
ers since 1888... making parts and assemblies as 
intricate as they come for some of the greatest con- 
cerns in the world... turning out simpler parts as 
required by small and large companies. 


Knack for speed and economies 


Our sleeves are always rolled up. Our specialty is 
teaming up with your organization in the least 
possible time, integrating our production with the 
needs of your assembly line. 


And our pencils are kept well sharpened when it 
comes to the economics of a job. Because the facil- 
ities at Lewyt are highly modern and because 
we've had no red tape or undue overhead for fifty 
years, we can supply sub-assemblies and assemblies 
promptly and at interesting low cost. May we hear 
from you? 
x *%* * 

Write on your business stationery for our illustrated brochure 
describing the Lewyt organization, Lewyt Corporation, Contract 
Manufacturing Division, 66 Broadway, Brooklyn 11, N.Y. 


Ow 


LET LEWYT, DO iT 


FOR MORE THAN HALF A CENTURY A CONTRACT MANUFACTURER, 
EXPERTLY STAFFED TO PRODUCE COMPLETE ELECTRONIC AND 
MECHANICAL ASSEMBLIES, COMPONENT PARTS, SUB-ASSEMBLIES 
AND METAL PRODUCTS, TO THE MOST EXACTING REQUIREMENTS. 










year. Twenty-two employ 
no working time during + 
who therefore received t: 
$462.51, boasted $1.538 a: 
time hourly rates. 
e Computation—In com pu 
ings to be distributed, a 1( 
from Oct. 1, 1945, to Ja 
was set as a “normal” sales 
that period, labor costs ay: 
30% of total sales of Bun 
Whenever increased product 
sults in bigger net sales y Jum 
there is no corresponding incrd 
labor costs, the ratio of labor ¢ 
sales falls under 30%. Managem 
labor split the difference (figy 
dollars) between the actual per 
and the 30% norm. That diff 
for the past year, amounted to $ 
924 at Bundy Tubing. If labo 
should rise to more than 30% 
sales, workers would get no bon 


Textile Pay Pol 


C.1.O. asks no more 
boosts, A.F.L. asks 10¢ incr¢ 
Behind C.I.O. concern: tex 


moves to southern area. 


Rival New England.textile unio 
fered sharply this week on wage p 
for the second half of 1947. 
A.F.L.’s United Textile Worké 
America demanded a 10¢ hour 
crease from 36 woolen and w 
mills. It denounced as a “‘defeatis# 
tude” recent advice by the C.1.0. 
tile Workers Union of America a 
further wage hikes in the industry 
year. 

e Bad Business—Emil Rieve, T.\W 
president, recently announced tha 
union will not ask cotton and 
employers for another raise this 
(BW—Jan.7’47,p94). Shortly after 
woolen and worsted locals of the C 
union were urged not to ask reop 
of wage clauses during the rest of | 
The union’s reason: The industry's 
ness is “deteriorating,” with “n 
11,000 woolen and worsted worke 
New England out of jobs, or wot 
slack time.”’ 

T.W.U.A. reported 20 soft wor 
mills closed completely, another 20) 
working only three or four days a w 
Cooperation in holding down costs 
cals were told, can help empl 
meet a crisis, help employees keep 
jobs. 

e “Depression Psychology’—But 
A.F.L.’s textile workers deplored |in 


said—in words echoing usual C. 
union policy—that “buying povwe! 
workers” must be maintained. 





There was more than that bel 
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RE: PAINTERS 








Mr. Landlord — 
There's plenty of peint and 
pointers. Do my apartment Fi 
Row or I'll call the O.P.A.! 













4 
@ PAINTERS, DECORATORS & PAPER MANGERS, APL. 
' ° Lewis Weinstock, Sec’y-Trees. 





York City apartment dwell- 
week were urged by news- 
ids (above), radio spot 
sts, and a million leaflets 
nd that landlords repaint 
oms. Objectives aie more 
an increasing number of 
ew York union painters, 
bles of slow-moving paint 






in the $6,000 campaign 
anced and inserted by Dis- 
of A.F.L.’s Brotherhood of 
©X@MR;, Decorators & Paper 

Paint manufacturers, 
tors, and paint dealers gave 
iid, through a committee 
to work with the union. 
cooperative campaign was 
rd for the group; two others 
ndertaken during war years. 


cre 














UA. action. Efforts by A.F.L. 
), to organize southern textile 
have made little progress in a 
the moment there is only a 
erential between northern and 
mill wages. ‘T.W.U.A. fears 
slump in the industry will 
the differential and give an 
t advantage to traditionally 
, unorganized southern mills. 
of its policy, T.W.U.A. said it 
be accused of driving textile 
tof the [New England] area.” 
ard Ho!—Behind union con- 
e signs of new southward moves 
extile industry. M. ‘T. Stevens 
Co., Andover, Mass., woolen 
ited company, announced that 
move part of its Peace Dale 
ill to the South. Berkshire Fine 
t Corp., with 14 mills in south- 
England, has bought land near 
lenn., for “industrial expan- 
lt was the first time the fine 
goods maker had reached out- 
ty England for production fa- 





























Thread Co., Newark, N. J., re- 
mounced plans to remove its 
Georgia. It is one of the last 
itton-products companies in the 
area. 
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Hydraulic 
Power Take-off Torque Converter 







Machine Tool 
Clutch 







Twididise 


CLUTCHES AND/HYDRAULIC DRIVES 
pF 
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Have You Ever BOUGHT a Pocket Knife? 




















The Gold-tone 
EXECUTIVE Finish 
Safety-Lok ———, = Illustrated 

Pocket NEW VERNON FIREWORKS MFG. CO. 
f BERKELEY HEIGHTS, N. J. — MILLINGTON, N. J in 
Knife = = 





Actual Size 











Very few men buy one, yet they will use and appreciate one if given to them as 
a gift. And what better way is there to promote business friendship than by 
giving a man a really useful, practical article? When individually engraved with 
either your advertisement or the monogram of the recipient, this beautifully fin- 
ished knife will be treasured by all who are lucky enough to receive one from 
you, Sample, $2.00. Priced lower in moderate quantities. 


Select an advertising gift from The EXECUTIVE Line now and 
distribute early to obtain best results. There's a wide variety 
of useful, attractive articles to choose from. 


50-YEAR DESK CALENDARS @ LETTER OPENERS @ CALIPERS 
CRYSTAL GLASS MONOGRAMMED ASH TRAYS AND CIGARETTE BOXES 
NOVEL PAPERWEIGHTS @ TAPE MEASURES @ RULERS @ LIGHTERS @ ETC. 


If you cannot locate a reputable Advertising Specialty firm in 
your vicinity who handles The EXECUTIVE Line—write to 


Alfred Robbins Organization — 35 W. 42 St. — New York 18, N. Y. 


Se These © Trademarks of mei 
The EXECUTIVE Line 


are your assurance of quality and good taste 





i|! 
ui 


Conteris 
f iL J 






in the selection of your advertising specialties. 

















CHAMBERSBURG ENGINEERING CO 
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1897 e Fiftieth Anniversary « 1947 
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Drive on Offi 


Strategists of ‘he fmm iS 
wd Me 
plan more vigorous <smgampat pr 
: " cedure 
organize the white-collalll. Javol 
ers in automotive comps ead 
Office workers of amy 
panies, bystanders up on i 
campaign to organize e1 Relat 
target of a drive which s S soem 
C.1.0.’s United Auto \ a 
ioning. gat 
Plans call for assignn ; 
ganizer in each of the — 
U.A.W. to concentrate dew 
ites. The organizing argue ati | 
simple—a promise to s¢ s wor 
wage and security bencits UM 4 ide 
achieving for shop men. érin 
© Strike—Indication that this Mi cl 
1as appeal is coming out of Dk 
ace Motor Car Co., \ oa 
workers’ local had obtain vic 
and had been quietly funct PY filiz 
several months, a strike \ ' At H 
back up demands for raisc ey 
month or 9%, whichever wa ‘that 


The strikers first went out o the i 


June 6, as a ie meas \ woulc 
turned the following Mondayf... ho 
situation seemed to be quict a ‘seanth 
last week, when Hudson & the 
leaders of the walkout, the of 
struck again. They set up pi 
before the factory gates as \ ANT 
offices. Rank-and-fle U.A.\ F 
workers refused to pass the pic poe 
the plant shut down. aR ‘ 
A subsequent return to w@l 
0 Wor’ 








against a backdrop of n¢ 


: : ynal be 
which resulted this week in a 















boar 
by the company to meet the w * age 
mand. Previously the compaq, 
dmaittat 


tained that specific advantage 
in Hudson office employmer 
were not found in other compa 
which justified a smaller advar 

This argument apparently w 
down by the union’s insistence 


ers. Ur 
sanded 
union: 
e on th 
oting 





- CHAMBERSBURG, PA, | 


“front office pattern” of $26 Page 
followed. This increase was ava” 
Packard and a few other Det vill k 
panies at the time hourly p oye tii 
were arranged. AL The 
e Take Note—Watching the@j 

‘ ia at ‘ never | 
with intimate interest was on 
Corp. and Bohn Aluminum ie 
Corp. Several of these company sg); 
are organized in the same ama, 
local 889 as the Hudson ci. joc. 
At one time during the deag@.. p. 
Hudson, officers of the amal.yy- ; 
announced they would ask aut), 4. 
a sympathy walkout in the ot @@yw- 
to back up their demands at H, ..4< 
The auto union’s internation) sr¢ 
however, did not agree to this Hh. tic 

U.A.W. has been prodding. spin 
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worker ficld for more than a 
er too vigorously. In May of 
ed its first contract in this 
rd Motor Co. of Canada. 
at provided mainly for a 
cedure and seniority pro- 
ig layofts. 

m scattered agreements have 
d and others are being 
ining rights for office work- 
q at the Buffalo plant of 
Co. by U.A.W. in a Na- 
; Relations Board election 
nternational Assn. of Ma- 
Sarmia, Ont., the organiz- 
fice workers also is actively 























s—The size of the stake 
nination behind the auto 
tions. Probably 150,000 to 
fe workers are on automo- 
. Aside from ineligibles with 
fring powers that large a 
id considerably swell even 
besent 920,000 members— 
time high. 

question of how many of 
4 afhliate with a union is 
|, At Hudson only some 600 
pvees were involved in the 
}that proportion prevailed 
the industry, little more 
) would affiliate. With such 
kus, however, the auto union 
icantly better its chances 
up the others, 


ANT U.A.W. VOTE 


n of the United Farm 
t Workers Union into _ its 
fliate of the C.I.O., the 
0 Workers, was being fought 
nal battleground this weck. 
s board voted last week to 
nion members to vote ap- 
imittance of the farm equip- 
ers. Under the terms of the 
anded by the U.F.E.W., the 
unionists would have a mem- 
e on the board. They would 
oting strength at next fall’s 
, just as though they had 
bers of the U.A.W. for a full 



































e will be taken at local meet- 
ret a time limit of July 15 on 
al. The outcome of the vot- 
hever way it goes, will be 
n as highly significant by 
iticians. 

Affiliation of the U.F.E.W. 
4 resounding victory for the 
's left-wing, and a bitter de- 
he Reutherite right-wingers. 
.W. is generally considered 
‘t-dominated. Its absorption 
W. would give the Addes- 
homas left-wing of the auto 
ed strength on the board and 
nvention—possibly enough to 








¢ spindling margin by which 
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Santa Fe 


‘the more-to-enjoy route 





“ “See what I mean ? 
Giddy-ap, Pancho!” 


























Our little friend has the right idea. 
No matter which one of our fleet of 
fine Santa Fe trains you ride, there’s 
more to enjoy—more to see—more 
to write home about. A feast of fine 
Fred Harvey food and a feast for 
eyes whether you look for pepper- 
festooned villages, Indians in silver 


and turquoise, snow-capped moun- 






tains, or hell-for-leather cowboys. Yes, 


folks, that’s traveling—Santa Fe style. 


SANTA FE SYSTEM LINES... . Serving the West and Southwest 


T. B. Gallaher, General Passenger Traffic Manager, Chicago 4 
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Walter Reuther won t! 
year. 

Farm equipment 
claimed to be about ° 
authoritatively estimat: 
000. Its potential—par: 
ated with the U.A.\\ 
. that. 


WHO REPRESENTS WH 
Rival A.F.L. and C.] 


unions this week turned 
partial arbitrator a ( 
which last week erupted 
picketing and counterp: 
alternative was a shutdo, 
Park Cooperative Socict 
of common-interest  projc. 
had strong union backing 

A.F.L. and C.1.O. unio: 
operative society agreed | 
. employees decide, Paes ping 
4 ducted poll, which union 


it for a bargaining agent. But bef 
4] were tabulated, a dis ite 
! ae the alloy steels ewe tate coung 
| with a Guaranteed 
Minimum Hardenability 


Now... prompt deliveries on 


U-S:S Carilloy 
Steels 





rue ee 
— 


— 


The A. F. L. group postec 
announced a strike was in 
C.1.O.’s advocates counterpic! 
nied that a strike was in pro 
invited customers to cross th 
picket line. The A.F.L. “str 
C.1.0., were neither employ 
members of the cooperativ: 
“workers,” they said, were bot 
retaliated by pulling out four 

As a committee of University 
cago professors on the sidelif 
served” the dispute, the co-o 

















our alloy steel requirements are 

best served by our stocks of con- 
structional AISI alloy steels readily 
available from our warehouses. U-S:S | 
Carilloy Steels are manufactured to a ees j 
Guaranteed Minimum Hardenability., 





Charts are furnished with each ship- 2 £ disectos iegeed on ultimatu: 
qe ment to you as your guide and assur Symbol of Service 0 ieee Ors vers hin grongie: 
ae ance of this Guaranteed Minimum unions: Stop squabb ing or st 

Hardenability. FOR STEEL USERS ing—end the dispute or force 









Moreover, when you place an order 
for U-S-S Carilloy Steel, our metallur- 
gical service goes a step further: We 
send you data with each individual 
shipment showing complete and spe- 
cific information about the steel you 
receive. This specific data on its com- 
position, potential physical properties 


and fabrication will guide you in ob- 
taining maximum performance from 
the steel furnished on your order. 

Take advantage of all this informa- 
tion in supplying your alloy steel re- 
quirements. Use U:S-S Carilloy Steels 
from our large stocks. 


operative project to close, giv 
private ownership. Union he: 
ferred. Result: the decision to ¢ 
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United States Steel Supply Company 


CHICAGO (99) 1319 Wabansia Ave., BRUnswick 2000 


P. O. Box MM 
i BALTIMORE (3) Bush & Wicomico Sts., Glimor 3100 
P. O. Box 2036 
BOSTON 176 Lincoln St., (Allston 34), STAdium 9400 
P. O. Box 42 


1394 East 39th St. 
4027 West Scott St., 


HEnderson 5750 
Mitchell 7500 


CLEVELAND (14) 
jAILWAUKEE (1) 













P. O. Box 2045 
NEWARK (1), N. J. Foot of Bessemer St., Bigelow 3-5920 
P. O. Box 479 REctor 2-6560 
BErgen 3-1614 
PITTSBURGH (12) 1281 Reedsdale St., N. S. CEdar 7780 
ST. LOUIS (3) 21st & Gratiot Sts., P.O. Box 27 MAin 5235 


TWIN CITY 2545 University Ave., 


St. Paul (4), Minn. 


UNITED STATES STEEL 


NEstor 7311 
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The U. S. is making a final effort to prevent a permanent split between 
the Democratic and Communist worlds. 








Marshall's bid at Harvard for a European economic plan was aimed at 
Moscow as well as London and Paris. 

Implicit in Marshall’s speech was an offer of economic assistance to 
Russia itself—if the Kremlin will play ball. 

If it won’t—and the chances are not good—this will be Washington’s 


last offer. 
* 


Marshall can count on support from Britain and Western Europe, regard- 
less of Moscow's decision. 


On the Continent, the Truman doctrine as originally stated fell flat. It 
seemed negative in character. Merely a thrust at Russia. 


Marshall’s project, by contrast, is accepted as a positive contribution to 
European reconstruction. Moreover, it puts the onus of a split on Russia by 


offering financial aid, not to stop Communism, but to rebuild Europe’s 
economy. 








e 
Foreign Secretary Bevin was easily sold on the Marshall bid. He was 
incensed at Moscow’s coup in Hungary. If Russia ignores the U. S. appeal, 
London will be ready to follow Washington in a break with Moscow. 








Bevin would then throw his weight behind American plans for a strong 
Germany (BW—Jan.14’47,p108) as eagerly as he now backs Washington’‘s 
project for a European economic plan. 

3 

Bevin and Foreign Minister Bidault agreed in Paris this week to create a 
European Economic Commission to draw up a master list of needs for getting 
Europe back on its feet. It took Bevin and Bidault only two days to act. 

Britain and France will send a joint invitation to Russia to participate in 
the commission's work. 

* 

The first task is to draw up a balance sheet of Europe’s requirements this 
year and next—for coal, steel, transport, and food. Then see how far Euro- 
pean countries can meet each cthers’ needs; how much must come from the 
U. S.; and how large the credits which Washington must grant. 

Plans may also be drawn for long-term European integration. Prelim- 
inary work on this was started over a year ago by British Treasury and Bank 


of France planning groups. 











Last winter the Anglo-French Economic Committee was set up to coordi- 
nate British and French reconstruction plans. But exchanges of views gave 
little encouragement that either country was ready for anything like a genuine 
customs union. 

® 

Until Europe’s answer is in, the State Dept. will hold off finalizing its 
own plan (BW—June.7'47,p113). Meanwhile, the American public will be 
told that the U. S. must rebuild Europe or face political isolation (page 5). 

a 

Compared to this dynamic new concept of foreign economic policy, the 
Administration's effort at Geneva looks pale, indeed. 

Perhaps this was bound to happen. Since the war ended, U. S. trade 
policy has been in conflict with Washington’s financial aid policy. 


As a trader the U. S. has been shooting at the earliest possible end of all 
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trade restrictions. As a lender, we have insisted that borrowers conserve their 
resources; this they could do only by imposing exchange and import restric- 
tions. 

Equally paradoxical has been our zeal to have borrowers make grandiose 
plans, while abhorring such plans at home. 


But the Administration will try to salvage something out of Geneva. An 


ITO charter can still be useful, even if riddled with exceptions for the pro- 
longed reconstruction period. 


The British delegates at Geneva are now pressing for wider latitude to 
impose import restrictions where these would ease balance-of-payments diffi- 
culties. For one thing they want to amend the nondiscrimination clause of 
Article 27 of the charter. !f they gain their point, this key article would lose 
most of its meaning. 

But Britain is unlikely to ask for release from its commitment (under the 


U. S. loan agreement) not to discriminate against imports from the United 
States. 





Chancellor Dalton has publicly urged another means of easing Britain’s 
dollar shortage. At the Labor Party’s annual conference in May, he appealed 
for additional investment by Americans in Britain and throughout the sterling 
area. 

So far there is little U. S. money in British colonies except in Rhodesian 
copper and Sierra Leone chrome. But investment in the sterling-area domin- 
ions is growing. 











Goodyear formally opens a tire factory this week in Uitenhage, South 
Africa (page 100). Julius Kayser has just established a South African com- 
pany with a capital of $2,400,000. The company will build its factory in 
Bloemfontein. 

e 


In Britain itself, International Harvester is pushing ahead with its $4- 
million expansion scheme at Doncaster (Yorkshire). This despite shortages 
of labor and materials. 

An output of more than 3,000 Farmall 25-hp. tractors a year is expected 
within two years. As domestic needs for tractors in Britain drop off, a large 
share of this production will go to swell the volume of British exports. 


Hoover, Ltd., one of the U. S. pioneers in Britain, is building a new 


plant in South Wales. It will produce a radically new low-cost washing 
machine in this plant, push production of vacuum cleaners in its London 
factory. 








Britain is dropping its horsepower tax on automobiles and substituting 
a flat annual tax of $40 a car regardless of size. This shift to the American 
system came as a result of pressure by British manufacturers (BW—Mar. 
22’47,p104). 


The old system was designed mainly to keep U. S. cars out of Britain. 
Import licensing will do this for some years ahead. Meanwhile, the British 


industry aims to meet American competition abroad by building roomier, 
more powerful models that will appeal both to the foreign and to the home 
market. 
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NA—Austrians would like noth- 
m: than to recast the geography 
eand change places with Switz- 
isa second best they would like 
i their country on the pattern 
al and economic stock de- 
y their neighbor to the west. 
; Vienna hope is fading that 
vill be given a chance to realize 
The Communist coup in 
yhas sharpened the struggle be- 
be U. S. and Russia. While the 
itensifies its efforts to get the 
eace treaty signed, Russia con- 
» stall. It counts on deteriorat- 
nomic conditions to open the 
Communist occupation of key 
ent posts. 
uble Position—Until a peace 
signed, Austria can make little 
} toward economic recovery. 
an be no treaty, however, with- 
eement on what German assets 
ia Russia is to get as reparations. 
hile Russia deprives Austria of 
s which the other occupying 
U. S., Britain, and France, re- 
Austrian property. 
economic position is rapidly 
desperate. U. S. officials in 
report that coal and raw mate- 
ations for Austria must be 
if even the present low level 
iction is to be maintained. Aus- 
) needs industrial equipment to 
economy to the break from its 
r integration with Germany. 
y-The Nazis left Austria with 
ded but badly unbalanced in- 
}structure. Capacity in iron and 
luminum, and certain chemicals 
above Austrian needs. 
United Austrian Iron & Steel 
at Linz in the U.S. Zone (the 
nn Goering Works before nation- 
n) has an annual capacity of 
00 tons of pig iron and 180,000 
‘steel. Plans call for removal of 
the pig iron capacity and three 
ix blast furnaces. But to capital- 
the remainder of this German 
the nationalized company needs 
nal rolling and finishing plants. 
a auxiliary to the Hermann Goer- 
tks, the Nazis built a nitrogen 
vith an annual capacity of 20,000 
‘pure nitrogen. Turned into fer- 
this would meet Austria’s entire 
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stria's Economic Dilemma 


Return to stability is impossible until peace treaty is signed. 
is stalling, hoping for Communist infiltration into the govern- 
eanwhile, Soviet drains country of vital resources. 


demand and also provide an export of 
40,000 tons of fertilizer. 

e Aluminum—Another important Ger- 
man legacy is the United Aluminum 
Works at Ranshofen, U.S. Zone. This 
has an annual capacity of 65,000 tons. 
But the occupying powers plan to limit 
this to 15,000 tons. At this level, 
Austria would still have about 10,000 
tons for export. 

The Austrian government is using 
its new iron and steel and aluminum 
capacity to good effect. By the terms of 
a recent barter agreement with Sweden, 
Austria gets 20,000 tons of Polish coal 
per month for six months and limited 
quantities of ferromanganese and clec- 
trodes. In return, the United Austrian 
Iron & Steel Works provides Sweden 
each month with 3,000 tons of pig iron, 
3,000 tons of medium and heavy plate, 
and 1,400 tons of rolled wire. 

e Coal Problem—But Austria is depend- 
ent on Germany for almost half its coal 
and for machinery spare parts. Austria 
pays some of its coal bill by delivery of 
electric power to Germany. It pays for 





Karl Gruber 
Austrian Foreign Minister 


Soviet stalling complicates their job of rebuilding Austria’s economy. 


the spare parts with exports such as mag- 
nesite and paper products. 

Hydroelectric power 
under construction are designed to re- 
duce Austria’s coal needs and provide 
additional export potential. However, 
the key Kaprun project in Salzburg provy- 
ince (BW —Aug.31°46,p100) will not be 
completed for more than a year. 

Substitution of oil for coal, and export 

of oil to build up foreign credits, have 
been seriously impeded by Russian con- 
trol of the Zisdersdorf oilfields which 
were developed prewar by Socony- 
Vacuum and Shell. Austria has been get- 
ting less than 50% of Austria’s 800,000- 
ton annual oil output. ‘The rest is either 
being used for Soviet occupation forces 
or going to Russia. 
e U.S. Firms’ Position—Other Ameri- 
can interests in the Sovict Zone of Aus- 
tria do not pose the same difficulties. 
‘The Adam Opel plant (partly owned by 
General Motors’ German Opel com- 
pany and partly by G.M. direct) is rec- 
ognized as American property. 

The same is true of International 

Telephone & Telegraph’s plant in the 
Soviet sector of Vienna. 
e Prewar Pattern—Despite his alleged 
anti-Soviet bias, Austrian Foreign Min- 
ister Karl Gruber says that Austria 
must revive its prewar pattern of trade. 
Then, about 35% of Austrian exports 
went to Czechoslovakia and the Balkans, 
35% to the West, 15% to Germany, 
and 14% to Italy. But this can happen 
only if Russia gives up its ambition to 
control Austria and goes along with the 
U.S. plan to revive Europe as an eco- 
nomic unit (page 95). 


developments 





Gen. Mark W. Clark 


U.S. Commissioner in Austria 
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Genessiat Dam, key to the eee Shins 4 power project. 


Progress on Rhone Hydro-Power Project 


When the concrete sets in the $60- 
million Genessiat hydroelectric proj- 
ect sometime late this year, this 
Upper Rhone dam (picture) will be 
Europe's second largest. It will rival 
Russia’s giant Dneprostroy in power 
output. 

The dam will also be the first ma- 

jor link in the long-range program 
of the privately owned, government- 
sponsored Compagnie National du 
Rhone for a three-fold development 
of the river valley's hydro-power, 
navigation, and irrigation. C.N.R.’s 
ultimate 25-year goal is 20 canal-dam 
power sites which will produce some 
10 billion kwh. a year and_ boost 
France’s current output by a third. 
e Easing Shortages—During its first 
year, Genessiat will send 550 million 
kwh. pulsing through the state-owned 
power network of Electricite de 
France. This will take the screws off 
the drastic power -rationing -lid of 
last winter. In three years’ time the 
dam will turn out nearly 1,800,000,- 
000 kwh.—enough to save France 
some 2,000,000 metric tons of cru- 
cial foreign coal. 


Below Genessiat, at Seyssel (map), 
C.N.R. has put up the scaffolding 
for a smaller (200,000 kwh.) dam. 
Meanwhile, it is at work on its largest 
project, a canal and dam at Donzere 
that will take six years to complete. 
This will cost $140 million, will turn 
out about 1,900,000,000 kwh. an- 
nually, and aid Rhone navigation as 
well. On order in the United States 
is $3,000,000 worth of excavation 
equipment to dig the project’s 16 
miles of canal. 
¢ Background— —C.N.R. set up shop 
in 1934 and shortly thereafter began 
the Genessiat dam. Its initial work 
was destroyed, however, during the 
French retreat in 1940. The corpora- 
tion is owned by four groups of 
shareholders: electric power distribu- 
tion companies, railways, local gov- 
ernments in the Rhone valley and 
in the Paris region. 

About a fifth of Genessiat’s ulti- 
mate output will go to the railways. 
The remainder will feed into the nor- 
mal distribution channels in the Paris 
and Rhitone areas. 

C.N.R. has so far issued $26 mil- 
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lion in government-guaranteed bond 
to finance its undertakings. 

e Government Dominated—The gov 
ernment, however, dominates C.N.1 
It appoints five of its nine director 
and a government commissioner wh 
has veto powers on policy decision 
Additionally, it picked up anoth« 
block of shares when France natio1 
alized its electric power utilities las 
year. 

There is a Lage possibility that t 
C.N.R. may also be nationalize 
eventually. "Electricite de Franc 
looks on it as an integral part of th¢ 
national system. 

Trouble may boil up over the us 
of C.N.R.’s profits. Electricite 4 
France, naturally, would like these fo 
its own use. But under the origina 
charter, profits were to be ploughe« 
back into Rhone valley improv« 
ments. Local business likes the ide: 


of a regional company, control of 


which (for once) does not center 11 
Paris. 


iffany 
adder t 
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How Tiffany & Co. keeps that immaculate look 


HING that impresses you, 
u step inside Tiffany & 
bulous store on Fifth 
is the breath-taking 
ess of the place. The spar- 
ow cases. The immaculate 
d ceilings. You’d never 
at those ceilings haven’t 
hed in six vears—but the 
liffany & Co. doesn’t even 
edder tall enough! 
then, do they keep that 
ate “Tiffany look”? 
icture might give you a 
dinarily, city air is so 
mith tiny dust particles 
n indirect lighting throws 
: beam. But you can’t see 


where their indirect lighting 
comes from because there is no 
dirt in the air! Even the smallest 
particles are removed by Precipi- 
tron*, the electronic air cleaner. 

Precipitron was selected for 
two reasons. First, because Pre- 
cipitron makes it more economi- 
cal to clean the air than to clean 
merchandise, walls and fixtures. 
Second, to keep the air condition- 
ing system operating at peak effi- 
ciency —for Precipitron does its 
work without conventional air 
filters which are subject to pro- 
gressive “clogging.” 

Air cleaning is only one of 
many ways in which Sturtevant, 


now a division of Westinghouse, 
can help American Business to 
cut costs, attract customers and 
improve its products. And Stur- 
tevant is ready to solve your prob- 
lems—with ideas, engineering 
and the most comprehensive line 
of equipment for every applica- 
tion of engineered air. Write to: 
Westinghouse Electric Corpora- 
tion, Sturtevant Division, Hyde 
Park, Boston 36, Mass. 


Westinghouse 


Sturtevant 
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America’s 
lifetime 
Pipe 


The evidence of 40 years 
underground proves that 
ORANGEBURG* PIPE gives 
lifetime service in House- 
to-Sewer, Septic Tank 
Connections, Land Drain- 
age, and all Non-Pressure 
uses. No roots, leaks, 
breaks. TAPERWELD* 
COUPLINGS stay tight. 
Easy to install, economi- 
cal. Use PERFORATED 
Type for Septic Tank 
Filter Beds, Sub-Soil 
Drainage. Companion 
product of Orangeburg 
Fibre Conduit and 
Orangeburg Under- 
floor Wiring Systems, 
all originated by The 
Fibre Conduit Co., 
Orangeburg, N. Y. 


ORANGEBURG 


THE ROOT-PROOF PIPE 
*Reg. U. S, Pat. Off. 




























You can’t afford thirsty 
employees or customers! 
Keep them happy with 
the best supply of cool, 
water. 
Elettric 

Every 


drinking 
OASIS 


Coolers. 


clean 

Install 
Water 
OASIS 
EBCO’s 


water-cooler leadership. 


detail reflects 


20 years of 


Write for proof. 


” EBCO wes. co 


401 W. Town St., Columbus 8, 0, 
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Money to Mexico 


New York banks said no, 
but not Dallas Rupe & Son. Firm is 
lending $2 million to a Mexican 
company to finance U. S. autos. 


In Texas last week the Dallas invest- 
ment firm of Dallas Rupe & Son was 
quietly doing its part to redress Latin 
America’s dwindling dollar exchange. 

It was putting the finishing touches 
on negotiations to lend $2 million to 
Financiera y Fiduciaria Bush, S.A., 

2,500,000- peso finance company in Mex- 
ico City. The money will go for han- 
dling F ‘ord automobile paper in Mexico. 
® Profitable Interest—Tl'o President D. 
Gordon Rupe, the firm’s Mexican loan 
spells very good business. U.S. surplus 
capital, he believes, must go out of the 


















country to carn more tha 
on domestic loans. The 
with Bush will bring Da 
Son approximately 5% a 
money, lent in dollars, 
in dollars; or Rupe may, 
accept payment in pesos, 
‘The loan is but a drop 
in Mexico, where the bla: 
moncy now runs from 3 
terest a month,”’ says Rupe. 
have had many chances at | 
sort, but have turned them 
In fact, they turned doy 
loan, too. The head of t! 
finance company, Pablo Bu 


directs the country’s largest } sd 4 


and has interests in building ay. 
portation) first cooled his h 
marble halls of a number of \ 
banks. But the answer wa: 
finally went to the Dallas fin, 
e Like Financing Oil—Rupe 
that Mexico is now in much 





Le = ving by Pan American Clir per, 
PV ok ‘itchfield (left), Goodyear’s 
bo: ie ch: airman, went to South Africa 
this week to open formally his com- 
pany’s newest overseas pl: int. His 
flight companions were (left to right): 
G. K. Hinshaw, vice-president and 
production manager of overseas oper- 


ations; H. L. Hyde, Goodyear gen- 
eral counsel; H. L. Ginaven, Hin- 
shaw’s assistant. The plant, already 


producing tires, is at Uitenhage, is 
the company’s 14th establishment 
outside the U. S. 


And while Goodyear marked its 
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This Air Age: Everybody's Going Places 


American. | 


expansion, so did Pan 
midweek the airline imaugui 
round-the-world service with a 


view” flight. With New York 


starting point, the stops include Lo 


don, Istanbul, Calcutta, Mai 
Shanghai, ‘lokyo, Honolulu, 
Hrancisco. The guests are duc 
in Manhattan June 3( 
regular world flight service 


under way; one plane will leave ft 


San Francisco on June 26, ai 
from New York the next day. | 
cross paths in Calcutta. ‘The 
$1,700. 
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ts to be cautious in market 
Profits, they think, may only 
the nimble professional and 
raders. 


A Postwar Pet 


t comes to making up lists 
uggestions” for clients these 
st Wall Streeters arc still 


til understandable. The broker- 
nity is still more bearish than 
And most of the market’s 
We gazers expect to see future 
that will create better buying 
A@@ties than are now on view. 
WM Exception—There are a few 
(the oil-share group, for ex- 
hart). ‘That segment of the 
t for some months now has 
almost universal favorite of 
ck market advisers. 
sons for the group’s universal 
are simple. An expanding 
for petroleum products prom- 
‘ade new peaks in peacetime 
n, It enjoys a strong price 
|plus favorable operating con- 
\s a result, 1947 earnings of 
try as a whole are expected 
to 30% higher than in 
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00 ~Vulnerable—Wall Street 
hink the oil business can hope 
e unscathed should general 
ictivity suffer a sharp dip later 
However, it isn’t too wor- 
the Street sees the picture, 
‘¢ a drastic slump in business— 
eater even than most bears 
now—to cause any alarming 
the industry’s profits. 
in the 194246 bull market 
e oil shares proved a particular 
f market participants. 
in’t Last—The group, however, 
a spectacular war-baby. From 
4 the bull market’s end the oil 
lefinitely lagged behind the 
ag BW—Feb.16'46,p119)—despite 
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increasing inflation sentiment and the 
historic lure of oil stocks as an infla- 


tion-hedge; the industry’s favorable be- |, 


low-average labor costs during a period 
of rising wages; and its prominence in 
postwar blueprints. 

The carly postwar months didn’t 

change this picture much. OPA pricing 
troubles affecting earnings and opera- 
tions received much publicity. And, 
as during the war, federal excess-profits 
taxes and war-emergency plant charge- 
offs combined to hold down the in- 
dustry’s net. 
e Helpful—Last year saw the excess- 
profits tax eliminated. Price controls 
were lifted, too. Sharp price advances 
in the price of crude oil and its deriva- 
tives quickly followed. And the oil 
trade has since found life far merrier 
because, basically, prices in this indus- 
try are a more important earnings deter- 
minant than volume. 

Kor months now refinery operations 

have been running at record-breaking 
peacetime levels. Recently they have 
topped even the war peak, Crude oil 
was recently bringing $1.89 a barrel 
on the average, or 59% above last 
year’s figure. Current prices of gasoline 
and most other refined products  re- 
flect similar increases. And the con- 
tinued heavy demand for the indus- 
try’s output may engender further 
price hikes before long. 
e Earnings Up—All these favorable fac- 
tors have had a spectacular impact on 
most oil company carnings. ‘Texas 
Co.’s profits, for example, zoomed to 
$6.32 a share in 1946 from $4.61 in 
1945. They were $1.65 in the 1947 
first quarter vs. $1 in January-March, 
1946. A smaller unit, Lion Oil Co., 
saw carnings jump from $3.83 in 1945 
to $6.78 in 1946. And profits came to 
$2.38 per share in the first quarter of 
1947 vs. 71¢ the vear before. 

Earnings of Standard Oil Co. (N. J.) 
have also skyrocketed. That company, 
the domestic trade’s biggest corporate 
unit, recently told stockholders to ex- 
pect January-June, 1947, earnings of 
some $5.12 a share. ‘That compares 
with $3.22 in the same 1946 months, 
$6.50 for all of last vear. 

Oil company dividend disbursements 

have not risen as sharply as earnings 
so far this year. Stockholders, how- 
ever, haven’t been doing so badly. Pay- 
ments in the first quarter, the Dept. of 
Commerce reports, ran some 30% 
above 1946 levels. 
e What Now?-It’s impossible to say 
how long the oil stocks will continue 
to put on a price performance so su- 
perior to that of the market as a whole. 
But early this week many leading is- 
sues in the group were selling at levels 
only nine to twelve times their 1946 
earnings. Certainly that doesn’t ap- 
pear an extravagant valuation in View 
of the trend of 1947 earnings. 





Canyou top this? 


[Jat 20 he was earning 
$15.00 per month. 


At 58 he was earning 
$150,000.00 per year. 


C] President of General 
Motors, Head of the OPM 
during the war, the story 

of William S. Knudsen’s 

) rapid rise from immi- 

grant mechanic to pro- 

duction leader makes 
fascinating and absorb- 
ing reading. 


(] His knowledge of produc- 
tion was so great that 
when Bernard Baruch 
was asked by President 

Roosevelt to name the 

three top production 
men in the country, he 
promptly replied: ‘First, 

Knudsen; second, Knud- 

sen; third, Knudsen.” 





“Business men will find 
this story of the career of 
William S. Knudsen a con- 
tinuing source of enjoy- 
ment and inspiration.” 
—N. Y. World Telegram 
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THE TREND 
WRONG CONCLUSION, WRONG REASONS 


put the weight on the wrong side of the | 
wrong time. 

If we are going to keep our economic ma 
on an even keel, one of the first lessons we 
how to manage the financial affairs of the fi 
ment so that their tremendous weight wi 
to stability. By his veto message President T: 
demonstrated that he has not yet learned tha: 





In his message vetoing the tax bill, President Truman 
reported an appraisal of the business outlook which 
seems to us dangerously unrelated to the realities. In his 
view “ample evidence points to a continuation of infla- 
tionary pressures.” Since tax reduction of any kind 
would magnify them, he said, thumbs down on it. 


@ What the President did not report is that the continu- 





ing inflationary pressures are steadily petering out. The 
array of industries shifting from a sellers’ to a buyers’ 
market is growing right along. In some lines, such as 
housing, goods have been priced out of the market. Pro- 
duction will tend to mark time until costs and prices 
have been hammered down. In other lines sales have 
been bolstered by inventory buying which is now tapering 
off. Production, henceforth, must be tailored to more 
normal levels. In still other lines, notably of soft goods, 
consumers “are cutting down their purchases in order 
to buy durable goods such as autos and refrigerators 
which are steadily becoming easier to get. 

Combined, developments such as these call for a 
reshuffing of production and employment of the sub- 
stantial sort which in the past had led to business slumps. 
This time there are enough special elements of strength 
in the situation to prevent a setback of more than 10% 


to 15% in industrial production, unless we display a 
positive genius for mishandling our economic affairs 
(BW—May17'47,p112). 


e President Truman took a long step toward contributing 
that element of positive genius, however, when he pro- 
posed to hang a heavy deflationary weight on business 
just as the general economic balance is shifting toward 
deflation. 

The weight in question is a federal cash surplus which 
has grown at an unprecedented pace in the last six 
months. On a budget account basis the federal govern- 
ment still shows no more than a modest surplus. But 
on a cash basis, which is a much truer measure of how 
federal financial operations affect business, federal re- 
ceipts have been outstripping expenditures by well over 
a billion dollars a month. In other words, the federal 
government has been siphoning money out of the income 
stream at a rate of over $13 billion per year. 

Up to now, this heavy tax drain has been offset by 
unusual additions to the income stream. One has been 
provided by inventory accumulation. ‘Tremendous pur- 
chases for foreign account have provided another. But 
these offsets are bound to taper off later this year. Then 
the full weight of the federal tax load will be felt. 

Whether or not this would tip the deflationary scales 
far enough to cause a major economic setback cannot 
now be foretold. There is little room for doubt, how- 
ever, that by exerting a major deflationary force it would 
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POTATO CHIPS 


All of our spare time, and some more, has b 
in acknowledging bouquets and brickbats elic: 
our recent ‘Trend (BW—May31’47,p88) that 
about a newspaper picture showing the destru 
a pile of “surplus” potatoes in Alabama while 
starves. 

You will recall that we feared that some stat 
conservative newspapers were unintentionally 
ing the Communists a neat piece of propagan 
dutifully reporting the event without publishing q 
facts leading up to the tragedy. ‘Then we talked 
such neglected key facts in the case as UN§ 
objections to shipping the potatoes to Europe at 
harmful effect of the government’s farm price st 
program. 

We are glad to learn from our correspondent 
we have rendered a public service in a small way, 
the discussion we stirred up has now prompted 
widely read journals as the Knight newspapers 
long editorials, noting our comment caustically 
raising a lot of useful questions about the whole s 
situation. We thought that the picture ought to 
excited this kind of inquiry; not be left naked 
over-simplified answers that the enemies of capit 
will supply without inquiry. 

We are, of course, less happy to learn that one 
em newspaper editor read “distortion, hysterica 
torial judgment, and libel” of the press into wh 
had to say on this subject. We wouldn’t know he 
make any plainer than we did our conception ¢ 
innocence of our neighbors of the daily press o 
thought of giving comfort to the Commies in 
handling of this baldly captioned picture as a 
matter of news. ‘That seemed to us as clear a 
objection to the destruction of the potatoes whet 
not they could be shipped to Europe. 

We stand with the press in publishing the 
and we agree wholeheartedly that the right of fre 
of the press cannot “freely” be exercised if news | 
be measured in terms of whether or not it aids 
munism. But we do feel that, in presenting a pa 
rousing picture of the carrying out of a national p 
facts were omitted (unintentionally, of course) v 
help to throw a true light on the news. It is the sq 
error of omission of which all of us engaged in 4 
to present complicated economic developments 
at times, be guilty. When you think we are, pleas 
it to our attention, We shall regard it as a favor, 1 
an affront. 
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